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Hartford Fire Puts : 
Clever Sales Talks 
In New File Folder 


Series of Sample Letters to As- 
sureds Are Included in 
Single Portfolio 


IDEAS PLEASE AGENTS 


Protection for Merchants, Build- 
er’s Risk Covers, Household 
Policies and Many Others 





In these days of widespread competition 
in all lines of business, including insur 
ance, the wideawake local agent who offers 
his clients or prospective clients some 
particular form of insurance protection at 
the right time is the agent who builds up 
his business. It is not enough for an agent 
to write a fire, automobile or other kind 
of policy and then sit back for a year ana 
not visit that assured until 
newals. 


time for re 
Agents must watch their clients’ 
business, their possible chances for losses, 
at all times and be prepared to offer pro 
tection. 

The Hartford lire has made a move to 
enhance their agents’ values to the assureds 
they serve by preparing a portfolio of cir 
cular letters, each letter stressing some 
particular form of fire insurance and giv 
ing some good reasons, concisely, why an 
assured should consult his agent about the 
subject. mentioned. This file folder of 
letters has been sent to many agents of the 
Hart ford who have since written the home 
office saying they have found the letters of 
much value in’ securing new business. 
These letters originally appeared in various 
issues of “The Hartford Agent.” 

As many of these sales arguments seem 
to be so convincing, extracts from sev- 
eral letters in the portfolio are repro- 
duced herewith: 


Protection for Merchants 

“Shop early” is a slogan that means as 
much to the wholesaler and retailer as to 
the buyer of Christmas gifts. 

You are undoubtedly buying your Christ- 
mas merchandise now and will have it on 
your hands until the holiday rush cleans 
out this surplus stock. 

What if a fire comes while these goods 
are still unsold? Your present insurance 
would not cover the loss and you would 
certainly regret the lack of adequate nre 
msurance protection. Call this agency 
(phone number) and a_ policy will be 
written that will keep your insurance pro- 
tection up to the proper level. 


Builder’s Risk Policy 
You have recently filed an application 
for a building permit. We in turn would 
like to file an application for an opportunity 
to protect you with proper fire insurance. 
Of course we do not know your arrange- 
ments with your builder, but it is quite 
Possible that you will need first of al a 
Builder's Risk Policy covering the property 
While it is in course of construction. We 
tan furnish this and will see to it that it 
‘s written in the right amount. Then, of 

(Continued on paye 16) 




















PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 
































Increased Dividends 


The Equitable Life of Iowa announces 
a new, increased dividend scale, making the 
already low cost of insurance in “Iowa’s 
Oldest Company” the lowest in its history. 

In 1925, Equitable Life of Iowa payments 
in dividends to policyholders exceeded the 
payments in death claims by 70 per cent. 
AN OUTSTANDING RECORD! 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Home Office: Des Moines 





Founded 1867 

















The Peak Load 


To maintain his maximum Peak Load of production, and thus derive 
the utmost income from his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changes, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 

This Company is unexcelled in these various services. 


And it is con- 
stantly making improvements. 


We have places for men and women who are content with nothing 
less than the best in life insurance. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 























National Bank 
Officers Should 
Carry Insurance 


Ruling of Comptroller of Currency 
Against Such Practice Stirs 
Protest 


IVES & MYRICK’S LETTER 


New York Insurance Men Point 
Out That Banks Cannot Dis- 
regard Human Life Values 


The ruling of the Comptroller of the 
Currency National 


Banks from taking out life insurance on 


which deprives all 
their officers in favor of the corporation 
has caused a stir in life insurance. Pro- 
tests are filing in to local associations 
and from them to the National Associa- 
tion and the latter may be expected to 
take some action. 

The situation is well described ina let 
ter which has gone to President George 
A. Kederich of the Life Underwriters’ 
Association of New York, written by 
Ives & Myrick, managers of the Mutual 
Life in New York. 

“The ruling of the Comptroller of the 


The letter follows: 


Currency relative to the power of Na 
tional banks to insure their officers in 
favor of the corporation, involves a mis- 
understanding of life insurance in this 
connection and to such an extent that 
it may be advisable for your committee 
to propose that the National Association 
make some formal protest in the matter. 
The ruling deprives all National banks 
from adopting a safeguard which by 
common judgment and experience is a 
part of sound business procedure. 

“A bank cannot disregard human life 
values, the practical use of business in- 
surance and the part it has taken as an 
important factor, any more than any 
other business can disregard them with- 
out subjecting itself to losses that will 
be felt in the future and impairment ot 
service and efficiency. Taking a reason- 
able precaution against these, 1s, it ap- 
pears to us, an ‘incidental power’ and 
an important one. In Justice Bradley's 
(U. S. Supreme Court) comment, it is 
stated that while the powers of a bank 
are not limited to those expressily grant- 
ed, they must be such as are reasonably 
incidental to the exercise of such pow- 
ers as are expressly granted, and that 
insuring the life of an officer would not 
be such an incidental power. 


Tenure of Office Ephemeral 


“In the comment upon ‘insurable in- 
terest, though Justice Bradley holds that 
the tenure of the office is too ephemeral 
to create an insurable interest in the 
bank, he probably would admit that there 
may be an insurable interest at certain 
times or under certain conditions; ap- 
parently it is the fact that the interest 
may not be continuous that causes the 
Justice to deny it in the whole. But 
can it be said that any insurable inter- 

(Continued on page 13) 
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THE 
LOWEST 
GUARANTEED BASIC 
LIFE INSURANCE 
RATES IN 
AMERICA 


HART & EUBANK, General Agents 
AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 
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A Pen Picture of Lee A. Phillips 


Vice-President of Pacific Mutual Life and President of Pacific Indemnity Co. 
and Pacific Finance Corporation, One of Leading Insurance, 
Financial and Real Estate Personalities on Coast; Vision 
Illustrated in Financing of Los Angeles Biltmore 


and in Many Other Great Projects 


By a Prominent Los Angeles 
Newspaper Man 

To a measurable degree, the progress 
of Los Angeles to the point where it now 
is the metropolis of the Pacific Coast 
is directly traceable to the vision and 
courage of certain of its business lead- 
ers. Perhaps, in a sense, the story of the 
rise of any economic region to the full 
utilization of its resources is really a 
narrative of personal achievements, for 
capital must be intelligently directed if 
it is to become productive. The West, 
and especially South California, is par- 
ticularly fortunate in its honor roll of 
builders, whose works stand out pre- 
eminently along the march of progress. 

People familiar with the insurance 
business recognize the powerful influ- 
ence of insurance company investment 
funds upon economic development, and 
accord full credit to the men who direct 
these investments. Generally, their 
part, as far as the public is concerned, 
is a silent one, but their friends will 
unfailingly vote a place on the honor 
roll of builders to the investment ex- 
Such 
a man is Lee A. Phillips, executive vice- 
president of the Pacific Mutual Life In- 
surance Co. of California, and also 
president of the new Pacific Indemnity 
Co. of Los Angeles. 

For his record alone in directing the 
investments of the Pacific Mutual, Mr. 
Phillips is generally recognized as an 
influential business leader in California. 
But it is his activities outside the sphere 
of the Pacific Mutual that mark him as 
a compelling figure and which best dem- 
onstrate his ability as an organizer and 
developer. His activities range up and 
down the State, extending into farm 
properties and reclamation, the develop- 
ment of downtown business properties, 
the organization and management of nu- 
merous finance and industrial compan- 
ies and in the promotion of projects of 
civic improvement. The name of Lee 
Phillips is found on the directorate of 


ee than a dozen corporations in Cali- 
ornia. 


ecutives of insurance companies. 


The Financing of the Los Angeles 
Biltmore 


The financing of the Los Angeles Bilt- 
more Hotel is one of the most recent 


achievements of Lee Phillips, and will 
always stand as a monument to his en- 
terprise and his reputation as a doer of 
big things. The credit for this piece 
of work largely belongs to Mr. Phillips, 





LEE A. PHILLIPS 


and his associates in the project give 
him full praise for bringing to Los An- 
geles the leading hostelry on the Paci- 
fic Coast. 

When the need for a large and modern 
downtown hotel in Los Angeles became 
urgent, a leading banker called Mr. Phil- 
lips and placed the case before him. 
Between them, they selected the site, 
and called a meeting for the next day 
of some thirty or forty prominent busi- 
ness men. At this meeting, after the 
selection of a site was approved, Mr. 
Phillips was made chairman of the com- 
mittee to raise the money to buy the 
property and finance the erection of the 
hotel. From that moment, things began 
to hum. 

Phillips chose twenty men to under- 
write the first $3,000,000. Each was as- 
signed a quota to underwrite himself 
and among his personal friends. They 
were instructed to think the matter 
over and return for a meeting with Mr. 
Phillips one week later. And here is 
where the real hard work began. Phil- 


~"@ « 


lips kept in touch with the twenty men 
nearly every day during the week, never 
letting them forget the task ahead and 
the importance of appearing at the meet- 
ing with their quotas ready to accept. 

Mr. Phillips himself appeared at the 
meeting with several hundred thousand 
dollars in excess of his own quota. Sta- 
tioning himself at the door of the con- 
ference room, he checked each man as 
he came in to learn if he was ready to 
take his participation. When the meet- 
ing was called to order, his excess had 
been allotted here and there to several 
who were short, and the entire $3,000- 
000 was underwritten. 


On the Job Morning and Night 


To raise the next million and a half, 
Phillips got down to real intensive work. 
Ten teams of three men each, composed 
of the younger aggressive business men, 
were chosen to go to the public with 
small stock subscriptions. Phillips in- 
stalled himself in a separate office and 
followed the movements of his teams 
from morning to night. He had them re- 
port to him at the close of each day, 
and he sent them out the next morning 
with definite instructions to call in their 
cars for certain prospects and take them 
down to their offices. By this strategy 
he got to the busy men who were diffi- 
cult to approach during the day. Need- 
less to say, the ten teams sold the stock 
in record time. 

Phillips himself, in speaking of the 
stock campaign, gives entire credit for 
the successful completion of the Bilt- 
more financing to the members of the 
teams. 

The Biltmore Hotel, under the man- 
agement of the Bowman-Biltmore Hotels 
Corporation, began business fully 
financed and without any outstanding 
obligations. The $4,500,000 capital stock 
was sold for 100 cents on the dollar and 
without any expense for selling or or- 
ganization work. The bonds to supply 
the remainder of the capital were sold 
at a premium. Certainly, there are few 
business projects that can show such a 
record. 


Started in a Los Angeles Law Office 


The story of the Biltmore financing is 
a typical picture of Lee Phillips in ac- 
tion. It is, however, only one of the 
big jobs to his credit. 

He has just finished the organization 
and financing of the Pacific Indemnity 
Co., of which he is president. This com- 
pany is the first of its type to arise on 
the Pacific Coast, and’ was organized by 


Mr. Phillips without the issuance of 
promotion stock of any kind. Import- 
ant Los Angeles, San Francisco and Pa- 
cific-Northwest financial interests are 
identified with the company. 

As a young law graduate, Lee Phil- 
lips came to Los Angeles in 1894 and 
entered the law office of Cochran & 
Williams. He had taken his bachelor’s 
degree at Southwest Kansas College at 
Winfield, Kans., of which his father, 
Milton Eaves Phillips, was president. 
The latter later came to Los Angeles as 
dean of the University of Southern Cali- 
fornia. The son, Lee Allen Phillips, had 
obtained his earlier education in public 
schools over which his father presided, 
and took his first two years of college 
work at Simpson College, in Iowa, in 
which his father was professor of math- 
ematics. After graduating from South- 
west Kansas College, Lee Phillips spent 
one year at the Kansas University of 
Law, and completed his courses in the 
law school of De Pauw University. 


First Outlet for Organization Talent 


To further sketch the earlier business 
activities of Lee Phillips after entering 
into law practice in Los Angeles, it is 
interesting to observe the manner in 
which his talent for organization and 
management sought outlet. His first task 
of importance was the reclamation of 
river lands in the delta of the San Joa- 
quin and Sacramento Rivers, which he 
undertook through the organization of 
the Middle River Navigation Co., and 
the Rindge Navigation Co. With Mrs. 
Phillips, whom he had married in 1895, 
and their two daughters, Mr. Phillips 
moved to Stockton, Calif., for a period 
of five years, until 1907, where he direct- 
ed the reclamation activities of the two 
companies. 

During the five years Mr. Phillips re- 
mained at Stockton, these corporations 
reclaimed 50,000 acres of overflow land 
and placed the acreage under cultiva- 
tion. The work is recognized as an out- 
standing development in reclamation, and 
its success attributed to the close at- 
tention given to it by Mr. Phillips. He 
continued to manage the various prop- 
erties after returning to Los Angeles, 
until the total area reclaimed under his 
direction exceeded 110,000 acres. 

In 1912, several of the companies or- 
ganized for the development of river 
lands were consolidated into what is 
known as California Delta Farms, Inc., 
the company that is operating the prop- 
erties at the present time. Six years 
later, Phillips surrendered the presidency 
to become chairman of the board, large- 
ly because of the pressure of other in- 
terests. Soon after his return from 
Stockton, he had become associate 
counsel of the Pacific Mutual Life In- 
surance Company, and also one of its 
vice-presidents. Later, he assumed the 
direction of the insurance company’s in- 
vestments, a work in which he has been 
conspicuously successful. 


Began to Develop Business Properties 
From land reclamation Mr. Phillips 
(Continued on page 34) 
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50 Congress Street, Boston, Mass. 





THE STATE MUTUAL LIFE ANNOUNCES THE APPOINTMENT OF JOSHUA 
B. CLARK AND PAUL C. SANBORN AS GENERAL AGENTS IN BOSTON 
TO DO BUSINESS AS A PARTNERSHIP UNDER THE FIRM NAME OF 


CLARK and SANBORN, Formerly WILLIAMS and CLARK 


Telephone, Main 2989 
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The Hidden Tax Is 
A Vicious Practice 


VIEW OF EDITOR MERLE THORPE 
Tells Health & Aniline Underwriters 
at Detroit How Industrial Policy- 
holders Suffer 
A painless, invisible tax has been dis- 
covered by legislators as a new source 
of revenue. “It is a tax that the people 
pay but so disguised that they don’t 
grumble at the law-maker who imposed 
it,” declared Merle Thorpe, editor of 
“Nation’s Business,’ this week at the 
Health & Accident Underwriters Con- 
ference in session at Detroit. Instead 
they blame the butcher, the baker or 
candlestick-maker who, forced to pass 
the tax along, includes it in the sale 
price of his goods. 
“No business is 





so affected by this 
vicious practice as insurance,” continued 
Mr. Thorpe. “Notwithstanding that 
every tax known to the ingenuity of 
politicians has been placed on insurance, 
customers who pay insurance premiums 
suffer most by invisible taxation. What 
a juicy tidbit the plot of insurance re- 
serves is to the tax-gatherer! Besides 
the anticipated taxes which all business 
pays, insurance is beseeched by such in- 
visible taxes as: 

1. Premium tax—a certain percentage of the 
premium based either on gross or net premiums. 

2. License tax—an annual tax for the privil- 
ege of doing business. 

Tax for filing annual statement. 

4. Publication fees—cost of publishing annual 
statement in newspapers as required by law. 

Examination fees—expense of examining 
company, : 

Fire marshal tax—special tax generally 
based on premiums for paying cost of state 
fire marshal. 

Fire department and relief fund tax—spe- 
cial premium tax to assist local fire department 
and firemen’s relief funds. 

8 Agents and fees—for 


brokers _ license 


licenses to sell ingurance. 
9. Retaliatory taxes—taxes levied on com- 
panies of other states, based on the difference 


between the tax imposed by the home 
states and those 
on companies of 


in rate 
state on companies of other 
imposed by the other state 
such home states. 


Injustice of the Premium Tax 


In 1924 $67,700,000 were thus taken 
painlessly from a group of American 
citizens, policy-holders, whose only sin 
was that of thrift and foresight. The 
reason given was that, these special 
taxes were for the regulation of insur- 
ance, that is, for the pay of insurance 
commissions, which are set up for the 
protection of the policy-holder. 

“The ostensible purpose is laudable. 
But there’s a joker. The bug under the 
chip is that of the 67 million only $2, 
589,000 went for this purpose. Sixty- 
five million was used for such legisla- 
tive foibles and fancies as paying in- 
spectors to see that the sheets on hotel 
beds were 9 feet long! 

“The premium tax is probably the 
most unjust tax paid by policy-holders. 


The percentage collected varies. In 
some states it is based on the gross 
premiums collected; in a number of 


others it is based on the gross premi- 
ums less return and reinsurance pre- 
miums; while in still others the amount 
on which the taxes will be levied is de- 
termined in ways different from either 
of these. 


Industrial Policyholders Suffer 


“Because of the extra mortality of 
industrial policy-holders and the heavier 
expense loading which is necessary to 
meet the cost incidental to the method 
of collecting premiums, the premium 
rate is higher for industrial than for 
ordinary insurance. As the taxes are 
based on premiums, the industrial policy- 
holders as a class consequently pay 
a greater amount of tax in relation to 
a given amount of insurance than the 
holders of ordinary policies. The in- 
dividual who is badly in need of insur- 
ance, but must carry it on a weekly- 
payment plan because of his financial 
circumstances, is thus given an added 
penalty by the state. 

“We all know the older we are the 
more our premium will be when we 
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purchase life insurance. We also know 
the amount of our fire insurance pre- 
mium is largely influenced by the haz- 
ards incidental to the kind of business 
we are in. The older man taking life 
insurance or the employer with a slight- 
ly more hazardous business must pay 
more special insurance taxes to the 
state than the younger man or the em- 
ployer with a less hazardous business, 
and this in spite of the fact each has 
the same amount of insurance. Of 
course this is discrimination. 
Mr. Thorpe’s Pet Idea 

“T have a pet idea which I often take 
out and play with. It’s a most imprac- 
ticable idea, couldn’t possibly be put 
into effect, but Oh! what joy there’d 
be in the government housecleaning 
which would result if it could be car- 
ried out for just six months. My idea 
is this. Abolish all indirect and hidden 
taxes for just six months. Everybody 
pay direct and monthly. 

“Instead of the hidden $3, or $4 on 
each $100 of an insurance premium; 
instead of the hidden $5 on a new axle 
for the automobile; instead of the 
$1.00 on the fourteen packs’ of 
“Camels”; the whole tax paid over the 
counter, something like this: ‘Well, 
here’s $.78, my part of the government’s 
expense in trying to operate a merchant 
marine; $3.20 for my part of the Senate 
Investigation of the Wooden Leg Trust; 
$2.42 for the Fact-Finding Commission 
on Why the Packers Persist in Mak- 
ing Money instead of Going into Bank- 


Provident Mutual’s 
Best Year in 1925 


ANNUAL REPORT OF PRES. WING 
New Business $102,482,728; Total In- 
surance in Force $757,589,414; As- 
sets $174,293,908.58; Low Mortality 





President Asa S. Wing of the Prov- 
ident Mutual Life, in his annual report, 
which is the sixty-first of the company, 
states that 1925 has been one of the 
most progressive and prosperous years 
in the history of the company. The 
new paid for insurance amounting to 
$102,482,728 exceeded that ever paid for 
in one year before and was $5,809,415 
more than the amount reported for 
1924. The total income was $35,048.- 
703.13, of which $27,009,694.07 was re- 
ceived from premiums and annuities, 
and $8,038,703.13 from interest. The 
year’s income for 1925 showed a gain 
of $2,373,575.47 over the previous year. 
The assets amounted to $174,293,908.58. 

In reviewing the year’s business, 
President Wing in his report, among 
other things, says: 

The following comparison shows the 





ruptcy’, and so on down the line. 

“Six months of this or less and there’d 
be some of the 100 and more bureaus 
and commissions at Washington lopped 
off—and about ’steen state activities as 
well.” 





53.3% 


in the Company. 











of the new business is- 
sued by The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in 1925 was upon 
' applications of members previously insured 


Once a Policyholder— 
Always a Prospect 
The a Company 
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The 
Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 
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total amount of insurance outstanding 
at the end of 1925 and 1924, exclusive 
of that upon which no premiums have 
been paid: 


1925 1924 
192,499 Endow- 
ment Poli- 
CIES asava $454,361,090 $435,244,750 
53,932 Life Poli- 
i ee 223,612,082 195,434,767 
16,040 Term 
Policies.. 73,986,525 69,378,115 
Reversion- 
ary Addi- 
tions.... 5,629,717 5,318,800 


262,471 $757,589,414 $705,356,432 
Of this total for 1925, $3,800,683 is 


covered by reinsurance. These figures 
show an increase in outstanding insur- 
ance of $52,232,982, as compared with 
$47,746,042 for the previous year. The 
whole number of policies outstanding 
has increased from 250,910 to 262,471. 

During the year the company has in- 
creased its limit of insurance taken 
upon a single life from $100,000 to 
$200,000 to meet the increasing demand 
for larger insurance. This has been ac- 
complished by means of a reinsurance 
arrangement which reimburses _ this 
company against loss on account of 
insurance taken on a single life in ex- 
cess of the limit heretofore in effect. 

Favorable Mortality Rate 

Nine hundred and forty-nine deaths, 
involving claims amounting to $4,762,- 
521 have been reported during the year, 
The gross amount of insurance thus 
cancelled by death is $184,042 less than 
reported for the previous year, not- 
withstanding the fact that the amount 
exposed to risk has increased by fifty- 
two million dollars. The net death loss 
for 1925 was 43.8% of the amount ex- 
pected by the mortality table as com- 
pared with 48.6% for 1924. 

Early in 1922, the company began 
to offer an attractive total and_per- 
manent disability provision, which at a 
slight extra premium could be included 
in its policy contracts. Since then, about 
one-third of the new insurance issued 
has contained the disability provision, 
and on December 31, 1925, $124,713,538 
of the outstanding insurance provided 
for the additional form of protection. 

The company is now offering to its 
policy-holders the privilege of free 
medical examinations. Since it was first 
offered in March, 1925, 7899 health sur- 
veys and 437 complete health examin- 
ations have been made, of which num- 
ber 23.6% disclosed definite impair- 
ments of health and 76.4% were found 
to be physically normal. 

The distribution of surplus to policy- 
holders during 1925 amounted to $4,- 
737,845.47 or $374,355.73 more than the 
amount distributed in 1924. It is 
estimated that the distribution for 1926 
made upon a basis producing about 
$465,000 more than would have been 
shown upon the basis used for 1925, will 
amount to $5,879,600, which amount is 
already set aside as a liability in this 
report. 





LEADS NEW ENGLAND MUTUAL 

For the third successive year, H. 
Arthur Schmidt, of the Edward W. Al- 
len Agency of the New England Mutual 
Life in New York City, has led the 
company’s agency force throughout the 
country in the volume of paid-for bus- 
iness, with a production of $1,205,000 in 
1925. His record for 1924 was $1,043,- 
000. Mr. Schmidt has been with the Al-, 
len Agency for about ten years, and is 
still a young man in his early thirties. 


PEORIA LIFE IN 1925 

Peoria Life increased the volume of 
its business force during 1925 by $11,- 
338,349, with total insurance in force 
at the beginning of 1926 at $112,046,432. 
Its income for the year was $4,250,241.31. 
its admitted assets $11,110,294.61, and 
rate of interest earned on mortgage 
loans 6.1 per cent. There is a surplus of 
$738,708.84 for the benefit of the policy- 
holders, of whom there were 50,980 at 
the end of 1925. 
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George K. Sargent Made 
2nd V. P. of Mutual Life 


PROMOTION IS WELL EARNED 





Head of Agency Force Man of High 
Ideals, and Popular With Field; 
Succeeds George T. Dexter 





At a regular meeting held February 
24, the board of trustees of the Mutual 
Life of New York elected George K. 
Sargent second vice-president to suc- 
ceed George T. Dexter. The election 
met with widespread approval. 

Mr. Sargent, an active field man, was 
made assistant superintendent of domes- 
tic agencies in the home office in 1903, 
and was appointed superintendent of 
agencies in 1919. Since his call to the 
home office he has taken active part 
in the management of the company’s 
agencies throughout the United States 
and Canada, with constantly increasing 
affairs and responsibilities, and the ac- 
tion of the board reflects the company’s 
recognition of his sustained work and 
confidence in his ability in agency or- 








GEORGE K. SARGENT 


ganization and upbuilding. Mr. Sargent 
is known to be a man of high ideals in 
his profession and a capable official with 
a rare balance of conservatism and pro- 
gressiveness and a vision for the future, 
coupled with a realization of life insur- 
ance needs and a sympathetic under- 
standing of the public’s requirements 
and of the problems and ambitions of 
the persons composing the field forces. 

Insurance people who know Mr. Sar- 
gent and his active work feel that the 
Mutual Life has taken a step in accord 
with the times and with the desires of 
those directly interested in the com- 
pany and that it will eventually bring 
results satisfactory in all respects. 

Mr. Dexter recently retired from the 
company after a lifetime of long and 
loyal service. For years he had been 
one of the best known insurance men 
in the country. 





FREDERICK FLOYD-JONES DIES 
Frederick Floyd-Jones, cashier of the 
Atlantic Mutual since 1913, died of heart 
disease last week at his home in New 
York City. He was sixty-six years of 
ie, and joined the Atlantic Mutual in 





Phone 
Cortlandt 2030 5 





New England Mutual Life 


Ask your prospect— 
“Are you as healthy as you think you are?” 


“For seventeen years the brokers’ office” 


PALDWIN 


5 Maiden Lane 
5th Floor 


Seconds from Broadway 








PRESIDENT RHODES IN TOWN 





Luncheon Host to Berkshire Agents at 
New York Advertising Club; 
Company Matters Discussed 


Frederick H. Rhodes, president of the 
3erkshire Life, who was a visitor to 
New York last week, was luncheon host 
to a group of Berkshire agents at the 
Advertising Club on Friday. Represen- 
tatives of the company from New York 
and Brooklyn were present and “sat in” 
with Mr. Rhodes for a conference on 
company matters. 





MERVIN L. LANE LUNCHEON 





Home Office Executives Give Inspira- 
tional Addresses; Praise for Four 
Agency Leaders 
Mervin L. Lane, Equitable Life man- 
ager in New York was luncheon host 
this week to the agents in his office, the 
speakers being Vice-presidents Frank 
H. Davis and Dr. John A. Stevenson, 
Robert M. Daley, medical director, and 
I. A. Lewis, agency manager. Mr. Lane 
expressed satisfaction over the volume 
and premiums produced by his four 
leading producers for the past two 
months—Joseph Morrison, who paid for 
$145,500 with premiums of $5,175; Wal- 
ter Knoepfel, Jr., whose total was $127, 
000 with premiums of $4,911; Walter 
H. May, who paid for $100,000 with 
premiums of $3,430 and Laurence U. 
Schloss, who totalled $94,666 with pre- 

miums of $2,127. 


CONTRACT CHANGES 
Northwestern Mutual Life Acts in Re- 
sponse to Request Made by Its 
General Agency Association 
The Northwestern Mutual Life’s Gen- 
eral Agents’ Association has recom- 
mended to the company that agents’ 

contracts be liberalized as follows: 

“All agents, other than _ district 
agents, who have been continuously un- 
der contract for 20 years, or who have 
attained the age of 65 years or more 
and who have been continuously under 
contract for 10 years, shall be entitled 
to renewal commissions for nine years 
irrespective of the amount of new in- 
surance furnished during any calendar 
year or years. 

“All agents who have been continu- 
ously under contract for 10 years or 
more, shall suffer no reduction in the 
rate of renewal commissions upon the 
termination of their contracts.” 

The company has approved 
changes. 





these 





NEW SETTLEMENT OPTION 

The Northwestern National Life of 
Minneapolis has announced a new set- 
tlement option under which the proceeds 
of the policy may be paid in equal 
instalments, to continue until the pro- 
ceeds together with interest are ex- 
hausted. In other words, instead of 
using excess interest to increase the size 
of the monthly instalments it will be 
applied to lengthen the term over which 
the instalments continue. 




















Seventy-five 


of service inaugurated at its birth. 


Springfield, Massachusetts 








the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. They conceived an organization that 
would create a personality of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 


panies in the country and is known throughout the land as 
The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Years Ago 


To-day it ranks with the best com- 


Organized 1851 

















Lawrence Priddy Weds 
Miss Jane Laubscher 


BRIDE WELL-KNOWN SECRETARY 





Got to Know Life Insurance Men All 
Over America When Mr. Priddy 
Was President of National Assn. 





Lawrence Priddy, former president of 
the National Association of Life Un- 
derwriters, unusually active in affars of 
the Life Underwriters’ Association of 
New York, and one of the most consis- 
tent of the large life insurance produc- 
ers of America, and Miss Jane Laub- 
scher were married in Brooklyn a few 
days ago. After April 1 they will be at 
home to their friends at 56 Church 
Street, Montclair, N. J. 

The marriage was of widespread in- 
terest not only to the insurance frater- 
nity of New York but throughout the 
country as Mrs. Priddy has a tremen- 
dous acquaintance among _ insurance 
people. 

The former Miss Laubscher is a grad- 
uate of a high school at Stroudsburg, 


Pa. She came to New York to enter 
a business career. Some years ago she 
became secretary to Mr. Priddy and 


held that position while he was both 
president of the Life Underwriters’ and 
of the National Association. She has 
generally been recognized as one of the 
most efficient secretaries in the history 
of the insurance business and made in- 
numerable friends by her simple, court- 
eous, businesslike manner. It is said of 
her that she knows the names and 
something about the personalities of 
more than half the members of the Life 
Underwriters’ Association of New York. 
Miss Laubscher took an_ insurance 
course at Columbia University and a 
course in business English at New York 
University. 

Mr. Priddy’s first wife was a Virginia 
woman. There are two children, Mon- 
tague, who is now a student at Bryn 
Mawr, and Lawrence, Jr., who next year 
will be a student at Princeton. Both 
were educated for two and a half years 
in Switzerland. 

Mr. Priddy, who is an agent of the 
New York Life, has paid for nearly $3,- 
000,000 so far this year. 


CHANGES IN MEDICAL RULE 


New England Mutual Will Write $30,- 
000 Without Microscopic and $50,000 
Without Chemist’s Tests 


Lathrop E. Baldwin, 5 Maiden Lane, 
general agent of the New England Mutual 
Life, returning from the annual conven- 
tion in Boston of the company’s general 
agent, said that among the important an- 
nouncements made by company officials 
at the convention were several changes 
in medical requirements in the examina- 
tion of risks. Making a marked depar- 
ture from previous regulations, the New 
England Mutual will not require here- 
after any microscopic analysis in cases 
up to $30,000. and in cases involving in- 
surance for $50,000 or less up to and in- 
cluding age 50, the company has also 
discontinued its established practice of 
requiring a specimen: to be sent to the 
chemist and takine the percentage of 
urea present. Mr. Baldwin also said that 
the statement was made to the general 
agents that the Medical Department rec- 
ognized “that in the younger ages a 
small amount of albumin or occasional 
hyalin casts may be of little importance, 
and in the future the Department will 
recommend such cases for approval if 
they are normal in other respects.” 








GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 
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7501 


ORGANIZATION 





{JOHN C.MCNAMARA 
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HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 
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Another 


The New York State 
Examiner says: 


“The outstanding features seem to be 
the extraordinary results of the housing 
experiment; the reinsurance of the 
Niagara Life Insurance Company; the 
successful result in the reinsurance of 
the Pittsburgh Life & Trust Company; 
the public welfare campaign through 
magazines and radio broadcasting; the 
opening of the Canadian Head Office; 
the liquidation of the Staff Savings 
Fund and the establishment of the Em- 
ployees’ Retirement Plan. 


“Continued progress has been made 
in the production of new business, lib- 
eralization of policy contracts and the 
treatment of the policyholders generally. 


“The various activities of the Com- 
pany seem to be well planned and effi- 
ciently carried on. 


“The financial condition of the Com- 
pany is without question and the gen- 
eral welfare of the policyholders the 
concern of the present management. 


“After having examined the dividend 
methods of a number of life insurance 
companies, the Examiner is very favor- 
ably impressed with the efforts of this 
Company to obtain dividend methods 
which are at once equitable and con- 
sistent with the sources of surplus dis- 
tribution, and which give dividends 
satisfactory to the policyholders. It is 
encouraging to note that the Company 
is continually studying to improve the 
details of its methods. In the face of 
keen competition, the Company is to be 
commended for its determination to 
withhold dividends until surplus is 
earned. It is also to be especially com- 
mended for the practice of paying ma- 
turity and mortuary dividends so cal- 
culated as to return to the departing 
policyholder his share in the contin- 
gency reserve. In this practice the 
Company at present seems to stand 
practically alone among life insurance 
companies.” 


METROPOLITAN 


Pacific Coast Head Office 
San Francisco, Calif. 


Record Breaker 


Paid-for Life Insurance issued, increased and revived 
in 1925: 


Ordinary ...... $1,113,877,977 
Industrial ..... 1,344,380,095 
eee 493,884,557 $2,952,142,629 


More of each than any other Company 


Life Insurance in force December 31, 1925: 


Ordinary ...... $5,959,507,749 
Industrial ..... 5,013,452,116 
re 1,124,286,927 $12,097,246,792 


More of each than any other Company 


Number of policies in force Dec. 31, 1925, 35,222,356 
More than any other Company 


Gains in 1925: 


Increase in assets........... $226,483,134 
74,055,276 
Increase in number of policies 2,774,712 
Gain in insurance in force. .$1,574,762,023 


More of each than any other Company 


Daily Averages of 1925: 





Number of claims paid...... 1,628 
Number of policies issued 

ye 20,999 
Amount of insurance issued, 

revived and increased..... $9,743,045 
Payments to policyholders and 

addition to reserve........ 1,236,376 
Increase in assets........... 747,469 


LIFE INSURANCE COMPANY 


HOME OFFICE Canadian Head Office 
NEW YORK Ottawa, Canada 
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New England Mutual 
General Agents Meet 


TOTAL IN FORCE — $857,429,816 


Experience With New Medical Require- 
ments Favorable; Health Conserva- 
tion Service for Policyholders 


Popular 








The annual convention of the general 
agents of the New England Mutual Life 
was held at the company’s home office in 
Boston, February 24-26, with practically 
all of the sixty general agents through- 
out the country in attendance. In his 
address, President Daniel F. Appel of 
the company said that the average pol- 
icy written during the year was in ex- 
cess of $5,000, and the mortality rate 
46% of the expected. The favorable 
mortality, it was pointed out, was not 
the result so much of any unusually 
large writings of new lives but came in 
the course of normal steady production. 

New business paid for during 1925 
amounted to $117,647,075, the total of 
insurance in force was $857,429,816, and 
the net increase for the year in outstand- 
ing business totalled $76,344,849. With- 
out writing sub-standard lives, the per- 
centage of declinations by the company 
was 8.65 per cent, and lapses were 20 
per cent less than during 1924. 

Total income for the year amounted 
to $36,396,419.40, of which the portion 
received from premiums was $27,606,- 
379.70, an increase of $2,006,723.73 over 
the preceding year. The receipts from 
interest and rents were $8,030,639. The 
net average rate of interest earned came 
to 5.17%. The company’s admitted. as- 
sets at the close of the year amounted 
to $168,122,493.82, with a net surplus of 
$11,094,648.65 of assets over all liabil- 
ities, including the $6,650,000 voted be- 
fore the close of last year for the 1926 
dividends. 


Cardio-Respiratory 


Death claims paid amounted to $6,- 
218,654.13, and double indemnity claims, 
on account of accidental death, $29,000. 
The total death claims incurred during 
the year, under 1,916 policies upon 1,351 
lives, were $6,391,777. Policies which ma- 


‘tured by death were in force an aver- 


age of 17.4 years, and premiums were 
paid for an average of 14.7 years. The 
average age of the insured at death was 
56.5 years. 

Some interesting statistics were dis- 
closed at the different sessions about 
the experience of the company with the 
innovations adopted in recent years in 











What Do You Sell? 


Policy You Can Sell.” 


Accidental Benetits 


All three are important, of course. 
the policy is especially so. 
actual contract itself is deserving of careful attention 
and comparison on the part of the agent, we invite 
you to consider seriously the United Life policy, “A 


Any natural death........ 
Any accidental death...... 


$50 per 
Also Disability Income, Waiver of Premiums, etc. 


Service, Company, or Policy P| 


—which? 


But to our mind 
{f you agree that the 








ALL IN ONE POLICY | 





all about it. 





If there is an opportunity open in your town, ow 
Vice-President, Mr. Eugene E. Reed, will tell you 
Write him direct—and directly. 





UNITED LIFE 


AND ACCIDENT INSURANCE COMPANY 


Concord 
| 


medical requirements. Under the new 
cardio-respiratory test introduced about 
five years ago, nearly 3,000 examinations 
were made, of which more than 1,900 
were accepted for about $13,000,000 of 
insurance. Among these accepted risks 
there were altogether four deaths, none 
of which was from cardio-vascular im- 
pairments. Two years ago, the New 
England Mutual also adopted a normal 
blood-sugar tolerance standard, under 
which 64 per cent of all the blood-sugar 
tolerance tests made were accepted for 
insurance. Thus far, the mortality in 
these cases has not been above the com- 
pany's general average. 

During 1925, the company also started 
a health conservation service for its 
policyholders. Health examinations were 
made by the chief agency examiners 
throughout the country and the reports 
sent to the home office for further ad- 
vice. Personal letters of comment and 
suggestions were written to the policy- 
holders examined. More than two thou- 
sand took advantage of this privilege, a 
fact which enabled the company to con- 
firm the good health of many, and on the 
other hand, to bring home to those who 
had developed impairments, the impor- 
tance of medical attention. * 
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Evidence of Progress 
in 1925 


INCREASE IN PAID FOR 
BUSINESS OVER LAST YEAR 


INCREASE OVER LAST YEAR’S 
GAIN, IN INSURANCE IN FORCE 
The Connecticut Mutual 


Life Insurance Company 
Hartford, Connecticut 


1926 








Inquire! 


New Hampshire 


$2,000,000 TERM POLICY 





John C. Martin, Philadelphia Publisher, 
Insured for Benefit of Firm; Also Has 
$1,560,000 Personal Cover 


A ten-yearterm policy for $2,000,000 
on the life of John C. Martin, Philadel- 
phia publisher, has been written by the 
insurance firm of Hutchinson, Rivinus 
& Company of that city. Mr. Martin 
is the vice-president and treasurer of 
the Curtis-Martin Newspapers, Inc., pub- 
lishers of the Philadelphia Public Ledg- 
er, the New York Evening Post, and 
other newspapers. The insurance was 
distributed among a number of leading 
companies. The premiums are being 
paid by the corporation, which in turn 
is the beneficiary. This new insurance 
is in addition to the $1,500,000 of per- 
sonal cover which Mr. Martin carries. 

NEW EQUITABLE DIRECTORS 

At the annual meeting of the Board 
of Directors of the Equitable Life As- 
surance Society, held on February 18, 
William J. Roddey, Rock Hill, S. C., and 
Owen J. Roberts, Philadelphia, were 
elected directors to fill existing vacan- 
cies on the Board. 


—_—— 


The New Income Tax 


The new Income Tax bill has gone 
through and agents were busy last week 
reading newspapers which printed full 
text of the measure. What most in- 
terested them were paragraphs 1 and 2 
under Subdivision B, Section 213, rela- 
tive to 





deductions. These paragraphs 


follow: 

(b) The term “gross income” does 
not include the following items, which 
shall be exempt from taxation under 
this title: 

(1) Amounts received under a life 
insurance contract paid by reason of 
the death of the insured, whether in 
a single sum or in installments (but 
if such amounts are held by thc in- 
surer under an agreement to pay in- 
terest thereon, the interest payments 
shall be included in gross income) 

(2) Amounts received (other thua 
amounts paid by reason of the deata 
of the insured and interest paymens 
on such amounts) under a life insur- 
ance, endowment, or annuity contrac\, 
but if such amounts (when added to 
amounts received before the taxable 
year under such contract) exceed the 
aggregrate premiums or consideration 
paid (whether or not paid during the 
taxable year) then the excess shall be 
included in’gross income. In the case 
of a transfer for a valuable considera- 
tion, by assignment or otherwise, of a 
life insurance, endowment, or annuity 
contract, or any interest therein, only 
the actual value of such consideration 
and the amount of the premiums and 
other sums subsequently paid by the 
transferee shall be exempt from tax- 
ation under paragraph (1) or this par- 
agraph. 

The corporation tax on _ insurance 
companies remains at 1244%, same as 
the companies have been paying since 
1921. 


INGLEMAN ELECTED PRESIDENT 

Former Vice-President A. R. Ingleman 
of the Hawkeye Life of Des Moines, has 
been chosen president of the company 
to succeed former State Senator J. H. 
Allen. At the same time, the two vac- 
ancies in vice-presidencies caused by the 
election of Mr. Ingleman to be president 
and the death of Frank L. Miller were 
filled by the election of Dr. C. C. Shope 
as first vice-president, and Emory E. 
English, former Insurance Commissioner 
of Iowa, as second vice-president. George 
McCarthy was named as the new treas- 
urer to succeed B. B. Vorse. 





THE MUTUAL 





Distinctive Agency Service 


The Mutual Benefit through its educational 
methods affords every opportunity to its rep- 
resentatives to so fit themselves that they may 
be competent to give sound advice to their 


clients along Lite Insurance lines. 


INSURANCE COMPANY 


Organized 1845 


Newark, New Jersey 


BENEFIT LIFE 
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The Connecticut Mu- 


Sells tual now sells life in- 
Monthly surance policies with 
Premiums premiums paid monthly. 

This applies to all 
forms, the only stipulation being that 


the monthly premium shall be at least 
$10. This innovation started last year. 

“We know of several large cases in 
which the monthly premium enabled the 
salesman to get the application signed. 
One we have in mind was a co-partner- 
ship policy for $72,000 that two of our 
men had been working on. The agents 
of two other companies were also work- 
ing on this case. The prospects could 
not make up their minds which com- 
pany to select. In fact, they were 
thinking of a much smaller amount of 
insurance as they did not care to burden 
themselves with a heavy annual out- 
lay,” says the Fraser Agency. 

“When our men told them that with 
the Connecticut Mutual they could 
make their deposits monthly and showed 
that by adding approximately $175 a 
month to their overhead charges they 
could carry $72,000 worth of insurance, 
the case was decided in their favor as 
the other companies would not allow 
premiums to be paid monthly. 

“Nearly everyone pays their bills 
monthly. Around the first of the month 
they pay telephone, gas and electric bills, 
bills for merchandise purchased in 
stores and, in fact, almost all outlay is 
today made on the monthly basis. What 
is more natural then, than to want to 
deposit insurance premiums in the same 
way? This applies to large business 
men as well as to the smaller buyer 
who can only lay aside about $10 a 
month, 


“The Connecticut Mutual charges 
only. 5% for the privelege of paying 
monthly. 

“Consider a policy for $10,000, the 
annual premium of which may be $298.80. 
Your prospect may not be able to make 
this outlay. In fact, unless he has a 
pretty good income or has been sav- 
ing up he will probably find it em- 
barrassing to lay out this sum of money. 
At the same time he may not like to 
admit this to you but instead, will turn 
you down with some excuse other than 
that of premium. Semi-annual and 
quarterly premiums may not appeal to 
the thrifty man as the amount re- 
quired there is also too large an out- 
lay to come out of the current income. 
However, if this same prospect is told 
that he can place $10,000 worth of in- 
surance in force at once with a deposit 
of $26.15 and same sum on the first 
of every month, his objection will be 
a and the road opened for a 
sale. 


“Try it Talk monthly premiums. 
You will find that it closes many stub- 
born cases for you. Business insurance 
is particularly applicable to this method 
of paying premiums. This is the day 
when people are buying almost every- 
thing on the monthly instalment plan, 
radios, autos, pianos, houses, clothing 
—all paid on the monthly instalment 
basis. Why not Life Insurance, especial- 
ly when you think that Life Insurance 


_BUSINESS 
‘CERTERS 


=~ 
ictical Suggestions to Helpthe Man With the Rate 
bOk Increase His Income and General Efficiency 


is the only thing a man can buy on the 
instalment plan which some one else 
will not have to pay for in the event 
of his death.” 


* * * 
Nine Nine pointers about 
Salary salary savings are of- 
Saving fered by the Equitable 
Pointers Life Assurance Society. 


They follow: 


1. It provides the basis for a call upon 
an Employer on a matter of business in- 
terest to him, as distinguished from an 
ordinary insurance call. Getting started 
on actual interviews is thus made more 
easy. 

2. It is a time saver because if the 
employer gives his approval and com- 
mendation, all your activities are within 
a single building or a concentrated area. 

3. The Non-medical provisions give you 
a splendid talking point, as well as elim- 
inating what is often a stumbling block 
to closing an individual for insurance. 

4. It encourages marginal buying, or 
rather, marginal saving. A leading trust 
company points out that approximately 
20 per cent. of the average family in- 
come goes for luxuries. Systematic sav- 
ing is what counts in the long run. 

5. Nothing succeeds like success. When 
you get the salary saving plan started 
among a few employees, each succeed- 
ing signature should be easier to secure. 

6. Building a large insurance clientele 
—an objective toward which every agent 
is striving—is materially advanced 
through this new “wholesale” plan. 

7. There are always collateral advan- 
tages such as placing personal insurance 
or business insurance, on the lives of the 
employers. 

8. With the extension of Equitable 
service into any large concern, you must 
of necessity benefit indirectly when death 
claim settlements are effected through 
you for beneficiaries. 

9. It gives you an opportunity to en- 
list the cooperation of prominent policy- 
holders who are the directing heads of 
business organizations or hold positions 
of authority. Such men will often be 
willing not only to sanction, but to en- 
courage Equitable Salary Savings In- 
surance among their employees. 





CANADIAN DELEGATION COMING 


Canadian life underwriters are show- 
ing such great interest in the plans an- 
nounced for the convention of the Na- 
tional Association of Life Underwriters, 
scheduled for September at Atlantic 
City, that the occasion bids fair to take 
on a decidedly international aspect. A 
number of leading company representa- 
tives in the Dominion are actively work- 
ing to get together a large delegation 
from across the border. 





EQUITY LIFE IN HOUSTON 
The Equity Life of Nebraska opened 
last week offices in the Post-Dispatch 
Building, Houston, Texas, with Gail W. 
Furness in charge as branch manager. 











The Columbian National Life Insurance Company 


BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President 


Columbian National Agents can offer the best in 


LIFE, ACCIDENT and HEALTH INSURANCE 


Columbian National Policies make selling easier. 
Policies backed of the strongest panies in the country, ha ample 
6 . af canes oak an canada reserves. — 
Exceptional opportunity is offered to salesmen of 
character and ability. Communicate at once with 
Agency Department, 77 Franklin Street, Boston. 

















BUSINESS OF 1925 


New Insurance ........ . .$117,647,000 
Increase over 1924. $13,691,000 





Insurance in Force ...................... $857,429,816 
Increase over 1924 $76,344,849 
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New England Mutual Life Insurance Co. 


Boston, Mass. 




















FIRM as THE 
RUGGED COAST or MAINE 


induring—Substantial—Dependable, with New 
England conservatism, and too, “easy to do busi- 
ness with,” whether as Agent or Applicant. 


UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 

















DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
never slow, never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 

Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 
understand and to construe. They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
knowledge of experience. Improved Disability and Double Indemnity 
Benefits—under new provisions. 

Salary Deduction (allotment) Plan of insurance now written by the 
Company. 

Children’s Insurance now written on standard forms, ages 10 to 15. 

An increased Dividend scale is: 1926—the sixth consecutive increase. 


A majority of policy loans granted locally at Managing Agency 
Offices. 

The Company writes all standard forms of insurance. 
to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 


forward-moving in accord with the new spirit and new demand of 
the times. 


Same terms 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 
New York City, New York 








34 Nassau Street 
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Three Cases Of 
Business Insurance 


SUBMITTED BY PENN MUTUAL 





Begins Distribution of Facts About 
Unusual Cases Which Will Be 
Monthly Feature 





The Penn Mutual Life has begun the 
distribution of information covering a 
wide variety of circumstances and con- 
ditions of business insurance. This will 
be a monthly contribution to the field. 
Three cases given for the current month 
by the company follow: 


Case No. 1 


A large manufacturing company 
wished to insure some of its valuable 
officers for the benefit of their wives and 
children, this being in the nature of add- 
ed compensation. The corporation 
wished the insured to have the benefit 
of the disability feature, and the wife 
and children to have the protection in 
event of death. It further wished the 
policy to be so written that the insured 
could not borrow on nor cash the policy 
for a certain number of years. 

There was no way to cover the situa- 
tion in the policy contract itself, but 
there was offered by the Home Office 
the following plan: The policy was to 
be issued payable to the insured’s es- 
tate, and then to be assigned by him to 
the manufacturing company, making it 
the owner of all rights under the policy. 
The manufacturing company was then 
to re-assign the policy to the insured, 
reserving to itself the power during the 
above period of years to cancel such as- 
signment. By this re-assignment, the 
insured would own all rights under the 
policy, excepting the right, without the 
consent of the manufacturing company, 
to borrow on or cash in the same. The 
insured was then to execute the regular 
form of designation of beneficiary, mak- 
ing the policy payable to his wife and 
children under the various settlement 
options. — The plan was accepted by the 
corporation. 

This plan is also desirable in cases of 
partnership and corporation insurance, 
where all parties wish the policies pay- 
able directly to a named beneficiary, 
while at the same time wishing the con- 
trol of the policy to remain in the cor- 
poration, or in certain stockholders, or 
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American Central Life 


Insurance Company 


INDIANAPOLIS 


Hstablished 1X¥¥ 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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certain partners, either alone or jointly 


with the insured. 


Case No. 2 


A woman and her son owned all the 
stock of a corporation. The son wished 
to protect his mother with a policy of 
insurance in the event of his death prior 
to that of his mother, to offset the loss 
on the sale of the inventory, should the 
business have to be wound up on ac- 
count of his death. In the event of his 
mother’s prior death, however, he wished 
to retain and carry the policy for his 
personal needs. Premiums to be paid 
by the corporation. 

The policy was written payable to the 
corporation, in which the mother held a 
two-thirds interest. The policy was ac- 
companied by a supplemental form of 
agreement, by which the corporation 
gave to the son, in event of his mother’s 
prior death, the right to purchase the 
policy for its then cash surrender value, 
which cash value would be paid to the 
corporation. The mother joined in the 
agreement, which thus became binding 
on anyone to whom she might have sold 
all or part of her stock. 


Case No. 3 


A large manufacturing corporation 
operated by an individual, A, the brains 
of the business, who owned a large por- 
tion of the stock, the balance of the 
stock being held by a holding company, 
which latter company was owned by a 
father (who is uninsurable) and his 





Industrial Life Insurance— 


Ordinary Life Policies— 
All forms of Life, Limited 


The Colonial Life Insurance Company of America 
Especially Attractive and Favorable to the Insured. 


i _ Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 








Give Agents Unusual Money-Making Opportunities 











Geo. T. Smith, Vice-President E. J. 
Chas. I", Nettleship, 2nd Vice-President 


Officers 
Heppenheimer, President 


Home Office—Jersey City, N. J. 


S. I. Drown, Secretary 
bb. C. Wise, Treasurer 


three sons. The three sons wished to 
take insurance to accomplish two pur- 
poses: first, to control the interest of 
A, the brains of the manufacturing com- 
pany, in the event of his death, and sec- 
ond, to control their own interests in the 
holding company, in the event of the 
death of any of them. 

To accomplish the first purpose, the 
plan suggested was to have the holding 
company, as the other stockholder of 
the manufacturing company, insure A 
for such an amount as its insurable in- 
terest would warrant, accompanying this 
policy with a supplemental agreement, 
executed by A and the holding company, 
under which A agrees to sell and the 
holding company agrees to buy with the 
policy proceeds the stock of A in the 
event of his death, the policy and A’s 
certificates of stock being placed in es- 
crow with a trust company. (It should 
be noted that in this case the laws of 
the State where the manufacturing com- 
pany was incorporated prohibited its 
purchasing its own stock; otherwise the 
manufacturing company itself could 
have been trustee of A’s stock and the 
beneficiary under the policy, for the pur- 
poses above enumerated.) 

To accomplish the second purpose, the 
plan suggested was to have the sons 
each take a policy payable to a trust 
company, with which company their cer- 
tificates of stock and the policies were 
to be placed, and to have the sons exe- 
cute a supplemental agreement, outlining 


that the insurance proceeds were to be 
used toward the purchase of a decedent’s 
shares of stock and directing how the 
shares were to be re-distributed by the 
trustee. (It should be noted here that 
where the blood relationship does not 
exist in such a case as this, each stock- 
holder should pay the premiums on his 
own policy to prevent the question of 
insurable interest being raised; that is, 
where insurable interest does not exist 
by reason of the insured stockholder be- 
ing one of the managers of the business. ) 





50 YEARS WITH CONN. MUTUAL 





Dr. Charles DeLancy Alton, Medical 
Referee, Honored by Board of 


Directors and Executives 


Dr. Charles DeLancy Alton, medical 
referee of the Connecticut Mutual Life, 
completed on March 1 fifty years of 
service with the company. In recogni- 
tion of the event, Vice-President James 
Lee Loomis read at a special meeting of 
about twenty members of the executive 
staff at the home office the resolutions 
adopted by the Board of Directors, com- 
mending Dr. Alton’s high quality of 
work during the past half century. 
Following the address, a basket of fifty 
roses was presented to Dr. Alton, and 
in response he made a speech of appre- 
ciation and reviewed some of the early 
history of the Connecticut Mutual. 


Dr. Alton is in his eighty-first year, 
but is still active every day as medical 
referee. He has under his supervision, 
as head of the medical examiners’ divi- 
sion, nearly 6,500 local medical examiners 
for the company, and reviews their re- 
ports on applicants for insurance. He is 
a former president of the Hartford 
Medical Society, and of the Hartford 
County Medical Association, and is a 
member of the Association of Life Insur- 
ance Medical Directors. 


PROFESSORS INSURED IN GROUP 


Every full time employe of the Uni- 
versity of Pennsylvania, both on the 
teaching and administrative staffs, has 
been insured under a_ group policy 
through action of the Board of Trustees, 
it was announced last week by Dr. 
Josiah H. Penniman, president and 
provost of the University. The policy 
was written by the Equitable. 





Assets 
Liabilities 
Capital and Surplus.. 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $100,000.00, with premiums 
payable annually, semi-annually or quarterly, and INDUSTRIAL Policies up to 
$1,000.00, with premiums payable weekly 
CONDITION ON DECEMBER 31, 1925 


etre er Cee TO CT Cee $46,562,667.40 





Total Payments to Policyholders Since Organization. .............cceeeeeeeee 


JOUN G. WALKER, President 


39,940,092.25 
. 6,622,575.15 

292,834,191.00 
3,392,156.76 


39,176,371.91 























Salary Savings 
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{ National Life 
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HEARTY ENDORSEMENT 


Lincoln National Life agents are enthused about their 
System. 
results are reaching the Home Office every day. 


Under the Salary Savings System the employer de- 
ducts the monthly premium on any form of Lincoln 
Policy from the pay of the employee. 
Individual policies are issued and with certain restrictions 
it is conducted on a non-medical basis. 


The Salary Savings System is so simple and yet so helpful to the agents 
that it furnishes another substantial reason why it pays to 


Letters telling of splendid 








Lincoln Life Building 
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The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character” 


More than $400,000,000 in Force 


Fort Wayne, Indiana 





Pennsylvania 

















Provident Mutual 


Life Insurance Company of Philadelphia 





Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 
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THE MARCH OF PROGRESS 


$72,819,000 life insurance was paid for the 
Reliance Life Insurance Company of Pittsburgh 
in 1925. 


Its financial strength has shown progress equal- 
ly as striking; the assets of the Company hav- 
ing more than trebled since 1920. 


This achievement is unprecedented in Reliance 


Life history and marks a new era in the Com- 
pany’s development. 


During the past twenty-two years of service to 
the insuring public, this Company has estab- 
lished a unique record for both rapidity and 
solidity of growth, 


Reliance Life has more than doubled its out- 
standing life insurance in the past six years. 


Cause 





$ 


50.00 weekly, for an unlimited period dur- 


50.00 weekly, for 52 weeks during sickness. 
3,200.00 every year for life, payable monthly 


3,200.00 for one year, if totally and permanent- 


ing disability by accident. 


if totally and permanently disabled 
by accident. No further premiums to 
pay and no deductions from the face 
of the life policy as the result of pay- 
ments so received. 


ly disabled by disease and $600.00 
each year in monthly*payments, there- 





Reliance Life may be classified in the group of 
younger insurance institutions, yet, in a short 
span of years this Company has already estab- 
lished itself among the first twenty-six of the 
272 American life insurance companies. 


Entering its third decade of operation, this 
Company is dedicated to a high ideal of ser- 
vice founded upon its inspiring tradition of 
unfailing protection, 


Effect 





LIFE INSURANCE 
IN FORCE 


$196,272,085, 


§$322,818,395. 


after for life. No further premiums 
to pay and no deductions from the 
tace of the life policy as the result of 
payments so received. 

5,000.00 payable upon natural death. 





In 1925 one Perfect Protec- 
tion Man paid for $2,821,562 
Another paid for $1,113,675 
Four others paid for over 
$600,000. 27 others paid for 
over $300,000. 52 others paid 
for over $200,000, andinthe 
entire organization of over 
650 underwriters one in 
three paid for over $100,000 


$23,642,935. 
$7,201,940, 


$58,593,747. : : 


1905 1910 1915 1920 1925 











7 15,000.00 payable upon death by accident. 








Perfect Protection Men are 
Successful Men 


The Smile Tells the Tale 


Perfect Protection ‘-listinctly a Reliance conception—is 
this Company’: improvement on the service life insure 
ance ordinarily performs, 


Mainly to the Perfect Protection appeal is attributec 
the substantial, continuous growth of this institution. 


Write to-day for our booklet on the career of E. J. Schellentrager—an outstanding figure 
in the life underwriting profession. His experience with Perfect Protection will interest you 
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THE RELIANCE LIFE INSURANCE CO. of PITTSBURGH - FARMERS BANK BLDG., PITTSBURGH, PA. 
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Connecticut Mutual 
Life President Dead 


CAREER OF HENRY S. ROBINSON 





Yale Man Who Became Lawyer, Then 
Trust Officer and Then Life 


Insurance Executive 





Henry S. 
Connecticut Mutual Life, and one of 
the most distinguished of the life insur- 
ance chief executives, died this week 
while in the Bahama Islands. He had 
been spending the winter there with his 
wife and two children. About a year 
ago he had an attack of pneumonia and 
never fully recovered. 

A Yale man and a Connecticut lawyer 
he became secretary and manager of 
the trust department of the Connecticut 
Trust & Safe Deposit Co. in 1895. In 
1905 he was elected vice-president of the 
Connecticut Mutual and in 1918 was 
advanced to the presidency. 

Mr. Robinson was a director or trustee 
of the Hartford Fire, Hartford Accident 
& Indemnity, Hartford - Connecticut 
Trust Co., Mechanics Savings Bank, 
Watkinson Farm School and Wadsworth 
Athenium. 


Robinson, president of the 


BAD FAITH AGAINST RUSSIA 





Spirited Hearing at Albany on Bill to 
Stay Action in Insurance 
Contracts 
A spirited hearing at Albany this week 
in which charges and counter charges 
of bad faith were made was held before 
the Senate Codes Committee on the 
Jouton Bill amending the Civil Practice 
act so as to provide a stay of action 
on insurance contracts payable in Rus- 
sian roubles in the courts of this state 
until the expiration of thirty days next 
following the recognition de jure of a 
government of Russia by the govern- 

ment of the United States. 

The New York Life had on deposit 
as reserves and accumulations approxi- 
mately sixty-seven million roubles (a 
rouble then being worth about 50 cents) 
and the Equitable the equivalent of $8,- 
000,000 in Russia as a protection to its 
Russian policy holders under insurance 
contracts written in Russia. The Soviet 
Russian government seized these assets 
and declared that insurance was a na- 
tional institution. It ds impossible for 
Russian policy holders to collect any 
claim against the Soviet government, it 
is alleged, out of the assets belonging 
to these two New York State life in- 
surance companies. 

Pu Beha appeared in support of the 
vill. 





HEADS IOWA UNDERWRITERS 

A. W. Van Houten, of Davenport, Iowa, 
special representative for the Mutual 
Life of New York, has been elected 
president of the newly organized Iowa 
State Association of Life Underwriters, 
with F. W. Darling, of Cedar Rapids, as 
vice-president, and A. H. Peterson, of 
Waterloo, as secretary and treasurer. 


PERKINS LEAVES AETNA LIFE 


G. O. Perkins, special representative 
of the salary budget department of 
Hart & E ubank, the Aetna Life general 
agency here, has resigned his position 
with the age ncy and sailed last Wednes- 
day for Havana to assume his new 
duties as resident sales mz inager there 
for the Fertilizer Sales Ltd., of London 





W. R. DUDLEY DEAD 


William R. Dudley, well known group 
insurance expert of Chicago, and with 
the Equitable Life Assurance Society of 
recent years, died in La Grange, III. 
recently, 

E 
vice 
the 


dward S. Chadwick ‘thes resigned as 


-president and general manager of 
Idaho State Life, 


Parkinson Ranking 
V. P. of Equitable 


PROMOTED BY THE DIRECTORS 








Success of Famous University Lawyer 
Has Been Speedy and Phenomenal 
in Life Insurance 





At a meeting a few days ago of the 
board of directors of the Equitable Life 
Assurance Society, Thomas I. Parkinson 
ranking vice-president. 

“Ee Parkinson made a national repu- 
tation in legal circles in the capacity of 
director of the legislative department of 
Columbia University and later became 
dean of the Faculty of Law of that 
university. He acted as adviser of sev- 
eral state legislatures in drafting model 
codes. 

A few years ago he joined the Equit- 
able Life Assurance Society as a vice- 
president and became legal adviser to 
officers of the Society. A few days 
after becoming affiliated with the Equit- 
able he went abroad and handled most 
important foreign affairs of the Society. 
In the World War he was a major, judge 
advocate of the U. S. Army. He was 
also special counsel for the Bureau of 
War Risk Insurance. 

Mr. Parkinson’s success in life insur- 
ance has been phenomenal and was in- 
stantaneous, 


was made 


L. W. ADAMS TO START AGENCY 


Leaves Aetna Life After Twenty-five 
Years; to Have General Insur- 
ance Business 
After twenty-five years of service with 
the Aetna Life at the home office, L. 
Wayne Adams has resigned to establish 
an agency of his own, writing all lines 
of insurance. Since entering the com- 
pany’s employ in 1901, Mr. Adams has 
seen the Aetna office grow from 
about one hundred to more than 2,600 
employes today, including eighty officers. 
Mr. Adams is a resident of Hartford, 
and was a member of the Board of 
Aldermen of the city. He is a past 
president of the Neighborhood Club, was 
master for three years of the Wethers- 
field Grange, and for seven years was 
secretary and treasurer of the Connec- 
ticut Beekeepers’ Association. On _ his 
leaving his office associates at the Aetna, 
he was presented with a gold watch 

suitable inscribed. 


force 


NON-MEDICAL BY HOME LIFE 


To Double Dinan of Insurance of 
Policyholders up to $10,000 if Ex- 
amined Within Two Years 


The Home Life of New Yor is of- 
fering to its present policyholders be- 
tween the ages of 15 and 45 the privilege 
of obtaining additional life insurance 
without another medical examination. 
The offer. which is effective during 
March and up to April 10, applies to all 
persons within the specified ages whose 
policies with the company at standard 
rates were issued and have been in 
force as a result of a medical examin- 
ation within the last two years. 

Under the terms of the offer, the 
company will issue an amount equal to 
any and all policies issued by it to a 
policvholder within the past two years 
up to a total of $10,000 of additional 
insurance. If the original policy or 
policies are for less than $2.00, the 
policvholder may apply for $2,000 now. 
In all cases the company reserves the 
right to require examination when it 
is deemed necessary. The disability 
and accidental death benefits will also be 
granted in accordance with the com- 
pany’s rules. The plan has been made 
effective for all parts of the country, 
except in those states which require 
medical examination before issuance of 
any life insurance. 


KENDRICK RESIGNS POST 





lowa Commissioner Reported to Join 

Insurance Company in New York 

or in Middle West 

W. R. C. Kendrick, Insurance Com- 
missioner of Iowa for the past three years 
resigned his office last week, effective 
March 1, and has also forwarded his 
resignation as president of the Insur- 
ance Commissioners’ Convention — to 
Commissioner McMurray of Indiana, the 
head of its executive committee. Mr. 
Kendrick is to be succeeded as the head 
of the Iowa Insurance Department by 
Ray A. Yenter, attorney of Iowa City 
and a member of the last two state leg- 
islatures. Last year he was the chair- 
man of the House Insurance Commit- 
tee. 

Mr. Kendrick is planning to become 
affiliated with an insurance company, it 
is reported, either in New York City 
or in the middle west. He is to confer 
with several eastern insurance executives 
shortly. Before his appointment as In- 
surance Commissioner, Mr. Kendrick 
had been an assistant pps General 
of the state for about six years 


PRIDDY TO SPECIALIZE 
Lawrence Priddy, one of the 
known life insurance agents in Amer- 
ica and one of the most successful, 
has sold his general insurance business 
to Sisley & Brinkerhoff, Inc., 80 Maiden 
Lane. Mr. Priddy, whose office is in 
lower Broadway, New York, will here- 
inafter specialize in life insurance. 


best 





AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha, Des Moines 


Denver, 


DEDICATED TO J. M. HOLCOMBE 

A special issue of the “Phoenix Mu- 
tual Field” has been published by the 
Phoenix Mutual Life, dedicated to the 
memory of the late John Marshall Hol- 
combe, Chairman of the Board of the 
company, who died early this year. The 
issue contains a photograph of Mr. Hol- 
combe, an account of his life and busi- 
ness career, and the text of the resolu- 


tions adopted by the Board of Direc- 
tors of the company, and also by the 
Trustees of the Mechanics Savings 


Bank, of which Mr. Holcombe was pres- 
ident. 








HOME LIFE 


Insurance Company 


of New York 


ETHELBERT IDE LOW, 
President 


The 66th Annual Report shows: 
Premiums received 


during the year 1925.. $8,563,525 


Payments to Policy- 
holders and their Ben- 
eficiaries in Death 


Claims, Endowments, 


Dividends, etc......... 6,414,143 
Increase in Assets.... 3,174,334 
Insurance in Force...281,338,015 
Admitted Assets...... 54,631,552 





FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 
































NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 
Loans at end of 2nd year 


The Manhattan Life Insurance Co. of New York 

















ONWARD MARCH—1925 


Total of Paid-for Business 
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BANKERS LIFE COMPANY 


G. S. NOLLEN, President 


DES MOINES, IOWA 


$134,242,954 
157,045,211 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 
F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT’ MAN 


New Policy Forms 
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A Campaign In Behalf Of 
Women and Children 


Tenth Extract 


Few women command the services of expert financiers, who can and will 
invest their money for them with conscientious disinterestedness. Hence the 
value of Income Insurance, which makes the insurance company the permanent 


guardian of her money. Note the following from the book entitled Income 
Insurance. 


THE INSURANCE COMPANY AS AN INVESTOR 


“The Financial Department of a great life insurance company provides a striking 
object lesson. It is usually a large department in charge of a Treasurer and a number of ex- 
pert advisers and assistants. 


“The best offerings from all over the United States are made to such a company. 
From these the most desirabe are selected for consideration. Then those that have been 
selected are submitted to a committee of the Board of Directors, after investigation has en- 
abled the Financial Department to recommend them. Then the committee of the Board 
authorizes the purchase of those that are approved. 


“The records in such a department; the information furnished by financial journals, 
and the searching examinations made by the department’s experts, enable the Directors to 
reach safe conclusions. 


“Every investment is closely watched. Changes in business and financial circles are 
noted and understood. When sales are seen to be desirable they are promptly made. 


“Each company 1s restricted by law to investments of a conservative character, 1s 
under rigid government supervision, and 1s examined from time to time by the Insurance 
Department of the State from which its charter has been secured. 


“What individual investor could obtain, or afford, such expensive and comprehensive 
advantages? But the policyholder will not suffer even if now and then the company 
sustains a loss. Why? Because the company has, if it is properly conducted, a substantial 
Surplus against which all losses must be charged. That there may be no misunderstanding 
about this the company guarantees that its insurance shall be unshrinkable. Consequently 
the man who invests in income insurance knows that the income will be paid in full, will 
continue without interruption, and will never be delayed or in default. Such guarantees 
depend, of course, on the thorough responsibility of the company and the good faith of 
the policyholder. If premiums are not paid, for example, or if the policy is mortgaged, 
these guarantees will be cancelled or modified.” 


The Equitable is on the lookout for young men who, although unfamiliar 
with life insurance practice, have had experience in some other line of busi- 
ness, and are willing to learn how to place Income Insurance. Such work 
is remunerative and of great public utility. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 SEVENTH AVENUE, NEW YORK 
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National Bank Officers 


(Continued from page 1) 


est will in absolute certainty be con- 
tinuous? Underlying any ‘legal’ sense 
of insurable interest there is always a 
‘common’ sense that has to do with all 
sound business principles. If it be true 
in only one instance (as a matter of fact 
it is true in many instances) that a bank 
has a business-insurable interest in the 
life of one or more of its officers, even 
if only temporary, then to prohibit the 
bank from carrying the necessary insur- 
ance 1s not a part of good business from 
any reasonable standpoint. 

“If a competent officer becomes in- 
competent at any time and as a conse- 
quence the reason for the insurance or 
the insurable interest ceases or is les- 
sened, the bank would naturally surren- 
der or decrease the policy. In this con- 
nection and incidentally, the chances are 
that this life insurance protection has 
been furnished during the period in 
which it was needed at a lower cost per 
thousand than that of the other kind of 
necessary protection which the bank car- 
ries. It is not reasonable to suppose that 
bank directors (taking the country as a 
whole) would insure an incompetent 
president any more more than they 
would continue an incompetent presi- 
dent in office simply because: he is in- 


‘sured.’ Though not intended as such, 


POLICY PLANS COMPARED 
Bankers Life of Iowa says That Life 
Paid-Up at Age 70 Still Most 
Popular 
In discussing its contracts of 1925 the 
Rankers Life of Iowa says that with 
that Company the Life Paid-Up at Age 
70 plan is still the most popular but the 
Life Paid-Up at Age 65 is a close sec 
ond. In 1925 almost 68 per cent. © 
the insurance paid for by the Banker’ 
Life Company was on either the L. 

70 or L. P. 65 plan. ' 

The percentage of business on the 
Five and Ten Year Terms plans has de- 
creased. The Eighteen Payment Life 
plan still holds its own compared to 
previous years. : 5 

A comparative table showing the dis 
tribution of business for the period 1920 
to 1925, inclusive, is given below: 

. 1920 1921 1922 1923 1924 1925 

Per Per Per Per Per Per 
Cent Cent Cent Cent Cent Cent 
Paid-Up at Age 


Oy Reccseccund Coenen EM 
Paid-U at Age 

70 on viene evans 59.30 67.00 67.78 64.84 59.83 40.17 
Twenty-Pay Life..14.49 10.38 8.21 7.94 6.93 6.87 


Fighteen-Pay Life. 7.15 4.84 5.95 7.67 7.64 7.04 
Five and Ten Year 


Term ............ 5.11 6.05 6.39 6.67 7.24 5.86 
Ordinary Life .... 5.98 4.82 5.25 5.07 5.76 5.52 
Semi-Endowment.. 4.87 3.71 3.21 2.87 2.76 2.09 
Twenty - Year En- 

dowment ....... 1.46 1.41 1.45 1,90 2.18 2.12 
Income to Ins. at 

Ddccnatices knee tue toa lan Dee 16 
Miscellaneous . 164 1.79 1.76 1.67 1.61 1.44 


BRITISH PER CAPITA COVER 

The total volume of life insurance now 
in force in Great Britain was estimatea 
at £2,000,000,000 by William Penman in 
the course of a speech delivered recent- 
ly before the Insurance Institute of Lon- 
don. With the population of Great 
Britain and Ireland approximately 59,- 
000,000, this made a per capita coverage 
of about £40.° Eliminating children and 
Many young women without dependents 
or earning capacity, the speaker reduced 
the insurable population to 10,000,000, 
which would make the average policy 
in force of a value of £200. On the basis 
of the Workmen’s Compensation Acts as 
to earning power, the speaker gave it 
as his opinion that £600 would be the 
more reasonable average amount of in- 
surance, or in other words, the volume 
of British life insurance in force was 
only about one-third of what it should 
be on the basis of national income. 


the ruling in question is an implied crit- 
icism of the judgment of all National 
bank directors. In the final analysis 
it is a total prohibtion of the use of 
something necessary and valuable in the 
great majority of cases, because of the 
fear that in an occasional case there 
may be an abuse. 

“The valuation of this form of insur- 
ance in a bank’s statement of assets 
need be in no way speculative nor need 
the insurance. policy offer temptations 
for over-valuation by officers of the 
bank. Bank examiners need be con- 
fronted with no problem of valuation 
other than that of the cash value in the 
policy contract. The Federal Treasury 
Department could readily cover this 
phase of the question in a definite rul- 
ing. The potential benefits and future 
values of the insurance which are real 
but intangible, need be given no definite 
financial credit in bank statements, al- 
though in many cases the fact that in- 
surance is carried may be of greater 
benefit to the bank than some parts of 
its physical or legal assets. 

“Hoping that both the New York and 
National Association of Underwriters 
will take some action in this matter and 
that the ruling which is now operative 
will be soon reversed, we beg to remain” 

Ives & Myrick, Managers. 








Says M. A. Linton 











CHOICE OFFICE SPACE TO SUBLET 


Broadway frontage, opposite City Hall Park, for two or three 
independent life underwriters, Address: Box 1029, The Eastern 
Underwriter, 86 Fulton Street, New York, N. Y. 














PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it witl be to your interest to investigate our 
proposition. 


Address, PERMANENT, 
Care of The Eastern Underwriter, 86 Fulton Street, New York City 

















THE UNITED STATES LIFE INSURANCE COMPANY 


IN THE CITY OF NEW YORK 
ORGANIZED 1850 NON-PARTICIPATING POLICIES ONLY 
Over 70 Years of Service to Policyholders 
Good territory for personal producers, under direct contract. 


HOME OFFICE 


10§ .107 Fifth Avenue New York City 














It seems to me that as we become 
imbued with this spirit of idealism and 
service we are bound to give heed to 
certain factors which from a superficial 
point of view may appear to have little 
to do with the business of life insurance. 
One of these factors centers around 
the situation at Washington. I believe 
it has a real bearing upon the future 
well-being of the business in which we 
are engaged and I cannot refrain from 
mentioning it here in the presence of a 
group that has such large political in- 
fluence in numerous communities 
throughout the country. 

We speak of life insurance as a busi- 
ness that is conferring a great benefit 
upon humanity, and we are asking men 
to give up the present enjoyment of 
millions, even billions of dollars in order 
that millions of other people in the 
future may reap the benefit of the sacri- 
fice now being made. Our ability actually 
to confer the anticipated benefit depends 
upon conditions independent of the life 
insurance business. It depends upon 
stable economic and international world 
conditions. The man in Germany who 
before the war carried a policy of say 
four million marks ($1,000,000) discovered 
a few years later that if paid in full it 
would hardly buy enough stamps to send 
a letter across the Atlantic Ocean. There- 
fore it seems to me that as our National 
administration at Washington sponsors 
measures intended to stabilize interna- 
tional relations, that as these measures 
are constructive and tend toward the 


‘ peaceful settlement of disputes between 


the nations, they have material bearing 
upon the ability of the life insurance 
companies to carry out the great mission 
to which they have set themselves. As 
we are able to substitute the method of 
judicial decision for the arbitrament of 
war and to foster the spirit of good 
will among the nations, we shall in large 
measure determine whether the sixty- 
five billion dollars of outstanding insur- 
ance shall in the next 40 years really 
perform the humanitarian mission of 
which they are capable. The more we 
give though to that phase of our inter- 
national life, the better perhaps we sall 
serve the great business of life insur- 
ance. 


PHILADELPHIA LIFE INSURANCE CO. 


Home Office Building: 
111 NORTH BROAD STREET, PHILADELPHIA, PA. 
President, CLIFTON MALONEY 
ONLY HIGH-TYPE MEN AND WOMEN CAN OBTAIN CON- 
TRACT TO REPRESENT THIS COMPANY. 

FOR SALESMEN AND SALESWCMEN OF SUCH TYPE WE 
HAVE AN INTERESTING CONTRACT TO OFFER, BACKED BY 
REAL CO-OPERATION. 

JACKSON MALONEY A. MOSELEY HOPKINS 

Vice-President Manager of Agencies 

















The WESTERN AND SOUTHERN’S 
HALF - BILLION DOLLAR YEAR 


The incentive of reaching the mark ef HALF-A-BILLION of 
life insurance in force during 1926 has accelerated production by 
The Western and Southern field force to such a degree that the 
Company is now experiencing the most prosperous period in its 
thirty-eight years of existence. 


THE WESTERN AND SOUTHERN LIFE INSURANCE CO. 


W. J. WILLIAMS, President 
HOME OFFICE: CINCINNATI, OHIO 

















ACACIA 


A Mutual, Old Line Life Insurance Company, limited by its 
Charter to Master Masons and issuing all standard forms of life 
insurance policies at net cost. 

Assets . . . . . . . . (over) $16,000,000 

Lowest Rates : Liberal Dividends 
Insurance in force December 31, 1918...............0..000c0eeee $24,044,612 
Insurance in force December 31, 1924................00.0c0eeee 174,625,300 

AN INCREASE OF OVER 600% IN SIX YEARS 

This remarkable record is without parallel in Insurance History. 
Prospective agents need no further proof of the fact that 
ACACIA Agents are writing business and making money. 


ACACIA MUTUAL LIFE ASSOCIATION 


William Montgomery, President, Homer Building, Washington, D. C. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and ts pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
office and place of business, 86 
Street, New York City. Clarence 

President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin Associate Editor. The 
address of the officers is the office of this 


tion, 
Tulton 


Axman, 


Lager, 


newspaper. Telephone number: Beek 
man 2076. 
Subscription Price $3.00 a year. Single 


copies 25 cents. Canadian subscriptions 


$1.00 for postage should be added. Other 


countries outside of Canada $1.50 for 
postage should be added. 
Entered as second-class matter April 


1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


THE NEW JERSEY DEPARTMENT 

The New Jersey of 
Banking and Insurance has been getting 
some pretty hard raps in the New Jer- 
newspapers 


Department 


sey growing out of a leg- 
islative report on conditions of the de- 
partment and the 
ganization. Nothing much has been said 
the about the nig- 
gardly treatment of the department by 
the state itself, which with a handful of 
people, including some 


necessity for reor- 


by editors, however, 


extremely faith- 
ful, hard-working deputies, has had the 
burden of transacting work of tremen- 
dous responsibility and detail in crowd- 
ed quarters. 

It has frequently 
great state of 


the 
New Jersey regarded in- 
supervision of 
The idea been to 
pile on extra work at frequent intervals; 
all for granted. The 
people of the Department have suffered 
pretty much in silence; 
than their 
that they 
faithfully and loyally is 
by the fact that 
breath of scandal. 

Daily 
these 


seemed as if 


surance as some _ sort 


minor incident. has 


to take service 
done more 
work; 
their 
demonstrated 
there has 


have 


share of night and 
have 


performed jobs 


not been a 


newspaper editors might take 
facts into consideration in making 


comments. 


EVERYTHING IN ITS FAVOR 


There never has been an insurance 
company which has gotten off to a bet- 
ter start than the Pacific Indemnity of 
Los Angeles. Backed by immense 


wealth; in production hands which are 
unsurpassed on the Coast; with 
of that even the 
Standard Oil Company would not blush 
to have with the 
thetic of the 
insurance 


Pacific 


a board directors 


as its own; 
of 
life 
immediate 


sympa- 


interest one greatest 


of American companies 
in the protective neighbor- 
headed by a great Pacific Coast 
insurance, real financial 
Lee A. Phillips; and with a fine 
lot of business ready to be handed over 
at the the starting gong this 
week, what more could a company ask? 

Under the star of such good fortune 
the Pacific Indemnity has nothing to 
worry about. 


hood; 
estate and 
genius- 


sound of 


Albany Hearing On 
Compensation Law 


STATE FUND BILL IS OPPOSED 


Frank J. O'Neill ee Speaker; 
152 Compensation Amendments 
Now Up for Consideration 


Annual Field Day to consider the 
and of the Exclusive 
State Itund bill for workmen’s compen- 
sation held in the Albany Senate 
Chamber of the State Capitol on March 
2 and was attended by practically a full 


The 


merits demerits 


was 


legislative committee, the introducers of 
the bill, Minority Leader Bernard Down- 
ing of the Senate and Frederick L. 


Hackenburg of the Assembly being par- 
ticularly full of questions which they 
proceeded to inject into the hearing dur- 
ing the argument of Frank J. O'Neill, 
vice-president of the Royal Indemnity, 
who appeared as principal speaker in 
opposition to the measure. 

Mr. O’Neill brought out the fact that 
a number of stock casualty companies 
were doing workmen’s compensation 
business in New York State at a loss, 
due to changes in the law; that the ex- 
perience of 12 years of application of 
the law showed 90% of the policyholders 
were securing protection in other than 
the state fund, and emphasized the in- 
justice of enacting a law which would 
compel 90% of the insurers to obtain 
coverage from the state fund when such 
compulsory measure is sought only by 
a minority group of society (organized 
labor interests): 

Superiority of Stock Company 
Inspection 

Mr. O’Neill also declared that the 
casualty companies maintained a system 
of inspection of risks much superior to 


state inspection, which declaration was 
challenged by Assemblymen Hacken- 
burg and Dr. Love of the Senate, both 


Democrats, but with no statistics avail 
able at the hearing as to the number of 
inspections actually made. 

Serthold M. Harris, secretary, and A. 
M. Silvey, president, of the Fire, Marine 
and Liability Brokers’ Association, were 


among those present at the hearing. 
Among others present were Herman 
Bayern of the General Brokers’ Asso- 


ciation, and the 
represented. 
There are only 152 amendments to 
the compensation law now pending be- 
fore the Legislature and the manner in 
which they have been drafted and the 
recklessness with which they have been 
introduced has created a state of confu- 


3rooklyn brokers were 


sion which makes extremely difficult 
their intelligent consideration. 
The workmen’s compensation exclus- 


ive state fund bill was introduced as a 
gesture on the part of Democratic lead- 
ers. It is no longer a part of the party 
platform. It is extremely unlikely it will 
be reported out of committee, but some 
day motion to discharge committee 
will be made, as a matter of form, and 
the customary debate and abuse of ca- 
sualty companies will take place, but the 
measure has not a Chinaman’s chance 
of passage this year. 





HENRY J. WYATT HONORED 

Henry J. Wyatt, who a few days ago 
completed twenty-five years with the 
Crum & Forster organization, was pre- 
sented with a chest of silver by his as- 
sociates. He is manager of the loss de- 
partment and holds the position of vice- 
president and secretary of Crum & For- 
ster. He is vice-president of both the 
North River and United States Fire and 
is a director of several companies. 





AUTO AGENTS FOR STANDARD 
The Standard of New York has ap- 
pointed Errickson & Haff Agency, Inc., 
as metropolitan agents for the automo- 
bile department, succeeding Kretsch- 
mann & Van Zandt. 


Casualty & Surety Club 
Hears Wm. J. Graham 


SENATOR RUSSELL ALSO TALKS 








Large Turnout Get New Ideas on Mass 
Insurance; Insurance Legis- 
lation Also Reviewed 


The 1926 informal dinner-meetings of 
the Casualty & Surety Club of New 
York, got off to a good start last night 


at the Drug & Chemical Club when 
State Senator Charles E. Russell of 
Brooklyn and William J. Graham, sec- 


ond vice-president of the Equitable Life 


addressed the affair. 
Senator Russell was well received 
his talk on insurance legislation, re- 


viewing some of the important develop- 

ments in the past few months. 
William J. Graham gave his listeners 

a well prepared talk on “Mass Insur- 


ance” which was developed in the fol- 
iowing fashion: 
“Mass selling,” said Mr. Graham, 


“comes into use as a term descriptive 
of group insurance and other forms of 
collective life insurance which are the 
natural offspring of group insurance. 
These other torms are more important 
for their potentialities than they are 
to date for the volume of business 
written. Among these forms are salary 
allotment insurance, so-called whole- 
sale insurance, dnsurances of college 
for endowment purposes and 
annuities for pension or retire- 
purposes. 

these activities relate back to 
group life insurance which introduced 
for the first time the mass selling idea 
in America in the form of providing life 
insurance protection for employees of 
one employer. The situation at that 
time was that the mass worker was 
hedged about, as he is now, by working 
rules and working conditions that did 
not permit insurance canvassing during 
working hours. Quantity production has 
done much to forward the cause of the 
worker and improving the living con- 
ditions of all concerned, and notably 
those of the worker, but it also denies 
the worker the individual freedom of 
action and the individual acquaintance 
with and protection from the employer. 
Group insurance applied the mass idea 
to solve what had become a mass prob- 


classes 
group 
ment 


“All 


lem, to wit: how to reach for insurance 
purposes the salary, time and _ piece 
workers. In doing this it introduced life 


insurance without medical examination 
and introduced the principle of allow- 
ing the strong to support the weak so 
that acceptable averages of insureability 
would be attained without rejections.” 

Mr. Graham referred to the changes 
which have come about since the intro- 
duction of group insurance with refer- 
ence to the leadership of life insurance 
companies in amount of new business 
written and in volume in force. With- 
out crediting this development to group 
insurance or claiming that it was af- 
fected in more than part by the group 
insurance idea, Mr. Graham _ pointed 
out that a comparison between the 
years 1911 and 1925 that would give 
the rank of the leading companies, 
shows that the group companies have 
uniformly advanced in rank but that 
the other companies not adopting group 
insurance have uniformly lost rank 
both in volume of insurance in force 
and in new business written. 





C. E. FREEMAN PROMOTED 





Made Advertising Manager of America 
Fore Group, Succeeding R. L. Clark; 
Attended Northwestern 

Charles E. Freeman is the new ad- 
vertising manager of the America Fore 
Group, succeding Roosevelt L. Clark 
who resigned recently to join WEAF. 
Mr. Freeman came on from _ Illinois 
about three years ago as a new addition 
to the advertising staff of these com- 


panies. Although new to the insurance 
atmosphere, having been with D. F. 
Keller & Co. Chicago printers, he 


| 








The Human Side 











JOHN B. 
John B. Duryea, general agent of the 


DURYEA 


Penn Mutual Life, San Francisco, has 
had issued a revised edition of his book, 
“What to Do About Life Insurance.” 
It is published by the National Under- 
writer Co. 

x * * 

William R. Freethy has the distinction 
of being the oldest employe of the Em- 
ployers’ Liability in the United States. 
He joined the company forty years ago 
as the superintendent of its claim de- 
partment. In the current issue of the 

“Employers’ Pioneer,’ the company 
paper, Mr. Freethy says: “When I com- 
pare the very humble quarters of the 
company (a room on the top floor of 
an antiquated Boston building) with the 
beautiful thirteen-story office building 
which will soon house all forming the 
chief office staff of the corporation and 
the two companies affiliated with it, I 
am filled with astonishment. I congratu- 
late our highly esteemed chief and guide, 
Samuel Appleton, that the building is 
named after him.” 

* * 

President Edward D. Duffield of The 
Prudential was one of the spokesmen 
this week before the State Senate Com- 
mittee of New Jersey in opposition to a 
bill to force consolidation upon all of 
the municipalities in Hudson and Essex 
counties. This bill would permit the 
cities of Newark, Essex County and Jer- 
sey City, Hudson County, because of 
the preponderance of votes in these cen- 
ters to annex the entire county in 
which they were situated in a manner 
similar to the enforced consolidation 
of Queens County and its annexation to 
New York City. Mr. Duffield spoke s0 
forcefully against this annexation that 
further speaking on the subject was 
unnecessary. 


ane 








quickly caught on to the style being 
used in America Fore copy and has been 
responsible for a good many of the 
campaigns which have been sent out. 

Mr. Freeman attended the School of 
Commerce of Northwestern University 
where he specialized in advertising, as 
well as taking an active part in fra- 
ternal and other university activities. 
He had two years of service in the 


navy during the war. 

He is well regarded in insurance 
advertising circles for his conscien- 
tious application to any job which 


is given to him. He has been a member 


of the Insurance Advertising Conference 
for the past few years and quite dis- 
tinguished himself at the Briarcliff meet- 
ing last spring by capturing the highest 
honors in the tennis tournament. 
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Marsh & McLennan 
Elected Some New V. P.s 


THREE HERE; FOUR IN CHICAGO 





Brief Sketches of Careers of Messrs. 
Kennedy, Tryon, Baird, Greer, Otter, 
Carlisle and Cates 





That extraordinary production organi- 
zation, Marsh & McLennan, has elected 
seven new vice-presidents, three of whom 
are located in New York and four im 
Chicago. 

The new New York vice-presidents are 
Laurence S. Kennedy, George H. Tryon 
and David G. Baird. Those in Chicago are 
Robert C. Greer, William A. Otter, Henry 
W. Carlisle and Dudley Cates. 

Mr. Kennedy is a protegé of Frank W. 
Mannen, manager of the New York office 
of Marsh & McLennan, and has been his 
principal assistant. One day Mr. Mannen 
met Mr. Kennedy on the street in Minne- 
apolis; and was asked for a job as Ken- 
nedy has just quit school. He went to 
work as an errand boy at $15 a month 
in Minneapolis. He came to New York 
in April, 1917, 

Tryon Was Vice-President of National 

George H. Tryon was in the local agency 
business in Buffalo, N. Y. From the Arm- 
strong, Roth & Cady Co. of that city he 
joined the forces of the National of Hart- 
ord as a special agent in this State. He 
was transferred to the home office and be- 
came vice-president. He resigned several 
years ago to go with Marsh & McLennan. 

David G. Baird was a boy working in 
the home office of the Mutual Life In- 
surance Co. when he decided to write 
life insurance at night. He became so suc- 
cessful as a salesman that he became a 
boy broker of all insurance lines and 
eventually a well-known New York City 
broker doing a large business in marine 
and cotton insurance during the war. He 
joined the forces of Marsh & McLennan 
several years ago. 

Robert C. Greer of Chicago has been 1m 
charge of the extensive railroad business 
of Marsh & McLennan since 1905. 

For almost twenty years William A. 
Otter has been in the Chicago office of 
Marsh & McLennan. He has been in 
charge of the brokerage department of the 
company. 

Almost everybody in Chicago in the past 
three decades has known Henry W. Car- 
lisle. There is not a type of fire insurance 
that he has not written personally. Some 
of the lines have been very large. [or 
some time he has been in charge of the 
public utilities division of Marsh & Mc- 
Lennan. 


Cates Was With Capital Issues 
Committee 


Dudley Cates is a brilliant, young Cali- 
fornian, a graduate of a college in that 
State. At one time he was in the banking 
business in San Francisco. When the war 
broke out he was an important member of 
the Capital Issues Committee. It was in 
Washington that Don R. McLennan made 

1s acquaintance and formed a high opinion 

of his ability. He suggested that Mr. 
Cates join the Marsh & McLennan organi- 
zation and he has been in the Chicago of- 
fice about four years. 
_ The president of Marsh & McLennan 
1s Don R. McLennan, who, in addition to 
eing an insurance man of talent in all 
directions—regarded, in fact, as a great 
Msurance genius—is prominent in Chicago 
commercial and financial circles and is a 
member of various important boards. 

Henry W. Marsh, who lives at War- 
wick, England, and leases the historic War- 
wick Castle, is chairman of the board. He 
Spends some time here each year. He is 
generally regarded as a master fire insur- 
ance salesman. 

Other vice-presidents of Marsh & Mc- 

nnan are Charles Ward Seabury of Chi- 


Wide Approval of 


Insurance Institute 


EXECUTIVES BACK MOVEMENT 





Voted to Establish Grades in Granting 
of Diplomas; A. F. Dean Elected 
an Honorary Member 


—— 


At a well attended meeting of the 
Board of Governors of the Insurance 
Institute, held February 26, many mat- 
ters received attention, and among 
others the following: 


An initial report in regard to the 
Elective Fellows was presented. The 
aspect of this which is decidedly en- 
couraging is the large number of execu- 
tives who have, by their acceptance, 
signified their approval of the Institute 
movement. Among others, these may 
be noted: 


Appleton, Samuel, U. S. Manager, The Em- 
ployers Liability; Bailey, C. Weston, President, 
The American; Beresford, Percival, U. S. Man- 
ager, Phoenix Assur.; Bigelow, F. R., Presi- 
dent, St. Paul Fire & Marine; Bissell, R. M., 
President, Hartford Fire; Brown, R. R., Presi- 
dent, American Surety; Burns, F. Highlands, 
President, Maryland Casualty; Butler, Louis F., 
President, The Travelers; Chapman, B. G., Jr., 
President, American Central; Christopher, R. 
c. Manager, Caledonian; Crocker, Walton L., 
President, John Hancock Mutual; Darlington, 
Hart, U. S. Manager, Norwich Union Fire; 
Dickenson, D. S., President, Security Mutual 
Life; Dunlop, C. I President, Providence 
Washington; Eldert, Cornelius, President, At- 
lantic Mutual; Ellis, Crawford H., President, 
Pan-American Life; Farquhar, Thomas L., 
President, Newark Fire; Forbush, Gayle T., 
J. S. Manager, Royal Exchange; Hare, 
Montgomery, Chairman, The State Assurance; 
Hare, William, U. S. Manager, The State 
Assurance; Hill, John C., President, Standard 
Life; Hollis, Allen, President, United Life & 
Accident; Huntington, Robert W., President, 
Connecticut General Life. 

Ives, Ralph B., President, Aetna; Kennedy, 
Sidney R., President, Buffalo; Lane, Otho E., 
President, Niagara Fire; Law, William A., 
President, Penn Mutual Life; Levison, J. B., 
President, Fireman’s Fund; Lott, Edson S., 
President, United States Casualty; Lovejoy, 
Thomas E., President, The Manhattan Life; 
Lunt, Edward C., President, Sun Indemnity Co.; 
Maclellan, Robert J., President, The Provident 


Montgomery, William, President, Acacia Mutual 
Life; Moss, Irving, President, Union In- 
demnity; Nelson, J. Arthur, President, New 
Amsterdam Casualty. 

Palache, Whitney, U. S. Manager, Commer- 
cial Union; Reid, A. Duncan, President, Globe 
Indemnity; Richardson, Frederic, U. S. Man- 
ager, Gen. Acc., Fire & Life Assur. Corp.; 
Robbins, C. B., President, Cedar Rapids Life; 
Rodes, A. H., President, The Two-Republics 
Life; Rush, Benjamin, President, Insurance 
Company of North America; Schafer, Elmer J., 
President, The Insurance Club of Chicago; 
Seay, Harry President, Southland Life; 
Shallcross, C. F., U. S. Manager, North British 
& Mercantile; Small, W. E., President, Georgia 
Casualty; Tyner, Charles L., President, Home; 
Vardell, T. W., President, Southwestern Life; 
Vreeland, J. H., Mgr., Scottish Union & Natl.; 


cago; Frank W. Mannen, who is in charge 
of the New York office; Edgerton Parsons 
and Hlenry I. Eggert, the last two being 
among the most distinguished authorities 
on marine insurance in the United States. 
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Watts, William A., President, Merchants Life; 
Wennstrom, J. M., U. S. Manager, Svea Fire 
& Life; West, E. W., President, Glens Falls; 
Willmott, P. H., President, Agricultural, and 
Woollen, Herbert M., President, American Cen- 
tral Life. 

It was voted to approve the pro- 
posed lease for new quarters in the 
building being erected by the National 
Board of Fire Underwriters: to close 
the registrations for examinations for 
this year on March 22, 1926. Any reg- 
istration bearing the post mark of 
March 22 will be accepted. The examin- 
ations begin April 19, 1926. 

A. F. Dean, because of his large con- 
tribution to the business of insurance, 
was elected an Honorary Member. 

It was further voted to establish 
grades in the granting of diplomas; 
that is, students who have passed one- 
half of the required examinations in a 
given branch for a diploma, with honor, 
shall be granted the diploma, “cum 
laude,” and if they pass three-fourths 
of the required examinations with hon- 
or, they shall be granted a diploma, 
“magna cum laude.” 

The New Jersey Society of Insur- 
ance was elected to membership. 
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Statement June 30, 1925 


CANN shes catpne cei cdduntpnnicacacncimendseneneedaus $1,000,000.00 
PREMIUM RESERVE........... 
OTHER LIABILITIES............ 


NEY SUM Ss oie cet ceeses teak 


eee ee 


499,179.82 
116,780.00 
1,238,196.67 
2,854,156.49 
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GLENS FALLS STATEMENT 
The Glens Falls last year made excellent 
financial progress, increasing its assets 
nearly $900,000. ‘Total assets at the close 
of 1925 equaled $15,111,030. Unearned 
premium reserves increased $500,000 to 
$7,199,934, while other legal liabilities de- 
creased over $150,000. After adding $200,- 
000 to the special reserve for contingencies, 
bringing it up to $500,000 the Glens Falls 
had a net surplus of $3,408,546, a gain of 
about $280,000. Including the capital of 
$2,500,000 the company has a surplus of 
$5,408,546. 
IMPEACHMENT DEMANDED 
An impeachment resolution aimed at In- 
surance Commissioner T. M. Henry of 
Mississippi has been introduced in the lower 
house of the legislature of that State. The 
demand was based on an alleged shortage 
of funds of the Insurance Department as 
shown by an audit of a special legislative 
investigating committee. The same matter 
was taken up several years ago and since 
then Commissioner Henry was re-elected 
to office by a large majority. 
DARBY-POLLOCK PROMOTIONS 
The Darby-Pollock Corporation has 
elected two new assistant secretaries, 
George A. Brown and William E. Twiss. 
Mr. Brown, for several years was connected 
with the New York City agency of the 
Hartford Fire. Mr. Twiss was formerly 
Brooklyn manager and solicitor for Kelly, 
Fuller & Kern. 
PHOENIX GROUP CHANGES 
Joseph A. Bennett has been appointed 
assistant general agent of the Western 
department of the Phoenix Assurance, 
Imperial, Columbia of New Jersey, and 
the United Firemen’s. For several 
years he was agency superintendent of 
the Western department of the group. 
Alfred C. Hoberg has been made as- 
sistant general agent of the Southern 
department of the same companies. He 
has been associated with the group dur- 
ing his entire insurance career. 
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course, as soon as the property is com 


pleted, you will need a regular fire insur 


ance contract. * 
Household Coverage 
Phe trouble 


haven't given 


with most of 
a thought to insurance since 
first policy. We 
Victrolas, radios, rugs 
articles of clothing, 
them. We 
five or ten dollars a week to 
effects, 


we took 


bought 


out our have 


pianos, 


jewelry, curtains, and 


but we haven’t insured have 


added perhaps 


our insurable but we have by no 


old 


means discarded an equal amount of 
material 

It is a good idea, therefore, to make a 
list of your property and to make sure that 
your with the in 


creased value of both your household goods 


insurance keeps step 


and your dwelling—for building costs in 


crease, too 


Use and Occupancy 


Suppose you have a fire that temporarily 


puts you out of business, or at least in 
that 
production is held up (or in the case of a 
merchant 

the store). 


terrupts some important process so 


so that you are forced to close 


What happens? You begin at once to 
lose— 

1. Net profits 

2. ‘The cost of heating and lighting 


which must continue during the 
3. The rent of the building 
4. Interest on indebtedness. 
5. Taxes. 
6. The 
contracts. 
7. Insurance premiums that must con 
tinue during the suspension of business. 


shutdown. 


cost of necessary advertising 


us is that we 


8. The salaries of officers, managers, 
superintendents and the wages of important 
employees whom you ought to retain on 
your-payroll. 

9,.. Other necessary expenses. 

A Business Interruption Policy provides 
tle money to pay all of these items during 
the reconstruction period. 


Tourist Baggage Covers 


You may have read some time ago of 
the fire that destroyed the Gedney Farms 
Hotel at White Plains, New York. Mr. 
\* and his wife lost many of their 


personal belongings in this fire, and the 
Hartford paid him over $1,200 under the 
Jaggage policy that he carried. There 
was another Hartford policyholder who 
lost a great rs al of property in this same 


fire—a Mrs. J k . and she re- 
ceived a ee ae draft for over $8,000. _ 
There are scores of similar examples of 


Insurance. Under 
fire insurance 


the value of Baggage 
the terms of your regular 
policy your goods are covered as long as 
they are in your home, but a Baggage 
policy (or “Tourists’ Mloater” policy) is 
an agreement that covers your property the 
minute it leaves your front door, and con- 
tinues to cover it wherever it may be in the 
United States and Canada—and in foreign 
lands if you wish. It protects you against 
the risks of transportation—against loss by 


fire and. collision, and against theft of 
trunks, valises and packages. 


Rent Insurance 

| am enclosing with this letter a little 
folder that describes our rent insurance 
policy, and I feel sure that it will pay 
you to give a moment of your time to 
careful consideration of this form of pro- 
tection 

You may already have adequate fire in- 
surance, but stop and consider what would 
happen if a fire made it necessary for you 
or your tenants to move. You realize, of 


ee — 














O. J. PRIOR, President 








INCORPORATED 1868 


Ghe Standard Five Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 














course, if you are a landlord, that your 
rental income would immediately cease, or 
if you occupy your own property, the out- 
go would start at once. 

A Rent Insurance policy pays you the 
regular rent of property that you own and 
rent, or a fair rental value of property that 
you own and occupy yourself if it is de- 
stroyed by fire or tornado. 

Make an Inventory 

When we ask a man what the house 
hold goods and furnishings in his home are 
worth, he gets a far-away look, thinks 
about the dining room table, a few chairs 
and the kitchen range and says, “Oh, per- 
haps $1,000, more or less.” And then we 
realize that he doesn’t know very much 
about it and we decide that we had better 


ask his wife, for if we wrote a fire in 
surance policy on /its estimate, he would 
have a sorry time if he had a loss. 


Help Assured Prevent Fires 

lire attacks some American home every 
four minutes. On an average there are, in 
this country, 360 residence fires every 
twenty-four hours. 

This fact (the information is given by 
the National Board of Fire Underwriters ) 
is reason enough for you to give serious 
thought to fire prevention in your own 
heme. Are the chimneys properly built, 
and are they kept clean? Are the premises 
free from rubbish? Do you put your 
ashes in metal barrels? Do you keep 
matches in a safe place? 





There are other considerations, too, but 
the most important of all is your INSUk- 
ANCE. 

Despite careful housekeeping, fire may 
break out from some obscure cause. [Every 
property owner who fails to carry adequate 
insurance is really gambling. He is betting 
that fire, which visits 360 American homes 
every day, will leave him alone. 


EX-FIELDMEN ELECT 
At the sixth annual dinner of the New 
York Ex-Fieldmen’s Society, held Feb- 
ruary 18, elections were completed for 
the ensuing year for the following: 
Standing committee, Harry W. Barley, 


chairman, Frank E. Burke, Fred W. 
Kentner, Thomas M. Marson, Frank E. 


Jenkins, Walter C. Howe, Howard P. 
Moore, E. Stanley Jarvis, Frank D. Lay- 
ton, Percy W. Clark, Fred P. Stoddard, 
Thomas L. Farquhar, and Richard S. 
Kissam, secretary. 


VIRGINIA BILLS CONFLICT 

The Virginia Senate Committee on 
Insurance and Banking has requested 
Insurance Commissioner Joseph Button 
to prepare a bill harmonizing the ideas 
of allowing a state fund of $1,000,000 
to carry insurance on Virginia State- 
owned property and also allowing regu- 
lar stock companies to carry this insur- 
ance. 





LOYAL TO FRIENDS, AND 


70 LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and ‘reas. 
Waite B ven, Vice-Pres. an‘ West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CO. 
ef Newark, N. J. 


Orgamezed 1855 
Statement January 1, 19% 
ASSETS AND LIABILITIES 


$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 


Net Surplus. ... 


8,536,871.80 
3,586,660.11 


$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Joba Kay, Vice-Pres, and Treas. 

Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaugh Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secreta 


GirardF.«M. 


INSURANCE CO. 
ef Philadelphia 
Organized 1853 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 


other liabilities. . 3,213,098.14 


1,260,934.06 


$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 


Net Surplus.... 











Neal Bassett, President 

John Kay, Vice-Pres. and T: 

Waite Bliven, Vice-Pres. and West. Mer. 
John A, Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretarv 


MECHANICS 


INSURANCE CO. 
ef Philadelphia 
Organized 1854 
Statemert January 1, 1925 
ASSETS AND LIABILITIES 
Capital ....,,.$ 600,000.00 
Reserve Reinsur- 
ance Fund and 


Reserve for all 
all other liabilities 


Net Surplus. 


2,575,127.95 
1,000.362.98 


Assets ........$4,175,490.93 
Policyholders’ Surplus 
$1,600,362.98 











H. M, Schmitt, President 


Sage nn, Vice Prag. and West Mgr. 
os. A. awa 
A. H. Hassinger, Caner 

Secretary 


Wells T. Bassett, 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 
Reserve Reinsur- 

ance Fund and 


Reserve for all 
other liabilities. . 


Net Surplus.... 


3,751,385.75 
$01,427.56 


Assets .$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Insurance Society 
Has Gala Banquet 


TWENTY - FIFTH ANNIVERSARY 


Over 600 at Astor in Tribute to Splen- 
did Educational Efforts Made by the 
Society 








Twenty-five years ago a group of less 
than one hundred leading men in fire 
insurance (casualty insurance was then 
scarcely known), got together to foster 
an organization to promote insurance 
education among employes of compan- 
ies. They called the new body the In- 
Society of New York. Today 
numbers 1400 members 
and last Friday night over 600 members 
and guests of the Society attended a 
gala banquet at the Hotel Astor to cele- 
brate the twenty-fifth anniversary. 

Many oi the 


surance 
the Society 


original members were 
present at the 
ticipate in the 


\stor last week to par- 
ceremonies and to hear 


the fine things said about the past work 
of the Society, and its excellent future. 
Robert P. Barbour, first secretary of 
the Society and now general attorney of 
the Northern of London group, was 
there; likewise Henry E. Hess, second 
president of the Society; Louis F. Burke 
of the Home; Cecil F. Shallcross, United 
States manager of the North British 
group, and others who struggled to put 
the Society upon its feet in 1901. 

The Insurance Society banquet marks 
the highlights of social life in the in- 
surance world and last Friday night saw 
a host of fire and casualty company 
executives, organization managers, and 
state insurance department representa- 
tives mingling together and with other 
employes in the insurance business in 
that spirit of good fellowship which 
marks all functions carried on by the 
Insurance Society. It was regretted by 
everyone that on this occasion the pres- 
ident of the Society, Charles E. Case, 
assistant manager of the North British 
group, was unable to be present and 
preside, as he is still recuperating from 
a recent illness. In his stead, Lyman Can- 
dee, vice-president of the Globe & Rut- 
gers, acted as toastmaster. He is first 
vice-president of the Society. 

Praise for E. R. Hardy 

Edward R. Hardy, secretary-treasurer 
of the Society, who has devoted a lot 
of time for many years in helping the 
Society, in addition to his regular work 
with the New York Fire Insurance Ex- 
change, and who worked hard to help 
make the dinner the success it was, tried 
to efface himself at the banquet by sit- 
ting at a table at the far end of the 
Astor’s grand ball room. But he didn’t 
suceed altogether even though he did 
not make a speech. Mr. Barbour, who 
delivered the epilogue, was unreserved 
in his praise of Mr. Hardy’s hard work 
and constant initiative. 

Miss Maude Inch, assistant secretary 
in charge of the Society’s headquar- 
ters, and Miss Mabel Swerig, librarian, 
likewise were rewarded for their splendid 
efforts in carrying on the daily work of 
the Society. Both received gifts from 
the Society, and Mr. Barbour, in de- 
scribing their work paid them many fine 
compliments. Miss Inch, he said, “gra- 
ciously, tactfully and successfully” car- 
ried on from ‘day to day, and Miss 
Swerig “had a deep and abiding interest 
in the Society and brought order out 
of chaos” in bringing the library up to 
its present state of usefulness. 

President Case, in sending his regrets 
upon his inability to be present, said 
he was sorry he could not listen to the 
talks over some radio station, but that 
being so, he would depend on Station 
I-N-C-H (Miss Inch) to give him a full 
report of the proceedings. 

Mr. Candee announced that $500 had 
been Pee anonymously to the So- 
tiety, the income from which should 





constitute prizes tor the best papers on 
fire insurance. 

Mr. Hess, who was introduced as the 
oldest living ex-president of the Society, 
congratulated the organization on its 
splendid growth. He recalled those early 
days when there were few members and 
little money in the treasury and com- 
pared them with the present when the 
Society is about to move to new quar- 
ters, the largest and best it has ever 
had. Forty years ago, Mr. Hess said, 
there were no insurance courses of 
study anywhere. Today scores of text- 
books are available and many splendid 
courses are offered in universities, Y. 
M. C. Av’s and other organizations. 

Looking into the future Mr. Hess 
hoped the Society would some day own 
its own building, a guild hall of insur- 
ance, such as the various trades main- 
tained in the Middle Ages. No matter 
how high a place in the insurance world 
a man may hold, according to Mr. Hess, 
the educational facilities of the Society 
can always be of assistance in broaden- 
ing his knowledge of insurance. 

Ernest Palmer, manager and general 
counsel of the Chicago Board of Under- 
writers, was on the list for a talk on 
“Striking an Attitude.’ He is one of 
those speakers whose talks serve large- 
ly to hold together a long string of 


highly amusing stories, and he is con- 
stantly in demand at insurance func- 
tions. 


During the infrequent intervals when 
his listeners were not laughing too loud 
for them to hear his words Mr. Palmer 
did put across the idea that insurance 
men should make greater efforts to edu- 
cate the public that insurance is an up- 
right and honest business and that pre- 
mium charges are based on losses paid 
and service rendered. It is time that 
insurance ceased to be on the defensive, 
he said, but should have the respect 
and confidence of the public to a great- 
er extent than now enjoyed. 

Superintendent of Insurance James A. 
Beha of New York was one of those at 
the speakers’ table and although not on 
the program he was introduced and re- 
ceived a warm welcome. He has made 
himself very popular during his compar- 
atively short term of office so far. He 
spoke briefly. 

The purposes of the Insurance Saciety 


and some of its accomplishments formed 
the theme of Mr. Barbour’s epilogue. 


Aims of the Society 


“The insurance business needs minds 
that can think and study,” said Mr. Bar- 
bour. “Every man has a moral respon- 
sibility to be intellectual, and the In- 
surance Society provides the opportu- 
nity. It was the first organization to 
undertake insurance educational work, 
and now there never was so much stress 
on insurance education as today. Ex- 
ecutives are constantly on the lookout 
for men who are thinking, studying and 
observing. Every person, from the top 
to the bottom of the insurance business, 
owes the Society encouragement and 
helpfulness.” 

One who is not in the insurance busi- 
ness but who gave an important talk 
was James C. Cropsey, justice of the 
Supreme Court of New York State. He 
made a dramatic plea for the uplifting 
of boyhood and young manhood in this 
city, declaring that to insure manhood 
was one of the finest services men in 
any walk of life can render. If condi- 
tions surrounding the lives of boys can 
be improved that will assure honest man- 
hood, in Judge Cropsey’s opinion. 

The greater the integrity of our citi- 
zens, the better conditions will be among 
insurance companies, the speaker said. 
Official duty has brought him face to 
face with the problem, and he has found 
that the young manhood of today is 
not what it should be. Too many young- 
sters are being brought into court for 
crimes that can be traced to a lack of 
proper training during formative and 
plastic years of boyhood. Only three 
out of every ten youngsters now attend 
church or Sunday school, Judge Crop- 
sey declared, between the ages of 12 
and 18 when character is reinforced for 
good or turns bad. 

For a practical way of helping the 
youth of the city Judge Cropsey urged 
his listeners to affiliate themselves with 
boys’ organizations and to act as lead- 
ers of small groups, perhaps for only 
one evening a week, but sufficiently 
often in order that these youths may 
absorb the ideas and ideals of their 
guides. In that way boys will learn to 
lead cleaner lives. Boys are naturally 
hero worshippers, and if the guides they 


select to follow are upright men in a 
community, fewer youths will follow the 
adventurous and thrilling life that leads 
to crime and jails. Judge Cropsey 
stated that he was conducting a cam- 
paign to try to put into boys’ lives the 
idea of being of service to other people 
and that he was trying to arouse greater 
public interest in such work. 


Those at Speakers’ Table 


Following is a list of those at the 
speakers’ table: 
Louis F. Burke, president, American 


Institute of Marine Underwriters; 
Charles R. Pitcher, president of the So- 
ciety, 1921-1924; Henry Moir, president, 
United States Life; Sidney Kennedy, 
president of the Society, 1924-1925; Hon. 
James A. Beha, Superintendent of In- 
surance of the State of New York; 
Henry E. Hess, president of the Society, 
1903-1904; Hon. James C. Cropsey, Jus- 
tice of the Supreme Court of the State 
of New York. 

Lyman Candee, vice-president of the 
Society, 1923; Ernest Palmer, manager 
and general counsel, The Chicago Board 
of Underwriters;+ Robert P. Barbour, 
president of the Society, 1905-1907; Hon. 
Howard P. Dunham, insurance commis- 
sioner, State of Connecticut; Jesse S. 
Phillips, general manager and counsel, 
National Bureau of Casualty and Surety 
Underwriters; James Marshall, president 
of the Society, 1915-1916; R. R. Gilkey, 
secretary, The Surety Association of 
America. 

Anniversary Committee 

Those on the twenty-fifth anniversary 
committee included: 

Charles R. Pitcher, chairman; Willis 
O. Robb, L. H. Charles Geel, Vincent 
P. Wyatt, Percy Ling, Mortimer H. Gau- 
bert, Julian Lueas, Jr., L. Alexander 
Mack, Bertram E. Gendar, Clinton V. 
Meserole, A. Duncan Reid, Henry Moir, 
Howard P. Moore, William H. Hotch- 
kiss, Rutherford H. Towner, Floyd N. 
Dull, Thomas C. Moffatt, Alfred G. 
Martin, Raiph H. Blanchard, Walter G. 
Faleoner, George E. Hayes, Paul L. 
Haid, Douglas F. Cox, Charles R. Page 
and Kenneth H. Wood. 


Insurance is foresight elevated to a 
science.—J. Scofield Rowe. 
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GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


KAGLE STAR & BRITISH DOMINIONS 
INSURANCE CO., Ltd. 


of London, England 


Underwriting Service Throughout The United States We 
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Susurance Company 


of Amprirca. 


Incorporated in New York in 1859 


Home Office, 709 Sixth Ave., New York 


. sane  Fiberty 


67th Annual Statement - January 1, 1926 








ASSETS LIABILITIES 
Bonds and Stocks.............. $13,028,949.50 ED iG ei one danse $ 1,500,000.00 
Loans on Bond and Mortgage... . 715,300.00 Premium Reserve .............. 8,447,976.18 
Cash on deposit and in office.... 1,088,562.31 Reserve for Losses.............. 842,903.54 

Int i aidaalell 30.707.44 Reserve for Taxes and all other 
salsa kale hess — Liabilities ................... 346,000.00 
Premiums in course of collection. 1,825,861.92 Net Surplus .........c.scessec 5,552,501.45 
ee $16,689,381.17 RT iG ce ct ee oe $16,689,381.17 


Increase in Assets - - - $2,500,154.24 
Increase in Unearned Premium Reserve 1,049,772.33 
Increase in Premiums ~__ - : - 894,037.77 
Increase in Net Surplus - -~ - 1,548,838.20 
Surplus to Policy Holders - - 7,052,501.45 





OFFICERS 
GUSTAV KEHR, President 
NORMAN T. ROBERTSON, Vice President 


GEORGE U. TOMPERS, Vice President 


D. C. THOMS, Assistant Secretary 
ALFRED J. BARRETT, Comptroller 


CHARLES H. COATES, Vice President 
G. H. KEHR, Vice President 
. B. B. WEAVER, Secretary 





BROKERAGE DEPARTMENT, 21 Platt Street, New York City 
BROOKLYN OFFICE, 153 Remsen Street, Brooklyn, N. Y. 
UPTOWN OFFICE, Liggett B'dg., 42nd Street & Madison Avenue, New York City | 
MARINE DEPT., 3 So. William Street, Carpinter & Baker, Managers, New York City 
HALL & HENSHAW, New York City Agents, 21 Platt Street 





LOSSES PAID SINCE ORGANIZATION - - - - - $65,885,546.34 
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Portland Agents’ 
Daily Newspaper Ads 


TWO PAGES IN SINGLE ISSUE 





Six Agencies Take One Page, While 
One Agency Lists 117 Defunct 
Mutuals and Reciprocals 


Local agents of Portland, Me., took 
advantage of good advertising oppor- 
tunities when they took two full pages 
in the automobile edition of the Portland 
“Sunday Telegram and Sunday Press 
Herald” of February 21. One agency, 
Dow & Pinkham, alone had one full 
page advertisement and a quarter page 
ad. Six agencies, including Dow & Pink- 
ham, subscribed to a full page under 
the general heading “Insure Your Car— 
Automobile owners will experience a 
feeling of security if their machines are 
insured by any of these Reliable Firms.” 

Those agencies who took space on 
this page, in addition to the agency 
already named, were Morse, Payson & 
Noyes; Shwartz & Rosenberg; Ralph 
D. Brooks, Inc.; Chester L. Jordan & 
Co.; Wallace & Maxim Co., and Prentiss 
Loring, Son & Co. 

The spread advertisement of Dow & 
Pinkham attracted especial attention be- 
cause it comprised a list of 117 defunct 
mutuals and reciprocals, the list being 
supplied by the Casualty Information 
Clearing House of Chicago. Merely 
reading over the obituary notices of this® 
long list of failures constitutes a fine 
argument for stock company insurance. 
The Portland agents are to be congrat- 
ulated for their enterprise in presenting 
to the public at the right time construc- 
tive arguments why automobile owners 
should place their coverage with com- 
panies which are sound financially, rather 
than with those companies offering the 
cheapest rates. 





NATIONAL LIBERTY CHANGES 


D. H. Moore Made Agency Superintend- 
ent of Western Dept. at Home 
Office in New York 
David H. Moore, who for several 
years has been state agent for the Na- 
tional Liberty group in Northern Ohio 
including the City of Cleveland, has 
been promoted to the position of super- 
intendent of agents in the Western De- 
partment at the home office in New 
York City. Thus the Western Depart- 
nent of the National Liberty group will 
have two superintendents of agents— 
Joseph M. Deckert, Jr., who was re- 

cently appointed, and Mr. Moore. 

Mr. Moore began his insurance career 
with the Great American in its West- 
ern Department in Chicago, leaving to 
enter the service of the Michigan In- 
spection Bureau as an inspector and 
rater. During the World War Mr. 
Moore was Lieutenant of the 16th In- 
fantry, First Division, U. S. Army. 
After being mustered out of the Army 
service, he became assistant manager of 
the Engineering Department of Crit- 
chell-Miller-Whitney and Barbour, 
agents and brokers in Chicago. At the 
time he entered the service of the Na- 
tional Liberty as special agent in Ohie, 
he had been for several years state agent 
for Michigan for the National Union 
Fire of Pittsburgh. 

The National Liberty has re-ar- 
ranged its Ohio Field by placing Ed- 
ward A, Winter of Cincinnati, who has 
been state agent in charge of that sec- 
tion of Ohio who did not embrace the 
Northern part, in entire charge of the 
National Liberty and Washington 
Underwriters business in the State of 
Ohio, 


MILLER JOINS H. V. MURPHY 
William F, Miller has resigned as as- 
Sistant chief accountant of the Western 
department of the National Liberty and 
IS now associated with the agency of 
Henry V. Murphy of New York City 
a chief accountant. 
























Agency 


Association 


It is surprising how we learn to asso- 
ciate persons and objects with ideas. 


In your business this is best demon- 
strated by your satisfied client, who, 
having associated good insurance 
service with your name, returns again 
and again. 


Sound, helpful Norwich Union Serv- 
ice augments the agent’s ability to 


render complete satisfaction to his 
clients. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
Hart Darlington, President J. F. Van Riper, Secretary 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


MORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


H. P. Jackson, President H. LL. Kidder, Secretary 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 





COMPANIES 





Suggest 4-Year Term 
For Insurance Head 


HUGHES COMMITTEE PROPOSAL 





New York State Reorganization Plan 
Would Have Insurance Head Hold 
Office With Governor’s Term 
The report of the Committe to reor- 
ganize the Government of New York 
State of which Charles E. Hughes is 
chairman, submitted to the legislators 
this week, has the following to say in 
relation to the proposed departments of 

Banking and Insurance. 

It is recommended: 

1. That the Department of Banking be 
continued as at present organized, with 
the same functions, as are now provided 
by law; that the Governor shall have 
the power, with the consent of the Sen- 
ate, to appoint a Superintendent of 
Sanking to be the head of the Depart- 
ment, whose term shall be co-terminous 
with that of the Governor. 

2. That the Department of Insurance 
be continued as at present organized 
with the same functions are are now 
provided by law; that the Governor 
shall have the power, with the consent 
of the Senate, to appoint a Superintend- 
ent of Insurance to be the head of the 
Department, whose term shall be co- 
terminous with that of the Governor. 
_The term of office now of both the 
Superintendent of Banks and of the Su- 
perintendent of Insurance is for three 
years. The proposed change will place 


both departments on a political patron- 
age basis. 





SUMNER BALLARD’S FIGURES 





Assets of Four Reinsurance Companies 
Now Total Over $12,250,000; Inter- 
national Leads Group 


Annual figures of the Sumner Ballard 
group of companies are always interest- 
ing because these companies constitute 
one of the largest reinsurance channels 
for fire insurance in this country. There 
are four companies in the group, the 
International of New York, the Skan- 
dinavia of Copenhagen, the New India 
of Bombay, and the Osaka Marine & 
lire of Osaka, Japan. These companies 
write fire reinsurance only through the 
Ballard office. Mr. Ballard is president 
of the International and United States 
manager of the other three. 

The group has combined assets of 
over $12,250,000 and surplus to policy- 
holders of $3,897,765. The International 
shows total assets of $7,546,299, an un- 
carned premium reserve of $3,976,929, 
and after making liberal provisions for 
unadjusted losses and all other liabili- 
ties has a net surplus of $1,576,135, which 
with the one million capital gives a 
surplus to policyholders of $2,576,135. 

The United States branch of the 
Skandinavia shows total assets of $1,- 
884,686, an unearned premium reserve 
of $884,518, and after providing for out- 
standing losses and all other obligations 
has a net surplus of $642,206. 

The New India’s United States branch 
exhibits total assets of $1,864,508, a re- 
serve for unearned premiums of $1,114,- 
687, for unadjusted losses of $309,395, 
and after providing for taxes and all 
other obligations has a net surplus of 
$413,424. The United States branch of 
the Osaka Marine & Fire has aggregate 
assets of $992,862. After providing re- 
serves of $589,335 for unearned premi- 
ums, $121,033 for outstanding losses and 
$25,000 for all other obligations the net 
surplus beyond all liabilities is shown as 
$265,993. 


ANOTHER FIRE RATE PROBE 


The lower house of the Virginia leg- 
islature has passed a bill to investigate 
fire insurance rates of stock companies 
in that state. A committee of five 
would be appointed under the bill to 
conduct an investigation and submit a 
report in 1928. 
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Agents’ Qualification Law Urged; 
Would Curb Unauthorized In- 
surers; Other Details 


reorganization of the 
Department of 


\ complete 
New 


and 


Jersey Banking 


Insurance has been recommended 
in the report of the Joint Committee of 
the Legislature which was submitted at 


The 
has 


the Legislative meeting last week. 
that the 
carefully investigated the supervision of 


report shows Committee 
banks, insurance companies and_ build- 
ing and loan associations by the State, 
tend to 
make insurance = supervision in that 
State, more effective and a real protec- 
tion to the public. 

The Committee has held frequent 
sessions since its first meeting on April 


and its recommendations will 


third, 1925, and many persons prom- 
inent im the banking, insurance and 
building and loan businesses have ap- 
peared before it and have made. their 
recommendations. The public was also 
invited to appear before the Commit- 


tee. The report shows the tremendous 
growth of the banking, insurance and 
building and loan business in this State. 
Jn 1891 the resources of domestic in- 
surance companies amounted to $60,- 
399,192. In 1924 the resources of these 
companies amounted to $1,703,022,722. 
Ikven more astounding has been the 
resources of the combined foreign in- 
surance companies which do business 
within the State. In 1891 their resources 
amounted to $915,554,328. In 1924 their 
resources amounted to $13,821,228,043. 

The report shows that notwithstand 
ing the tremendous increase in the 
business subject to supervision, and the 


fact that in 1925 the Department col- 
lected $1,882,208 from companies sub- 
ject to its supervision, nevertheless the 


Department has been “starved.” It has 
not had sufficient employes with which 
it might function effectively, the em- 
ployes have frequently been underpaid, 
and the office quarters are entirely in- 
sufficient. As a result the effectiveness 
of the Department has been corres- 
pondingly curtailed. 


Payment of Examiners Changed 

Under the former system, the exam 
ining of banks and insurance com- 
panies was done under the supervision 
of the chief examiner who employed 
temporary examiners who were not on 
the State payroll. These examiners 
looked to the institution examined for 
their pay, Under the system recom- 
mended by the Committee, examiners 
will be appointed who, in the first in- 
stanee, will be paid by the State, after 
which the company or institution ex- 
amined will be billed the amount paid 
by the State. The Committee further 
recommends that an actuary be em- 
ployed by the Department. This is an 
junovation, as the actuarial work has 
previously been done by outside actu- 
aries 

Many matters were submitted to the 
Committee which the latter considered 
outside the scope of the resolution 
under which it was functioning. The 
Committee believed, however, that as 
to those matters, the facts should be 
submitted to the Legislature for such 
action as it might deem best. Among 
these questions which were outside of 
the resolution, but which the Commit- 
tee has dealt with at length, is fire in- 
surance rate making, which, at the pres- 
ent time, is not under State supervision. 
The Committee explains how fire in- 
surance rating may be effectively super- 
vised and recommend that the State 
assume this supervision. 

The Committee also shows at length 


¢his important matter be given further 
study by the Legislature. 


The Committee also went into the 
matter of unauthorized insurance and 
has made recommendations which 


should tend to limit it. The Commit- 
tee has made recommendations so that 
complaints may be dealt with more ef- 
fectively by the Department. It recom- 
mends that a deputy attorney general 
be assigned to do the legal work of the 
Department. The Committee has found 
that there is a need for a general re 
vision of the insurance law. 


Committee Deserves Credit 


The members of the Committee and 
its chairman, Senator J. Henry Har- 
rison, deserve much credit for the pain- 


staking and thorough work done. The 
report was drafted without political 
partisanship. In it the Committee has 
shown how banking, insurance and 


building-loan supervision may be con- 
ducted with the greatest efficiency. The 
report is thoroughly constructive. Its 
recommendations, if followed, should 
cause State supervision in New Jersey 
to be on a par with that of other leading 
States. Colonel Francis R. Stoddard, 
former Insurance Commissioner of New 
York, assisted the committee during 
the preparation of the report. 

Following are extracts from the com- 
mittee’s recommendations : 

Fire Insurance Rating Organization 

The making of fire insurance rates 
is regulated by Chapter 85 of the Laws 
of 1913, otherwise known as Section 
120 of the Insurance Law: 

Deputy Johnston testified that as to 
fire rates, a rating expert was appointed 


our Department. He makes the filings 
and the companies adhere to the rates 
as so filed.” 

There is no control over the making 
of fire insurance rates by the State. 

Mr. Gough, of the Department, tes- 
tified as follows: 

“There is one other rate-making 
bureau in the State, which is the Fire 
Rating Bureau. Over that Bureau the 
Department has absolutely no jurisdic- 


tion whatever.” 

The evidence before the committee 
shows that the fire companies are 
privileged by the law to combine to 


make rates, but that there is no super- 
vision by the Department as to how 
those rates are made. The Department 
has no legal right to examine the Fire 
Rating Organization and to discover 
whether the data received from the 
companies are correctly tabulated or 
whether the rates are made on a proper 
basis. The Fire Insurance Rating Or- 
vanization may file rates which are 
either inadequate or excessive, and the 
Insurance Department has no power 
to protect either the public or the com- 
panies in this respect. If the rates are 
inadequate the solvency of the com- 
pany is in jeopardy. If the rates are 
excessive the interests of the public are 
jeopardized, Surely the power to stop 
inadequate rates should be exercised 
when the rates are promulgated and 
not after the company has failed. If 
the rates are excessive the Department 
should be able to force the companies 
to reduce those rates to a point where 
they are not excessive. 

The matter of control or supervision 
by the Department of the adequacy or 





| reliability. 


| FIRE 





Insurance economy 


Insufficient insurance isn’t economy. 
It takes but one loss to prove that. 


| The first step toward economy in in- 
| surance is to choose adequate protec- 
tion, written by a company of known 


| The Philadelphia Fire and Marine 
| Insurance Company is a financially 
strong, powerful organization with an | 
enviable record for reliable service, 


| PHILADELPHIA 
and MARINE 
INSURANCE COMPANY 


1600 Arch Street, Philadelphia, Pa. 

| 209 W. Jackson Blvd., Chicago, IIl. 

| 125 Trumbull Street, Hartford, Conn. 
200 Bush Street, San Francisco, Calif. 
Eighth Floor, Hurt Bldg., Atlanta, Ga. 
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| 


| 

















inadequacy of fire insurance rates seems 
outside the scope of the resolution, and 
the committee presents the situation to 
the Legislature. 


Qualification of Agents 

The appointment of insurance agents 
is governed by the insurance law. Sec- 
tion 63 refers to certificate of authority 
for agents of companies of another State 
or foreign country and _ provides that 
the certificate may be reyoked for “non- 
compliance with the laws.” Section 8) 
provides that agents of other than do- 
mestic companies, except life, must be 
residents. Section 82 provides for fire 
insurance in unauthorized. companies, 
Section 97 provides for the license fee. 

Section 88 says in effect that no per- 
son, firm or company shall engage im 
the insurance business unless “author- 
ized to do the same under the pro- 
visions of the laws of this State.” The 
question at once arises as to what pro- 
vision of the laws authorizes the licens- 
ing of agents of domestic companies, 
Certainly Section 88 does not express- 
ly confer any such authority upon the 


“Department. 


The next question is, where is there 
any section of the law that gives to the 
Department the right to take away the 
license of an agent of a domestic com- 
pany for cause? Section 63 gives the 
right to revoke the certificate of an 
agent of a company other than domes- 
tic for “noncompliance with the laws.” 
This seems to limit the causes for revo- 
cation. It may be that a material mis- 
statement is made in the application for 
the certificate. This should be a cause 
of revocation. If the agent has demon- 
strated that he is guilty of fraudulent 
practices or has demonstrated his  in- 
competency or untrustworthiness, his 
license should be revoked even though 
“noncompliance” with a specific law 
cannot be shown. 

The supervision of agents seems to 
have been conducted under antiquated 
laws which convey insufficient power. 
The Department should be held to the 
strictest accountability for its oversight 
over agents and should be given neces- 
sary power. 

There was testimony before the com- 
mittee to the effect that insurance agents 
should be examined before being li- 
censed by the State. There are argu- 
ments in favor of an insurance agents’ 
qualification law. 

The best class of insurance agents 
are very much in favor of an agents’ 
qualification law. The committee has 
considered the question from its various 
angles and after mature deliberation it 
believes that this matter is so large and 
of so far reaching importance that it 
is worthy of more attention than this 
committee has been able to give it, 


Too Many Unauthorized Insurers 


It is notorious that agents of un- 
authorized companies have congregated 
in this State in order to compete with 
local insurers, and particularly to raid 
neighboring States. Jersey City is 
known to have many such. The Depart- 
ment has been able to do little or noth- 
ing to allaviate this evil. The Depart- 
ment should have enough investigators 
so that this State be no longer a refuge 
for agents of companies which are 
either dishonest or lack legal authority 
to do a legitimate business. 

Under the heading of complaints, 
mention was made that it is notorious 
that agents of unauthorized companies 
have congregated in this State in order 
to compete with local insurers an 


particularly to raid neighboring States. 
(Continued on page 24) 
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Rhode Island Agents 
Discuss Legislation 


INSURANCE LAWS 
Praise, However, for Agents’ Qualifica- 
tion and Fire Prevention Laws; 


James W. Cook President 


TOO MANY 


The outstanding topic discussed by 
speakers at the annual banquet and 
meeting of the Rhode Island Associa- 


tion at Providence on Wednesday of last 
week was legislation. The speakers in- 
Dunham, in- 
surance commissioner of Connecticut; 
Walter H. Bennett, secretary-counsel of 
the National Donald G. 
North, past president of the Connecticut 
Association and a member of the execu- 

National 
vice-president of 
and P. H. Wilbour, 
Rhode Isl- 


cluded Colonel Howard P. 


Association ; 


tive committee of the Asso- 
ciation; C. W. 


the Continental, 


Pierce, 


insurance commissioner of 


and. 

Mr. Dunham spoke of the work of the 
National Association and of the agents’ 
qualification law in Connecticut while 
Mr. Bennett’s address dealt with the 
multiplicity of unnecessary statutes. Mr. 
Fierce in his talk also dealt with legis- 
lation, relerring to difficulties imposed 
on the insurance business by the many 
insurance laws. Mr. Wilbour in his 
speech predicted the early introduction 
in the general assembly of a fire pre- 
vention measure and urged its support. 
Mr. North discussed some of the benefits 
of the agency qualification law in Con- 
necticut, the success of which he attri- 
buted largely to the efficiency of the 
office of Commissioner Dunham. 

Mr. North also discussed the work of 
the National Association and the work 
it is doing for the benefit of the Ameri- 
can Agency System. In closing he 
spoke of the cooperation existing be- 
tween the Connecticut Commissioner and 
the agents. 

Those Attending Banquet 

The banquet was held following the 

regular business meeting of the associa- 


tion, at which all officers were elected, 
reports read and regional vice-presi- 
dents named, The president, vice-presi- 
dent and secretary-treasurer in order 
elected are: 

James W. Cook, Providence; George 


kK. Smith, Woonsocket 
Parker, Pawtucket. 
The regional vice-presidents of the 
various counties are: Providence, James 
G. Henshaw, Proyidence; Kent, Fred E. 
Hathaway, Riverpoint; Bristol, Arthur A, 
Edmunds, Bristol; Washington, Walter 
E. Shannon, Wakefield; Newport, Pac- 
ker Braman, Newport. Committee chair- 
men chosen by the president of the as- 
sociation are: Finance, Chester F. New- 
comb; membership, George L. Gross; 
conterence, Benjamin M. MacDougal; 
legislative, Thomas E. O'Donnell; fire 


and George Il. 


and casualty prevention, Charles B. Mc- 
Kinney, all of Providence. 
lhe new constitution and by-laws 


drawn up in accordance with the uni- 
lorm recommendation of the National 
Association, which has been adopted by 
Nearly all the state associations, was 
adopted. Other action was the passage 
ol a resolution favoring a change in the 
method of reporting and paying of taxes 
involving the performance of this duty 
by the insurance companies rather than 
by the local agents as at present as a 
Means of simplifying the handling of 
Wisyrance taxes. 

The report of the president dealt with 
the Chrysler-Palmetto scheme, legisla- 
tion, the Fyr-Fyter Company, whose 
salesmen are said to be soliciting fire in- 
surance, and other topics of interest. 


W. H. Bennett Speaks 


Mr. Bennett in his address said that 
Many laws do not promote an altogether 
Jtopian condition. “There are too 
Many laws now,” he added. “Some of 
















Springtime Is Nature’s 


° 
New Growth Time 
New branches will appear as 
B the white birches smile their 
SX greetings. The thought of ap- 
we preciation of this growth natu- 
i rally comes to mind, 
ca 
A Ge Many springtimes have come 
e and gone, and with this ap- 
iE 4 proaching season, | hope you 
lee will feel | have “kept step.” It 
~ is desired that my years of ex- 
4 perience in giving Brokers bet- 
f ter co-operation will result in 
A) increased business to our aon 
ig mutual benefit. i 
=| a 


the most ridiculous laws that can be con- 
ceived of in the mind of man are on the 
statute books of some of our states— 
and the Federal Government is by no 
means free from blame in this regard.” 

The problems of the insurance busi- 
ness, Mr. Bennett declared, can be 
handled to much better advantage by 
the insurance men themselves than by 
the interference of the State through 
the enactment of additional laws. He de- 
fended the right of insurance men to 
form associations to discuss the policies 
of their business and the improvement 
of their methods. 

“The merchant, the manufacturer and 
the shipper are recognized as’ bodies 
competent to get together to discuss the 
proper conduct of their business,” he 
continued.  “Whenevér business men 
get together in this way, the morale of 
that neighborhood, of that city and state 
is raised measurably. 

“The National 


. 


Association of Insur- 


= C. J. “Adirondack” Ayres 


| 2 89 Main Street e 
| Saranac Lake, N. Y. 4 3 


ance Agents has as its object the rais 
ing of the standards of the insurance 
business. It is made up of men who are 
striving to bring order out of chaos and 
to clevate ethics. They are keyed with 
a common impulse to do the things that 
are right and to avoid the things that 
are wrong. The inculcation into Ameri- 
can business of the principles of right 
practice is the doctrine | want to pre rach 
whenever the opportunity offers itself.” 


J. W. DANN DIES ) 
J. W. Dann, 56 years old, a member of 
the firm of Smith, Davis & Co., general 
agency of Buffalo, died of pneumonia on 
February 22. Mr. Dann formerly was 
with the Merchants’ Bank and the Man- 
ufacturers & Traders National Bank of 
Buffalo. He was one of the founders 
of the Saturn Club, an exclusive men’s 
club in Buffalo, and was prominent in 
athletic circles. 





909% OF PEOPLE UNDERINSURED 


Commissioner Dunham Tells Rhode 
Island Agents It Is Their Duty to 
Cover Clients Fully 
At least 90 per cent. 
taxpayers are 
Howard P. 


ance 


of the country’s 
insufficiently insured, 
Dunham, Connecticut Insur- 
Commissioner, stated at the an- 
nual banquet of the Rhode Island Asso- 
ciation of Insurance Agents, held at 
Providence recently. It depended en- 
tirely on the Commissioner 
declared, whether a person was correct- 
ly and adequately covered by insurance. 

“It is a tragedy to meet with a ca- 
tastrophe and heavy loss and find your 
insurance agent has not covered you. It 
is the duty of every agent to provide 
every honest person with proper insur- 
ance coverage. The public is being 
kept too much in ignorance of what in- 


agent, the 


surance policies cover, and non-tech- 
nical articles in simple language, like 
those furnished in a limited way by the 
United States Chamber of Commerce, 


do much to enlighten the public on what 
are popularly considered complicated 
contracts.” 

With reference 
tion, it was 


to insurance legisla- 
Commissioner Dunham’s 
opinion that “most states have too much 
law and regulation. Most of the so- 
called evils in the agency business can 
be taken care of by state associations. 
They say the American agency system 
is on trial. Show the public you can 
really handle simple affairs like rebat- 
ing, the long term credit evil, delinquent 
agents, over-insurance, untrained agents 
and the other ills, and there will be no 
occasion for rulings or laws from state 
insurance alienate or law makers.” 


J. R. MIDDAGH JOINS TOKIO 


J. R. Middagh has been appointed 
special agent of the Tokio Marine & 
Fire for Pennsylvania, Maryland, Dis- 
trict of Columbia and West Virginia and 
for the Standard of New York for 
Pennsylvania and the District of Colum- 
bia, with headquarters at Lancaster, 
Pa. He started as a local agent at 
Stroudsburg, Pa., and later went with 
the Underwriters’ Association of the 
Middle Department. Mr. Middagh has 
had special agency experience with the 
National Union in Pennsylvania and 
more recently with the Superior of 
Pittsburgh in the same territory. 








Associates: 





Announcing... 


the opening ofa new office as of March Ist 
for special service in the handling of 


INLAND marine INSURANCE 








and the appointment of 


CONRAD FISCHER, Manager 


j CHARLES C. BYRNE, Special Agent 
\E. C. CARRIER, Special Agent 


NEW YORK COTTON EXCHANGE BUILDING 
60 Beaver Street, New York, N. Y. 


AE TNA INSURANCE COMPANY 


TELEPHONE 
Whitehall 9682 
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Answers Attacks on 
Fire Extinguishers 


N. F. P. A. DEFENDS THEIR USE 





Are Not Dangerous and Have Served 
Useful Purpose of Stopping Fires 
Before They Spread 


\ controversy has arisen over the ef- 
fectiveness of fire extinguishers, in which 
one magazine launches a severe attack 
against extinguishers, while the Nation- 
al Fire Protection Association and other 
interests take up the defensive. The 
“Nauticus,” a marine engineer- 
ing and insurance weekly, devoted a 
page in the issue of November 28, 1925, 
to a tirade against extinguishers. The 
writer did not hesitate to denounce them 
as ineffective, useless and dangerous. He 
said that it was an imposition on ship- 
owners to be required to provide these 
devices on their vessels. The National 
Fire Protection Association answers 
these attacks in the latest issue of the 
“Quarterly.” Extracts from the reply 
follow 

S. D. McComb, chairman of the N. F. 
P. A. Marine Committee, took it upon 
himself to remonstrate with the editor, 
politely informing him that he was mis- 
taken in his opinions and = suggesting 
that he go to Underwriters’ Laborator- 
ies as an authority for exact data as to 
the effectiveness and usefulness of fire 
extinguishers lo his letter Mr. Me- 
Comb received a curt reply from the edi- 
tor which intimated that Mr. McComb 
did not know what he was talking about. 

The fire extinguisher manufacturers, 
too, as represented by D. S. Hunter, sec- 
retary of the Fire Equipment Manufac- 
turers’ Institute (Member N. F. P. A.), 
protested that the editor's statements 
were unjust and unwarranted. This 
brought only the further comment in the 
editorial columns of the paper to the ef- 
fect that such protests as the editor had 
received on his article were obviously 
biased in favor of the fire fighting ap- 
pliances. 

The original Nauticus article was long 
and rambling. Stated as its writer 
phrased them, his arguments had an air 
of plausibility. Bereft of their rhetorical 
trimmings, the principal contentions of 
the article were as follows: 


editor ol 


1. Chemical fire extinguishers cost a great 
deal and prove absolute failures when called 
upo™m to put out fires. The chief danger of fire 
extinguishers is their utter uselessness. 

2. When fires break out in factories where 
fire extinguishers are manufactured the manu 
facturers do not use their own devices, but call 
the city fire departments. 

3 ‘ive extinguishers are no good because 
they cannot stop a conflagration nor do they 
eliminate the need of fire pumps, hose and more 
elaborate fire apparatus. 

4. Trained firemen consider an ordinary selt- 
zer bottle as effective as the most costly fire 
extinguisher 

5. Fire by itself generates more gas than any 
fire extinguisher stream can develop, proving 
that the gas from the extinguisher stream does 
not help put out the fire. 

6. At best extinguishers are as effective as 
a buc ket of water or a shovelful of inert matter, 

7. Ati a test in Europe 19 two-gallon ex- 
tinguishers failed to put out a fire while a 
similar fire was put out with one bucket con 
taining five gallons of water. 

8 Periodical inspections reveal defects in 
extinguis hers. 

9. Tests of fire extinguishers are nothing 
but a delusion. Such fires are not put out with 
extinguishers, but are so arranged as to burn 
themselves out quickly so as to apparently 
be put out by the extinguishers. 

10. Extinguishers are likely to explode and 
are regarded with distrust. 

1 certain type of extinguisher gives off 
an objections able smelling and dangerous gas. 

12. © progress has been made in fire ex- 
tinguis shin 1g in 60 years. 

? 


13. Fire extinguishers have been condemned 
by fire chiefs, 


No one has explained how statements 





such as these could be published in good 
faith in a reputable periodical whose edi- 
tor had opportunities for obtaining au- 
thentic information on the subject. It 
would serve no useful purpose to devote 
space to the detailed refutation of such 
bizarre arguments, but a summary of a 
few of the comments made by Mr. Mc- 
Comb and Mr. Hunter will be of interest. 

«In rejoiner to the first point made in 
the Nauticus article, Mr. Hunter admits 
that fire extinguishers cost money, but 
to refute the statement that they are 
useless cites reports of nearly 600 fires 
extinguished with soda-acid fire extin- 
guishers in the City of Cleveland alone 
in 1925. These fires occurred in all sorts 
of buildings: stores, theatres, schools, 
moving picture houses, service stations, 
dry cleaning establishments, laundries, 
manufacturing plants and office build- 
ings. 

The Nauticus article emphasizes that 
fire extinguishers are of no use in con- 
flayrations. Mr. McComb likens the edi- 
tor’s argument to a condemnation of 
pocket knives because they are less suit- 
able than axes for felling large trees. 

Nauticus claims that a bucket of water 
or a few shovelfuls of inert matter are 
as effective as any fire extinguisher. 
Granting this true under certain limited 
conditions, Mr. McComb suggests that, 
in most cases, by the time a bucket of 
water or shovelful of sand was secured, 
the fire would be of such proportions 
that a single bucket of water or a single 
bucket of sand could not extinguish it. 
Pails of water are a very good thing 
but could not be very well used on ship- 
board in living quarters as the water 
would be slopped about by the rolling 
of the vessel. 

It is true that an ordinary seltzer bot- 
tle will prove about as effective as a 
soda-acid extinguisher, writes Mr. Hun- 
ter, who states that the effectiveness is 
in proportion to the amount of liquid ex- 
pelled which is in the ratio of about 
one to ten. Manufacturers of soda-acid 
extinguishers do not make any partic- 
ular claims for the extinguishing power 
of the carbon dioxide liberated by the 
extinguisher stream. The editor of Nau- 
ticus evidently knows enough chemistry 
to figure out that carbon dioxide is a 
product of combustion, and reasons that 
if carbon dioxide can be used in an ex- 
tinguisher stream to put out fires, it 
would be logical to expect a fire to put 
itself out. 

The editor apparently knows nothing 
about the conditions under which ex- 
tinguishers are made and distributed in 
this day and generation. He does not 
seem to know that with few exceptions 
extinguishers made in the United States 
and Canada bear the label br Underwrit- 
crs’ Laboratories, certifying to the ef- 
fectiveness of the device. It is apparent 
that test fires can be so arranged that 
they will show up the performance of 
an extinguisher in a favorable manner. 
Individuals who sell dry powder tubes 
and similar unapproved extinguishing 
devices have been known to extinguish 
successfully carefully laid out test fires. 
The tests of Underwriters’ Laboratories, 
however, which each type of extinguish- 
er must pass, are made with no interest 
in showing the device in its best light: 
they are rather made with the avowed 
purpose of discovering defects. 

It is true that periodical inspections 
reveal defects in extinguishers. Periodi- 
cal inspection of almost anything which 
requires maintenance will do the same. 
One of the very reasons for the use of 
extinguishers rather than pails lies in 
the difficulty of maintaining the buckets 
of water and sand which Nauticus seems 
to regard so highly. 
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The North River Insurance Co. of United States Fire Insurance Ce. ef 
New York New York 
Richmond Insurance Company of British America Assurance Co. ef 
New York Toronto, Canada 


United States Merchants & Shippers 
Insurance Company 
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of New York 

Union Fire Insurance Co. ef Buffale, 
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Palmetto Statement 
On Chrysler Risks 





$429,000 IN GROSS PREMIUMS 
Apparent Loss Ratio Favorable on 
Nation-Wide Covers, Poor in 


Michigan; 89% Reinsured 





The first annual report of the 
Palmetto Fire of Sumter, S. C., since it 
took over the Chrysler automobile in- 
surance contract and became a direct- 
writing company in 
center of 


Michigan, is the 
considerable interest among 
Michigan agents. The report has just 
been filed with the Michigan insurance 
department. 

Although the Palmetto has con- 
sistently claimed that the agreement by 
which it insures the entire output of the 
Chrysler Motors Corporation, as soon 
as the individual cars are in the hands 
of their eventual owners, is a “Michigan 
contract,” it is obvious from the report 
that the company does not intend to pay 
Michigan taxes on this basis. A check 
for a modest $858.97 is enclosed with the 
report to pay the entire four per cent. 
tax on all Michigan premiums collected 
during the calendar year 1925. But the 
report shows that the company collected 
$429,097 gross, in automobile premiums 
during the year, most of which, it 
appears certain, was collected under the 
Chrysler contract. Michigan premiums, 


despite the contract, the report declares , 


amounted to only $28,827 on automobile 
business. The gross. national risk 
assumed by the company on auto busi- 
ness is shown to have been $61,032,832, 
ot which only $4,211,331 is allocated to 
Michigan. The amount of auto business 
represented under the Chrysler contract 
is readily discernible by comparing the 
total risk in force at the end of 1925 
with that as of Dec. 31, 1924, the latter 
figure being $628,530, only $200,000 more 
than the premiums collected for the 
past year. 

Whether Commissioner Leonhard T. 
Hands will insist that the Palmetto pay 
taxes on the full amount of business 
done under the “Michigan contract” 
with the Chrysler Sales Corporation has 
not been disclosed. Indications, to date, 
however, according to one Lansing agent 
who discussed the matter with the com- 
missioner, are that the company’s re- 
port will be accepted substantially as 
filed. Officials of the department, no 
matter what their view of the Chrysler- 
Palmetto contract which was ruled le- 
gal in Michigan by Commissioner Hands 
when it was first presented to him for 
his opinion, agree that it would be un- 
fair to other states to attempt to collect 
for Michigan all of the taxes on Chrys- 
ler premiums and they say that the 
Michigan department would certainly 
never countenance such an arrangement 
were the situation reversed and some 
other state tried to collect premium 
taxes on property not insured until 
permanently located here. 


Would Welcome Test Tax Case 


Michigan agents, however, although 
doubting whether Michigan could en- 
force a claim to all premium taxes under 
the contract, continue to take the stand 
that the department should make an 
effort to collect on that basis in order 
to bring about a test as to the actual 
validity of the agreement in the state. 

he commissioner ruled the plan legal 
on the grounds that it fulfilled all major 
tequirements of the Michigan insurance 
laws, the master policy being issued in 
that state and countersigned by a Mich- 
igan agent, the insuring company being 
a duly licensed carrier and other minor 
Points being in line with the statutes. 
Just why, if the actual insuring takes 
Place in Michigan, the premiums are not 
collected there and do not therefore be- 
come subject to the Michigan premium 
tax, is something agents would like 
to have explained satisfactorily. 

he excessively disastrous experience 





of the Palmetto with reference to its 
Michigan business is another feature of 
the report which interests agents. Al- 
though the agreement with the Chrysler 
was not entered into until June 16 and 
became effective about mid-year, gross 
losses are shown to have been $11,709 
up to the end of 1925. As total pre- 
iums collected, as previously cited, 
amounted to $28,827, the showing is not 
good, agents point out, when it is con- 
sidered that these premiums cannot have 
been more than 30 or at the most 25 
per cent earned by Jan. 1, 1926. Had 
all of the policies been effective July 1, 
it is pointed out, the premiums would 
have been but half earned Dec. 31, 1925, 
and even at that rate a slim profit would 
be indicated. 

On the national business, the report 
shows a considerably better record. Set 
against the gross premiums on auto 
business of some $430,000 are total dis- 
bursements to Jan. 1 of $73,736. 

The extent of reinsurance and the 
companies which participated, also 
unknown up to this time as far as most 
Michigan agents were concerned, are 
other most interesting and illuminating 
features of the report. Auto business 
of the Palmetto, or, in so many words, 
the Chrysler contract, was about 89 per 
cent reinsured, it is brought out. Auto 
premiums reinsured amounted to $383,- 








Ropal Exchange Assurance 


1720—1926 


CAR AND GENERAL 


INSURANCE CORPORATION, LIMITED 
United States Head Office, 83 Maiden Lane, New York 








FIRE WASTE MEETING 
The National Fire Waste Council is 
holding its spring meeting at the head- 
quarters of the Chamber of Commerce 
of the United States in Washington, D. 
C., on Friday, March 26, at 10 a. m. 


AGENTS FOR PALATINE 
The Palatine has appointed J. Lehren- 
krauss’ Sons, Inc. of Brooklyn, as 
agents for Brooklyn, Queens and Long 
Island suburban for automobile fire and 
theft lines. 


877, leaving net premiums retained by 
the Palmetto totaling only $43,652. Net 
disbursements, therefore, it is shown 


were only $6,971. 





the world. 











protection. 


NEW YORK 














- CHICAGO ° 


MAY HEAD TITLE COMPANY 

Former United States Senator Joseph 
S. Frelinghuysen, well-known as a fire 
insurance executive, is one of the direc- 
tors of the new Lincoln Mortgage & 
litle Guaranty Company which is now 
being incorporated in New Jersey. It 
is likely that Mr. Frelinghuysen will be 
made president. 





AGENTS FOR YORKSHIRE 

R. B. Falls & Co. have been appointed 
metropolitan managers and suburban gen- 
eral agents for the London & Provincial 
Marine & General and are now writing 
business for it in this field. The company 
is one of the old British companies and 
is owned by the Yorkshire. 
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““AMESICA FORE” 


“Supposedly Fireproof’ 


In other words, construction as foolproof against fire hazards as 
modern science and engineering can make it. Such is the Equitable 
suilding at 120 Broadway, New York, largest office building in 


Yet, early in the morning of February 16th, a fire of unknown 
origin broke out in a shaft on the third floor and rose quickly to the 
thirty-fifth floor, where the greatest damage was done. 
mated loss is $150,000. 

It was just fourteen years ago, on January 9th, 1912, that the 
home office of the Equitable Life Assurance Society, on the same 
site, another supposedly fireproof structure, 
destroyed by fire. To avoid a possible recurrence of such a dread 
catastrophe, no stone was left unturned in an effort to erect in its 
place a structure so immune from the hazards of fire that it might 
rightly be termed fireproof. 


And no sounder indemnity can be found than policies in the 
American Eagle, one of the strong American companies of the 
“America Fore” Group. 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM, CHainaman oF THE KoaRD 
PAUL L.HAID, Presivenrt. 


CASH CAPITAL ‘ONE MILLION DOLLARS 


That serious damage by fire was 
suffered is just another proof that complete safety lies alone in 


backing fire prevention tactics with complete and sound insurance 


SAN FRANCISCO 





The esti- 


was completely 
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Fire Insurance 
Faces Many Problems 


SAYS J. B. LEVISON IN REVIEW 


Fireman’s Fund President Finds More 
Questions to Be Settled Today Than 


Ever Before 


J. B. Let president of the Fireman’s 
, of San Francisco, issues annually a 
review of fire insurance conditions of the 


ison 


previous year which is always well thought 
out and which analyzes the outstanding 
problems of the business. In his review for 
1925, which has just been published in the 


Fireman's Lund “Record.” Mr. Levisun 
acquisition costs, the growing ten 
company executives to take 
tion personally of their com 
nattionnade, and other 
miportance On tl 


the subject of 
fire wmsurance Mr. Levison says 


considers 
dene of; fire 
ver the dire 
pantes MMUSUNESS 
matters of 


In recent years the outstanding feature 
of the tire has been 
the development constantly of problems 
of great importance and difhiculty, if not 
unpossible, of solution, and 1925 certainly 
produced its share of these problems. 
Fortunately, there were no great con 
flayrations nor were there any set-backs 
in business im (general affecting insur- 
but company executives have had 
questions presented to them of a serious 
and tar reaching character, more so, in 
fact, in a large measure than at any 
imme m the history of the business. 

The year started badly in point of loss 
es, which continued until mid-summer 
when there was more or less improve- 
ment that was maintained until the late 
autumn when an epidemic of fires again 
broke out 


insurance business 


ance, 


Premium income in the aggregate will 
probably show an increase in keeping 
with the prosperity of the country, but 
the constantly decreasing average rate 
and increase in term business makes for 
a mount unearned premium reserve 
apparently out of all proportion to the 
in premiums. The result of this 
will be an underwriting loss 
for a large proportion of companies, 
Acquisition Costs Too High 

One of the dificult problems 
with which executives have been and 
are still contronted is that of acquisition 
cost. The expense ratio continues to be 
altogether too high, and, in facet, is be 
mg made the subject of criticism by 
State officials and assureds as well. How 
to bring it down without the introduc 
tion of methods almost revolutionary in 
character is the question for which no 
answer has as yet been found. The most 
encouraging feature as the writer sees 
it is the growing disposition on the part 
of chief executives to take over the 
direction personally of the business na- 
tionally speaking. The geographical 
division of management and authority 
has led to a lack of harmony and an ab- 
sence ot cooperation which is so essen- 
tial to the successful conduct of the fire 
insurance business. 


mncrease 
probably 


most 


. 

What has recently transpired in con- 
nection with the situation in New Eng- 
land and the so-called Middle States as 
well as the late meeting in New York in 
relation to Pacific Coast matters is most 
promising in the direction indicated, and 
the executives who were responsible for 
these movements are entitled to our grat- 
itude and appreciation. It is to be hoped 
that this is only the beginning of a move- 
ment in the direction indicated. 

Fortunately the investment side of the 
business has been satisfactory largely 
because of appreciation in security val- 
ues, consequently most companies will 
undoubtedly show an increase in surplus 
despite an underwriting loss 


Business of Company Good 
The 


Was 


business ol 
very 
sidered, 


our own companies 

satisfactory, everything con 
last year and will, we think, 
compare favorably with the great ma 
jority of companies. As will be seen 
irom an examination of the statement 
which is published in this issue, the 
Fireman's Fund increased by 
$5,000,000, now exceeding $30,000,000. 
The unearned premium reserve which 
last year was $13,400,000 is now a little 
over $15,000,000, and the net surplus $5,- 
700,000) against $4,500,000 a year ago, 
bringing the policyholders’ surplus up to 
almost $11,000,000. In this connection it 
must be explained that through the in 
crease in capital stock, to which refer 
ence shall be made presently, we added 
$5,000,000 to our gross assets, $1,000,000 
being applied to surplus and $2,000,000 
to capital. The premium income reached 
the splendid figure of $19,600,000 against 
$17,700,000 last vear, from which it. will 
be seen that a most satisfactory increase 
was made. The progress of the com 
pany in 1925 in spite of the conditions 
to which reference has already been 
made will compare favorably with that 
of any preceding year. The increase in 
capital stock from $3,000,000 to $5,000,- 
000 and reduction in par value from $100 
to $25 per share was consummated on 
June 30th, and our expectations respect- 
ing the distribution of the stock have 
been fully realized. A very material in- 
crease in the number of share holders 
has been made largely among agents 
and employees, and the stock has been 
placed in pomt of market value within 
the reach of all so there is a ready mar- 
ket at all times both for buyer and seller. 


assets 


SPECIAL FOR ST. PAUL F. & M. 


M. D. Pendleton has been appointed 
special agent in Virgina and Maryland 
for the St. Paul Fire & Marine. He pre- 
viously has held several positions in Vir- 
ginia and is well known there. For the 
last six months he has been connected 
with an Eastern brokerage office. 


JOINS BALTIMORE-AMERICAN 
Herbert W. Masters will join the Na- 
tional Liberty Group about April 1 as 
special agent in Pennsylvania for the 
Baltimore American and Peoples’ Na- 
tional, making headquarters in  Phil- 
adelphia. 
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CAPITAL PAID IN. 


NET SURPLUS 


H. A. Smith, President 
F. D. Layton, Vice-President : 
J. 





National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1925 


sveseniseeeeeee eecseececceesee$ 3,000,000.00 
RESERVE FOR ALL LIABILITIES 


S. T. Maxwell, Secretary « 
B. Roulet, Ass’t Secretary “ HK 
F. Cowee, Ass’t Secretary 








21,371,802.69 


Sa nisinids'e sees bbsin sie ewseamgecenee 10,972,349.08 





CONTINGENT RESERVE FUND ....... 700,000.00 
ASSETS ........ cceecccvees Oseveseeewcces ces sesacdsnesoaven ee eeeee 36,044,151.77 
TOTAL SURPLUS TO POLICYHOLDERG........ des seeouswewe 14,672,349.08 


M. Anderson, Ass’t Sec’y 
Seymour, Treasurer 











New Jersey Report 


(Continued from page 20) 


The question is not alone of the ability 
of the Department to handle the com- 


plaints, but, in the opinion of your 
committee, the Department has not 
enough power granted it by the law 


even if it had sufficient investigators to 
vet the facts. Unauthorized insurance 
may be transacted in three ways. The 
first is where the unauthorized com- 
pany has its headquarters in the State 
and is doing business illegally. Gen- 
erally this type of company has little, 
if any, These unauthorized in- 
surers may be eliminated if the Depart- 
ment has sufficient competent inves- 
tigators to get to the facts and to turn 
the information over to the local prose- 
cutors. 

The second way in which unauthor- 
ized insurance is transacted in the 
State is by agents within the State of 
unauthorized companies which have 
their headquarters outside the State. 
These agents may again be subdivided 
into two classes, namely, those that 
insure property in the State of New 
Jersey and who are violating section 
88 of the Insurance Law without any 
question and those agents who go 
through the form of not insuring any 
property situated in the State of New 
Jersey, but who use this State as a 
place from which insurance’ business 
is done in other States. These last 
agents lay stress upon the words “with- 
in this State,” appearing in Section 88 
of the Insurance Law. They claim that 
they can legally make New Jersey their 
headquarters for the transaction of busi- 


assets. 


ness in all States except New Jersey. 
Sometimes this same agent will go 
through the form of maintaining an- 


other office in an adjoining State from 
which his New Jersey business will be 
done. In this way this class of agents 
seek to evade the law. 
N. J. Should No Longer Be Refuge 
The question, 
agents of this 


therefore, is whether 


class 


may legally do 
business. in New Jersey if the subject 
matter of insurance is situated outside 


the State. In this. respect your com- 
mittee believes that New Jersey should 
no longer be a refuge for the represen- 
tatives of unauthorized insurance which 


pay no taxes to this State and which 
are not entitled to its protection. Were 
this matter within the terms of the reso- 
lution forming this committee, the com- 
mittee would recommend legislation sim- 
ilar to that contained in Section 50 of 
the New York Insurance Law, so that 
the legality of the actions of the agents 
would not depend upon the location of 
the subject matter of the insurance. 

This committee also believes that in 
addition to the penalty mentioned in 
Sections 89, 103 and other sections of 
the Insurance Law, it should be pro- 
vided that a violation of the Insurance 
Law is a misdemeanor. 

For the reason that this matter also 
is not within the terms of the resolu- 
tion forming the committee, the com- 
mittee has not introduced a bill, but it 
lays the facts before the Legislature for 
such action as may be deemed best. 

The third way in which unauthorized 
insurers are doing business in this State 
is by means of brokers. These brokers 
claim that they may legally place in- 
surance with unadmitted companies 
upon the theory that the contract is 
closed outside of the State. The broker 
bases his argument upon the fact that 
he represents the assured and not the 
insurer, and that since the assured may 
legally place his risks with an un- 
authorized insurer the broker may rep- 
resent him in doing the same thing. 
This argument is fallacious for the 
reason that the Supreme Court of the 
United States has sustained laws which 
prevent the brokers from doing what 
the assured himself may do. 

The courts have frequently decided 
that certain acts of a broker, such as 
delivering the policy and collecting the 
premium, are acts of agents. The New 
York law definitely places the broker 
who performs those certain acts in the 
class of an agent. 

WILLIAM G. GROU DIES 

William Gilman Grou, chief examiner 
of the Hartford Fire for New England 
business, died last week at his home in 


West Hartford. He was 44 years of age 
and a native of Hartford. He joined 
the Hartford Fire twenty-seven years 


ago. 
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HEADS PEOPLES NATIONAL 





George U. Tompers Elected President 
to Succeed Edward C. Stokes; Other 
Officers Re-elected 
At a meeting of the board of directors 
of the Peoples National Fire held at the 
home office of the company in New York 
City on February 26, George U. Tomp- 
ers was elected president and chairman 
of the company to succeed Governor 
Edward C. Stokes, who has disposed of 
his holdings in the company and volun- 
Mr. Tompers has become 
well-known in insurance in the past 
several years through his active inter- 
est in the affairs of the National Liberty, 
of which he is vice-president and chair- 
man of the executive committee. He is 
a man of broad business and financial 
experience, and brings to the affairs of 
the Peoples National an element of force 
and aggressiveness which will prove a 
big factor in the onward movement of 

the company. 

the toulowing officers were re-elected: 

Gustav Kehr, vice-president; Chas. H. 
Coates, vice-president; Norman T. Rob 
ertson, vice-president; B. B. Weaver, 
secretary; James M. Canning, treasurer ; 
D. C. Thoms, assistant secretary; Alfred 
J. Barrett, comptroller. 

The Peoples National was taken over 
last September by interests which con 
trol the National Liberty. 


MARYLAND AGENTS MEET 
Ratify Principles of National Associa- 
tion; Protest Adjusting Practices; 

P. D. Callum President 

The Maryland Association of Insur- 
ance Agents last week voted, at the an 
nual meeting in Baltimore, to change 
the constitution and by-laws to conform 
with the principles of the National As- 
sociation. A resolution was also passed 
protesting against the practice of ad 
justment bureaus acting for both stock 
companies and mutuals. 

Officers were elected as follows: Pres- 
ident, Preston D. Callum, of Baltimore; 
vice-president, David O. Griffin, of Fred- 
erick, and F. W. Lawson, of Baltimore, 
secretary-treasurer. Reports of the sec- 
retary-treasurer and the various com- 
mittees showed the association to be in 
a flourishing condition, both as to mem- 
bership and finances. 

About 100 members and guests at- 
tended the dinner at which Frank L. 
Gardner, chairman of the executive com- 
mittee of the national association, and 
Vincent L. Gallagher, secretary of the 
“America Fore” group, were the prin 
cipal speakers. The guests included 
Carville D. Benson, Insurance Commis 
sioner of Maryland; M. B. Doub, secre- 
tary, People’s Fire Insurance Company, 
of Frederick; George L. Radcliffe, Fi- 
delity & Deposit Company; Joseph Bris- 
tor, United State Fidelity & Guaranty 
Company; R. M. Golder, New Amster 
dam Casualty Company; Walter H. 
Hough, president, Baltimore City Fire 
Commission; Ernest Cooper, John H. 
Kenny and H. U. Dove. 


NEW BROKER’S ORGANIZATION 
About forty brokers from Brooklyn 
met last week in the offices of Wm. 
Goodman-Krasner Corp., and organized 
the Brownsville and East New York 
Insurance Agents Association. The 
organization will hold monthly dinner 
meetings in the future, at which meet- 
Ings, prominent insurance officials will 
address the members. 

The following officers were elected: 
Jacob Lack, president; Abr. Mish- 
kin, vice president; Reuben Horowitz, 
treasurer; Philip Allen, secretary; S. 
Frank Speyer, executive secretary. 
The address of the executive secre- 
* 405 Stone Avenue, Brooklyn, 


POLLOCK WITH W. A GRAY 
Donald K. Pollock has resigned as 
vice-president of Cooper & Peyser, Inc., 
and has gone with William A. Gray, 
& Co., Inc., insurance brokers of New 


York City, in charge of the downtown 
Office. 


CALEDONIAN AUTO CHANGES 





Henry V. Murphy Made New York 
Metropolitan Agent; A. H. F. Schumm 
Now Auto Manager of Company 


Henry V. Murphy, who has been man- 
ager of the automobile department of 
the Caledonian for the last two years, 
and prior to that for five years was 
manager of the metropolitan department 
of the company, has been appointed New 
York metropolitan agent with offices at 
50 Pine Street. Harry C. Cameron, who 
has been assistant manager, will be as- 
sociated with Mr. Murphy. 

General Agent Arthur H. F. Schumm, 
who has been connected with the Cale- 
donian for eighteen years and during 
the last six has been in charge of the 
field in New Jersey and the eastern 
part of the Middle Department terri- 
tory, has been appointed manager of the 
automobile department at the head 


° 








$1,000,000 Capital 





Fifty-five Years—Time Tested 


SUPERIOR 
FIRE INSURANCE COMPANY, PITTSBURGH 


An American Company 
that, by friendly co-operation and consistent and dependable 
service, has won a high place in the agency field. 


Total Assets $4,543,938 
Policyholders Surplus $1,752,288 


1926 








United States office of the company in 
Hartford and will make his residence in 
that city. 

As soon as it is found practicable Mr. 
Schumm will visit all automobile repre- 
sentatives of the company, 


MAY FORM LOGGING POOL 

Pacific Coast department managers of 
companies logging 
a proposal to form 
for this business. 
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New York Standard Fire Insurance 
Policy Legally Interpreted 


By James H, Wallace 


Part V 
The provision of the policy which 
reads: 
“If a building or any material part 
thereof, fall except as a result of a fire, 


all insurance on this building or its con 


tents shall cease” is one that usually 
does not call for our serious considera- 
tion. 

We have, however, an instance of its 


Niagara lalls, where a 
building fell, and the agent 
reading of it in the newspaper 
sent the usual cancellation notice and 
at the expiration of the fourth day, the 
buliding was consumed by flames. 

The thing that I want to call your 
attention to in that particular case was 
the act of the agent in sending out the 
five days’ cancellation notice. The ques 
tion is now being raised by the assured 
in that on appeal, as to whether 
or not this cancellation notice did not 
revivify the contract, which, according 
to our contention was a dead contract 
upon the falling of the building itself, 
and of course we contend that even if 
the agent did send out the cancellation 
notice, that this did not make this dead 
contract a living existing contract, and 
if such a thing should happen to any 
one of you, it is always advisable in the 
interest of the companies to simply 
stand pat upon this clause of the policy. 

Status of Waiver 


application in 
portion ol a 
upon 


Case 


Waivers are something frankly J 
have never been able to understand. It 
scems that in every crooked loss we 
have, the assured gets round this clause 


of the policy by claiming that the agent 
has waived notice of sending a notice 
of loss and has waived the filing of 
proofs of loss and has done this in a 
way not contemplated by the policy. 
Of course while it is impossible for me 
to understand the workings of the mind 
of a jury, you and I both know that 
rarely do we get the best of it at their 
hands, although I'll say of late we are 
vetting a higher and better type of jury- 
men and especially higher type business 
men have been called to the jury panels. 
But for years it has been unsatisfactory 
and I| think it is generally true that the 
assured gets the benefit at least of all 
doubts, in any insurance litigation. 

Here I want to say that the prov.sions 
and conditions in the policy are not put 
there alone for the protection of the 
companies but are the result of careful 
and consistent thought and years’ ex- 
perience and every provision and con- 
dition is placed with the definite pur- 
pose of being fair to the assured as well 
as to the companies taking the risk. 

You are in a business that you should 
be proud of—your position with the as- 
sured is one of protection, your position 
with the companies is one of trust and 
| cannot emphasize too much the prop- 
osition that it takes a real man, a man 
of experience and judgment to conduct 
a writing agency as it should be con- 


ducted to the end that both the com- 
panies and the assured are properly 
protected. ; 

Of course the mortgagee’s interest 


should be set out and in case of loss 
your company should be notified at 
once, you should be careful not to do 
anything that could be construed as a 
waiver of the company’s rights. If you 
have the authority to adjust the loss, go 
about it in a businesslike manner and 
in a fair way. 

There are many things in this talk 
that I have neglected to mention. 


Improvements By Tenants 
I could discuss with you the question 
of improvements put upon property by 
tenants which is often a cause of con- 
siderable trouble. Improvements to 
real estate, except under special agree- 
ment between the landlord and the ten- 


ant, become the property of the owner 
of the premises and do not belong to 


the tenant. 
tween 


fixtures and 


The 


of distinction be- 
things that can be 


line 


«removed from the freehold is very scant 


and 
but, 


vcry 


difficult 
in general, 


decide, 
which peculiarly 


sometimes to 
things 


belong to the business of the tenant and 


which are not fastened to the building 
itself, except in such a way that they 
can be removed without injury to the 


freehold, 
be insured. 


belong to the 


tenant and can 


But here again the agent should know 


the 


fore 

tenant. 
There 

should be 


actual conditions and should 
tain whether or not under 
tenant has a right to remove 
insuring them in the 


are 


taken 


ascer 
lease, the 
them be- 
name of the 


the 


other things which 
into consideration but 


many 


the main thing i is to have the contract at 


the time it 


est of the 
Of course, 
the 


is written a 
contract properly setting out the 
properties insured, 


valid 


existing 
inter- 


after you have delivered 


policies so many things happen to 


the property insured that the agent can- 


not expect 


to have 


any knowledge of, 


that we cannot expect to hold the agent 


responsible 


keeping... in 


for these 


but by 
policy 


things, 


touch with each 


holder as much as possible and by dis- 


seminating 
to the 


information 
insurance 


with reference 
contract, you will be 


serving the public in a way that it was 
intended that you should and also serv- 
ing the companies that you represent. 


“The 


Insurance Age 


Journal” of Bos- 


ton is offering a prize of $25 to the as- 
sociation among the Boston offices hav- 
ing the largest attendance at the basket 


ball games 
League. 


of the Insurance Society 


ns 





NATIONAL LIBERTY GAINS 
Assets Now $16,689,381, a Gain of $2,- 
500,000 During 1925; Surplus Stands 
at $7,052,501 
The National Liberty has presented its 
annual statement for 1925 and it reveals 
an excellent growth during the year. 
Assets increased $2,500,000 to a total of 


$16,689,381. Unearned premium reserve 
increased $1,049,772 to $8,447,976; and 
premiums increased $894,037. The net 


surplus to policyholders is now $5,552,- 
501, which was an increase during 1925 
of $1,548,838. With the capital of $1,- 
500,000 the total surplus to policyholders 
is $7,052,501. 

The National Liberty was organized 
sixty-seven years ago under the name of 
the Germania Fire, but on March 1, 
1918, the present title was adopted. It 
began business in 1859 with $200,000 paid 
in capital. Capital increases were made 
in 1865, 1880 and 1922. The management 
is regarded today as of the highest and 
the National Liberty’s business has been 
profitable. Control of the company 
«changed hands in 1923 when Gustav 
Kehr was elected president. He had 
been vice-president for many years be- 
fore that. The company enjoys an ex- 
cellent reputation concerning general 
treatment of loss claims. 


FIRE FUND FOR PENNA? 
Both House and Senate bills will be 


introduced at the next session of the 
Pennsylvania legislature providing for a 


State Fire Insurance Fund, according 
to G, R. Dette, secretary-manager of 
the Insurance Federation of Pennsyl- 
vania. Certain political factions in 


Pennsylvania believe that fire insurance 
profits have been too great and that 
fire insurance can be offered to the pub- 


lic at lower rates. It is the intention 
of supporters of a fire insurance state 
fund to have the state write business 


at the 10% differential now enjoyed by 
the state hicnnieciemmauuniad fund. 





Great American 


AIusurance Company 


Choose N lr Choose 
Your ru | Uy Your 
Company INCORPORATED - 1872 Company 


ones: a” 1.1925 


$12, 500.000.00 


or RVE FOR ALLY OTHER LIABILITIES 


21. 


9 


962.19 


ET SURPLU 


1 4, 337, 235. 32 
48,176.197.5 1 


LOSSES PAID POLICY HOLDERS 


$164,897,335.64 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$26,837,235.32 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT 
G. R. STREET, Vice-President 
. L. LERCH, Manager 
310 S. Michigan Ave., Chicago, HI. 


PACIFIG DEPARTMENT 
CLIFFORD CONLY, Manager 
210 Sansome Street, 

San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE 


DEPARTMENT 


NEW YORK—Wwu. H. McGee & Co., General Agents, 11 So.William Street 


SAN FRANCISCO 
CHICAGO 


George L. 


West, 
Wm. H. McGee & Co.,Gen’'l Agts., Insurance Exchange Bldg. 


Manager, 220 Sansome Street 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 

















THE HANOVER | 


FIRE INSURANCE COMPANY |] 


Continuously in business since 1852 


The real strength of an insurance com- 
ao is in the conservatism of its man- 

ement, and the management of THE 

HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


mattis ee x CLARK, Vice-President 
J. G. HOLLMAN, Secy. 
H. T. GIBERSON, Treasurer 
F. . ; a “Asst. Secy. 
A. E. GILBERT, Asst. Secy. 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 
Howle, Jarvis & Wright, ine., General Agents 
Metropolitan Distriet 
81 JOHN STREET 


NEW YORK 























217TH YEAR 


SUN 
INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH 


55 Fifth Ave. - New York 
WESTERN DEPARTMENT: 
Wrigley Bldg., 410 N. Michigan Ave. 


Chicago 


PACIFIC DEPARTMENT: 


N. W. Cor. Sansome and Sacramento Sts, 
San Francisco, Cal. 








Reliable Connections 


WANTED 


American Equitable Assurance Company 
of New York 


Metropolitan Assurance Underwriters 
of New Yor 


New York Fire Insurance Company 
of New York 


Large Capacity on Fire, 
Tornado, Use and Occu- 
pancy and Allied Lines 


Losses Paid in Allied Companies 
Since Organization 


$24,580,518.90 
APPLY TO 


HOME OFFICE 
92 WILLIAM ST., NEW YORK 














Brevoont 


Madison Street, east of LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
moderate cost. 





E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 
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MARINE & AUTOMOBILE DEPARTMENT 














Levison’s Comments 
on Auto and Marine 


MARINE MARKETS STILL POOR 





Fireman’s Fund President Finds Auto 
Competition Very Severe and 
Losses Excessively High 





In his annual review of marine and 
automobile insurance conditions Presi- 
dent J. B. Levison of the Fireman’s 
Fund is not over optimistic in his re- 
marks. He finds the marine markets 
still overcrowded with facilities and 
automobile insurance hampered by 
widespread competition. His remarks 
on these two important branches of in- 
surance follow: 

“The marine business does not as yet 
show much improvement for the rea- 
son that the capacity of the markets 
of the world still far exceeds the vol- 
ume of business obtainable, bringing 
about a condition of demoralization 
which it seems impossible to overcome 
by any known or established methods. 
Toward the end of the year encouraging 
signs appeared in the London hull mar- 
ket which, in a measure, has been re- 
flected in this country, but the cargo 
business is worse if possible than ever, 
and the inland marine business, which 
has grown to very large proportions, is 
worst of all. 

“No real improvement can be looked 
for until the volume of business more 
nearly reaches normal, which, in turn, 
will not occur until the commerce oi 
the world again flows freely. Maritime 
losses have been severe, which, com- 
bined with the general conditions as al- 
ready described, does not make for a 
very encouraging condition. At the 
same time the fact that all marine un- 
derwriters realize and appreciate the 
seriousness of the situation justifies the 
hope at all events that some construc- 
tive measures will be taken to improve 
the situation before very long. 


Many Auto Difficulties 


“The automobile business continues 
to present problems exceedingly diffi- 
cult of solution. While the volume is 
increasing in keeping with the increase 
in output of cars, the competition of in- 
terinsurers, reciprocals and the like con- 
tinues to increase even at a greater rate. 
Recent failures in various parts of the 
country, but especially in California, 
have brought out rather forcibly the 
fallacy of this method of insurance and 
almost justify the thought that compe- 
tition from this direction will not be as 
active in the future as it has been in 
the past. 

“The mad competition between stock 
companies themselves, leading to prac- 
tices other than conservative, is a fea- 
ture to which can be charged, in a large 
measure, the present unsatisfactory con- 
dition. Losses, on the other hand, con- 
tinue to be excessive, and it will not 
be surprising if the average loss ratio 
for 1925 exceeds that of any previous 
year excepting possibly the year of the 
great slump, viz., 1920. 

“Speaking of the business generally, 
there are definite indications of a grow- 
ing disposition on the part of company 
to insist upon underwriting profits 
rather than to look to the finan- 
cial side exclusively for dividends, and 
if this can be brought about it will un- 
doubtedly mean an improved condition 
in all departments.” 


HEADS FARM DEPARTMENT 
John W. Hoffman has been made 
Manager of the farm department of The 
American Banks Insurance, making his 
eadquarters at the executive office of 
the company at Jacksonville, Ill. He 
_ formerly local agent at Mackinaw, 





WOULD MODIFY YORK RULES 





American Committee Recommends 
Adoption of Rules With Changes 
To Test Actual Workings 





Adoption of a modified form of the 
York-Antwerp Rules of 1924 by Ameri- 
can shipping interests in order that they 
may be tested in actual practice is ad- 
vocated by the American committee on 
general average rules in its report to 
John W. O’Leary, president of the 
Chamber of Commerce of the United 
States. The report is based on a study 
of the views of American shipping and 
commercial interests and of the reply 
of the drafting committee of the gen- 
eral average committee of the Interna- 
tional Law Association to the American 
objections to the rules adopted at Stock- 
holm. 

It is suggested by the American com- 
mittee that the chamber recommend to 
the commercial and shipping interests 
of the country that the following clauses 
be inserted in all shipping documents 
to indicate what practice shall govern. 

“General average payable according to 
York-Antwerp Rules, 1924, I to 15, in- 
clusive, and Rules 17 to 22, inclusive, 
and as to matters not therein provided 
for, according to the laws and usages 
of the port of * (here insert the appro- 
priate clause as below, according to the 
particular trade.) 

“For voyages (1) to one country in 
Western Europe, and (2) to Australia 
and New Zealand—* ‘destination.’ 

“For voyages to more than one 
country in Western Europe—* ‘New 
York.’ 

“For all other voyages from and to 
Atlantic and Gulf ports, except to United 
States Pacific Coast ports—*‘New York, 
and to be stated at New York.’ 

“For all other voyages from and to 
Pacific Coast ports, except to United 
States Atlantic and Gulf ports—*‘San 
Francisco, and to be stated at San 
Francisco.’ 

“Also insert the usual Jason clause.” 

The recommendations of the commit- 
tee omit Rules 16 and 23 and lettered 
Rules A to G of the York-Antwerp 
Rules, 1924, although all of these have 
been generally accepted in Europe, with 
the exception of Germany and the City 
of Amsterdam, whose delegates have 
raised objections to the new rules simi- 
lar to those raised in this country. 

The members of the American com- 
mittee on general average rules are: 
Harrington Putnam, chairman; Arnold 
W. Knauth, secretary; Arthur M. Boal, 
Ira A. Campbell, Ernest W. Congdon, 
D. Roger Englar, W. H. LaBoyteaux 
and Paul M. Ripley. 














- CHESTER M. CLOUD 


Metropolitan Agent 


Home Insurance Company (Automobile Dept.) 
Maryland Casualty Company (Casualty Lines) 
Harmonia Fire Insurance Company 

London & Scottish Assurance Corp., Ltd. 


N. W. Corner Maiden Lane and William Street 
Telephones: John 1363-5976 
New York City 
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LLOYD’S IN $17,500 AIR LOSS 


Gold Shipment Lost in English Channel; 
First Claim on Specie Carried 
in Aircraft 


Lloyd’s underwriters in London have 
just settled a claim for nearly $17,500 as 
a result of an airplane accident. It ap- 
pears that on Nov. 14, a Farman Goliath 
plane, owned by the Air Union of Paris, 
started from Croydon to Paris. It was 
a transport machine, carrying no pas- 
sengers, but part of her cargo consisted 
of gold to the value of £3,430. For the 
purpose of balancing, this was loaded in 
the forecabin. About half-way across 
the Channel the plane developed en- 
gine trouble, and despite the efforts of 
the pilot, it crashed some eight miles 
off the French coast, first striking the 
water heavily with the undercarriage, 
and then capsizing after ricochetting. 

The accident was witnessed by those 
on the board the French trawler La 
Ressurection, which hastened to the spot, 
and, after rescuing the pilot and his 
companion, towed the wrecked plane 
to Boulogne. There it was found that 
the compartment in which the gold was 
carried had split with the force of the 
fall inte the sea, and that the contents 
were missing. It is believed that they fell 
out when the vessel crashed. The loss 
to the market is comparatively small, 
as it falls on a policy for £500,000, which 
is subscribed by a number of underwrit- 
ers, but it is believed that this is the 
first instance of a claim for total loss 
on specie carried in aircraft. 

The lost gold is said to lie in twenty- 
five fathoms of water, and owing to 
the difficulty of diving operations at 
this depth it is not proposed to make 
any effort for its recovery. 


NEW BILLS AT ALBANY 

Two additional departmental insur- 
ance bills were introduced by Senator 
Bouton and Assemblyman Wheatley at 
Albany last week. One measure amends 
section 45 of the insurance law, relative 
to form of report of a foreign corporation 
furnished by superintendent and the 
second measure amends section 22 rela- 
tive to reinsurance of marine risks by 
an insurer authorized to issue policies 
in this state. 











APPLETON & COX, Inc. 


1 Seuth William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,601,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,343,699.05 


WRITE FOR OUR AGENCY PROPOSITION 
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Casualty Notes 











FORMALLY INCORPORATED 
Great American Indemnity to Write All 
Classes of Casualty, Fidelity and 
Surety; Incorporators Listed 
The Great American Indemnity, 
casualty-surety running mate of the 
Great American, has been formally in- 
corporated under the sub-divisions of 
section 70 of the Insurance Law to do 
all classes of casualty, fidelity and surety 
business. The new company is to start 
with a capital of $1,000,000, a paid-in 
surplus of $1,500,000 and a special re- 

serve fund of $500,000. 

Its incorporators are: C. 
Jesse S. Phillips, G. F. Michelbacher, 
Samuel McRoberts, John A. Graver, 
Jac,son E. Reynolds, Julius A. Sturs- 
berg, Philip Stockton, H. C. Fleitmann, 
William Wood, E. M. Cragin, W. H. 
Koop, G. E. Krech and A. R. Phillips. 





G. Smith, 


OBSERVES “PRESIDENT’S MONTH” 


American Casualty Sets Aside March for 
High Production in Honor of Its 
President, E. P. Van Reed 

The American Casualty of Reading in 
its monthly and limited departments is 
celebrating March as “President’s 
Month” in honor of its president, E. P. 
Van Reed. W. W. Schank, agency 
director, has advised his field force that 
all applications received from February 
21 to April 1 will count and that appro- 
priate prizes will be presented to the ten 
leading producers in the campaign. 

President Van Reed has been in the 
casualty business all his business life and 
is responsible for the excellent reputa- 
tion which the American Casualty now 


maintains. He was formerly secretary 
of the American Protective Mutual 
which was absorbed by the American 


Casualty in 1903. 


GOES TO COLUMBUS, OHIO 

. P. Scannell, formerly of the New 
York City metropolitan department of 
the National Surety, has been sent to 
Columbus, Ohio, to take charge of the 
branch office of the company there. Mr. 
Scannell will supervise and direct the 
production business in this territory. 
Previous to his coming with the National 
Surety he was a local agent at Athens, 
Pennsylvania. 

JOINS STANDARD ACCIDENT 

Elmer J. Hopper, 80 Maiden Lane, 
N. Y., has been appointed borough agent 
of the Standard Accident for casualty 
lines in lower Manhattan. Mr. Hopper 
is a well-known figure in local insurance 
circles and has had many years’ ex- 
perience in casualty underwriting. He 
formerly represented the Maryland 
Casualty. 

LICENSED IN MICHIGAN 

Commissioner Leonhard T. Hands 
last week granted a certificate of author- 
ity to the Inland Bonding Company of 
South Bend, Ind., to transact a fidelity 
and surety bonding business in Michi- 
gan. 
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Interviewing a Fire Chief 


I don’t know whether I act as a spe- 
cial sedative on Fire Chief Kenlon of 
the New York Department or whether 
he treats all newspapermen alike but 
an interview I had with him some days 
ago was not destined to make me walk 
up and down the front of the Municipal 
Building like a peacock because in the 
course of the interview, which consumed 
three minutes altogether, the grizzled 
chief fell asleep three times. It was 
most humiliating. No, I did not get the 
interview | 

The fact was that I was on a fishing 
expedition, deciding to drop in and talk 
to the chief a day or two after the fire 
in the Equitable Building at 120 Broad- 
way. My feeling was that if the chief 
said anything at all he was sure to say 
something that would catch the atten- 
tion of fire insurance men, every one of 
whom, I knew, had devoured the de- 
tails of that fire, which from its height 
alone was out of. the ordinary. 

I saw the chief by appointment, but 
that makes no difference in the recep- 
tion of an interviewer to such blunt, hit- 
from-the-shoulder, anti-blah types as fire 
chiefs, heads of police departments and 
labor union leaders. They resent being 
put on interview as their lifelong habit 
is to do all the questioning themselves. 
Asked to give explanations, their sus- 
picions are aroused, 

The chief, who had been up fighting 
fires for several nights, blinked his eyes 
wearily and then cocked one at me, wait- 
ing for the first shot. 

“Can you tell me anything interesting 
about the Equitable Building fire?” I 
began, thinking that he would be full 
ot it. 

There was no answer for a minute. 
Then the chief grunted, “No, it was just 
another fire. I go to thousands of them 
every year.” 

“But this one was pretty high up, 
wasn't it—thirty-five stories?” said I, a 
little worried that maybe the chief was 
muffing somewhat the drama of his own 
job and possibly sympathizing with him 
a little. 

“Well, what if it was—what then?” 
asked the chief gruffly. 

This took me off my feet and before 
I could conclude a mental research for 
a reply he had both eyes closed, his 
head back, his breathing becoming very 
regular. 

The situation was most embarrassing, 
but he saved me the necessity of action 
by waking up again. I thought I de- 
tected a shade of annoyance as his eye 
lighted on me again, but his voice said 
without any nuance or expression: 

“What else do you want to know?” 

It was up to me to think quickly so 
I told him that I understood the heat 
in the fire had been unusually great, the 
hottest kind of gas heat. 

“Oh, yes,” he said, “it was hot, but 
the underwriters know all about that. 
Why don’t you ask them?” And again 





I had the terrible feeling of talking to 


a sleeping man. This time, .the chief 
was snoring. “I’d better go,” I thought, 
and | turned silently on my heel, but 
the chief woke up again, and glared just 
a trifle. 

“Have you got an intelligent question 
you can ask me?” he said, this time with 
rather a tart expression in his voice. 

“No, I’m afraid not,” I answered, help- 
lessly, this time confessing myself beat- 
en. But it made no difference anyway. 
He was asleep again. I tiptoed out and 
was not so worried about not being 
missed as I was by the haunting thought 
that perhaps the next_time I meet the 
chief he may not even remember that I 
called on him at his office. 

[ don’t think I'll interview Chief Ken- 
lon again. Why should I make his job 
any harder than it is to bear? 

x ok Ok 


Non-Medical Not All Serene 


[ hear that all is not peaches and 
cream in the world of non-medical life 
insurance. One company after another 
has followed the action of British com- 
panies in taking the plunge into the sea 
of accepting risks on the sayso of the 
agent instead of the doctor until it looks 
as if the practice would become univer- 
sal. Now there are rumblings. It is 
not working out so well as the optimists 
hoped. Suddenly, there has _ been 
dumped on to the shoulders of the agen- 
cy force a great responsibility which 
was not theirs heretofore. They must 
look at risks from one more angle. 

Honest as they may be, they have not 
always the skill and equipment to be 
able to detect points about a risk upon 
which their companies might expect to 
be posted in advance. Occasionally, 
some poor risks have been slipped in 
by unscrupulous agents. Companies are 
beginning to write reproachful letters to 
general agents who now, in addition to 
being responsible for agents in many 
other ways, cannot dodge blame if they 
have agents who send in applications 
which should not be written because of 
physical condition of assureds. So some 
licenses are being cancelled. 

The subject is in for a lot of discus- 
sion. It is a big subject with many ram- 
ifications. Because an agent has offered 
non-medical to a company when he 
shouldn’t, may only mean that his en- 
thusiasm has been greater than his judg- 
ment. It may be reflection on his in- 
tegrity. Still the company should not 
have the risk. In the meantime, the 
general agent is between the devil and 
the deep sea. 

Developments in the situation are sure 
to be interesting . 

* * 


The Security Land Insurance Company 
of Jacksonville 

I am informed that few stories printed 

by Tur Eastern UNperwriter have been 

read with more interest than that one 

recently appearing on the front page 

telling about the Florida company which 


issues policies of security land value in- 
surance. This paper has received re- 
quests for additional information espe- 
cially about rates and I have asked H. 
D. De Lima, secretary of the Security 
Land Insurance Co. of Jacksonville, for 
further light. He sends me a copy of 
the policy, a facsimile of the face of the 
policy being reproduced on this page. 
His letter, containing much information 
of interest, follows: 

“I take pleasure in sending you some 
of our literature and I am also enclosing 
a specimen copy of our policy. Please 
note that the payment of loss clause is 
being amended so as to provide for the 
payment to the insured for any material 
improvements which may be placed on 
the property after the issuance of the 
policy and before the period during which 
loss may be claimed, the value of such 
improvements to be determined by ap- 
praisal. 

“Our premium rates vary just as do 
the rates for fire, life and other forms 
of insurance and depend upon the loca- 
tion of the property and risk involved. 
Our premium rates for ordinary sub-di- 
visions average 6% of the sales value 
for our ten-year interim term policy. 
3y a 10-year interim term policy I mean 
a policy contract under the terms of 
which loss is payable during the one- 
year term immediately succeeding the 
term of ten years after the policy is is- 
sued. We also write shorter term pol- 
icies at correspondingly higher rates. 
Our lowest rate is 34%4% of the sales 
price on properties that show at least 
10% building activity and are well re- 
stricted and have all improvements. 

“Our actuarial tables are based upon 
the examination of the records of many 
hundreds of subdivisions in many parts 
of the United States. The appreciation 





ce C Ney 


& 
HOME OFFICE 
JACKSONVILEE.FLORIDA 
IN CONSIDERATION OF THE WARRANTIES AND THE 
PREMIUM HEREINAFTER MENTIONED DOES INSURE 


CANTER BY 
THE STATE OF 
ions 





core- HERBERT A, HADEL ------="~ 
of LARCHMONT MANOR, OUVAL COUNTY, FLORIDA 

purchaser of that certain piece or tract of land hereinafter described, his legal 
representatives, and in the event of the subsequent sale of said land, the 
then legal owner or owners thereof, against loss to the maximum amount of 

ONE THOUSAND: Dollars (8 1,000,00 ) 
which said Insured shall sustain by reason of the sate’s value of said land hav- 
ing depreciated to a sum less than said maximum amount at any time during 


wn=-FIFTHe===""= day of 





the one-year term commencing on the 
JANUARY, — 1934 and ending on the ~>*FOURTH=---"—= day of 
JANUARY, 1935 — ; the loss and the amount to be ascertained in the manner 
provided in the conditions hereinafter set forth and hereby made a part of this 
contract, and to be payable upon compliance by the Insured with said condi- 


tions. This policy is issued upon application number made by or 
on behalf of the Insured. The purchase price paid or agreed to be paid by the 


Insured for said tand was $¢ 1,000.00 The rate of premiumis 662 % 
The premium is $62.00 


IN WITNESS WHEREOP, SECURITY LAND INSURANCE COMPANY 
has caused this policy to be signed by its President and attested by its Secretary 


this FIFTH day of — SANUARY, 1926. 


SECURITY LAND INSURANCE COMPANY 


Attest: Fal foes By pen 


4 President 
Seeretory 











or depreciation in values in these sub- 
divisions over a certain period of years 
has been analyzed and the reasons and 
factors affecting values have been stud- 
ied. In writing this new form of insur- 
ance ultimate productive values are 
always considered. By extremely close 
appraisal and analysis coupled with a 
thorough investigation of the developer 
who is responsible we are enable to safe- 
ly write land value insurance. 

“Manifestly, it is of tremendous aid to 
the legitimate subdivider and of posi- 
tive economic value to the public, fixing 
as it does the loan value of unimproved 
property and protecting the uninformed 
purchaser of real estate against the loss 
of his investment. Although compara- 
tively new, it is already stabilizing values 
in those subdivisions using it and is, 
therefore, meeting with the approval of 
bankers and state officials. 

“We intend shortly to extend opera- 
tions to other southern states. If there 
is any further information which we can 
give you, please do not hesitate to call 
upon us.” 


A Boston Visitor 


Henry H. Putnam, manager of pub- 
lications of the John Hancock Mutual 
Life of Boston, could not resist the 
temptation to attend the twenty-fifth 
anniversary dinner of the Insurance So- 
ciety of New York a few night ago 
as he was in on the founding of the 
Insurance Society and probably its most 
sympathetic reporter as the editor of 
“The Journal of Insurance Economics” 
of New York twenty-five years ago, 
That paper became THE  EAsTERN 
UNDERWRITER. 

Later Mr. Putnam became secretary 
of the National Association of Insur- 
ance Agents, which position he held 
for many years. For a time he was pres- 
ident of the Insurance Federation of 
Pennsylvania in which post he was un- 
happy; and finally was induced by his 
lifelong friend, Walton L. Crocker, now 
president of the John Hancock, to be- 
come manager of publications of that 
company where he has been an orna- 
ment to the life insurance business. 

Always a far-seeing observer, he is one 
of the very few men in the United 
States who try to grasp each insurance 
development from the standpoint of its 
significance, not only to the common- 
wealth but to the world of insurance 
politics. This not only requires a spe- 
cial interest but a specialized knack 
for judging events. Although Mr. Put- 
nam has been out of fire insurance for 
some years there are probably few men 
who could give a better estimate right 
now of the twists and turns of the bus- 
iness, especially as they relate to whole- 
sale or mass insurance. It is for that 
reason that many in the fire insurance 
business still maintain a correspondence 
with him. 

Mr. Putnam is very fortunate not 
only in his associates but in his offices 
which have a literary atmosphere about 
them and a spirit of homefulness which 
I do not think can be duplicated in the 
case of any office in the business of a 
man in a similar position. 


* * * 


The Two Guarantys 


One significant feature of the en- 
trance into this state of the Guaranty 
Fire of Providence and the appoint- 
ment by the company of New York 
representatives will, of course, be that 
the Guaranty Fire of Newark will not 
be entered in the state anyway under 
that name. lor some time the Guaranty 
Fire of Newark has been wanting to 
enter New York State. 


* *« * 


Another Non-Medical Query 


In a recent issue of the “Insurance 
Press” the following statement was 
made: 

“Fifty men applied for the job of ex- 
ecutioner in Sing Sing. Among them 
was an insurance agent in ‘Titusville, 
Pa. Now, why should an _ insurance 
agent seek a job like that? Will the 
Insurance Advertising Conference an- 


swer?: 


= 


This led one of the members of the 
Insurance Advertising Conference to 
write Franklin Webster, editor of “In- 
surance Press”: 

“Why not? Where else would he 
find such a red-hot list of non-medical 
prospects?” 


* ok Ok 


Limited Dissipation 


A small, hen-pecked, worried-looking 
man was about to take an examination 
for life insurance. 

“You don’t dissipate, do you?” asked 
the physician, as he made ready for 
tests. “Not a fast liver, or anything of 
the sort?” 

The little man hesitated a moment, 
looked a bit frightened, then replied, in 
a small piping voice: “I sometimes 


chew a little gum.”—Exchange. 
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CASUALTY AND SURETY NEWS 











Guaranteed Mortage Issues 





Surety Companies Linking Activities to Aid Real 
Estate Development; Views of Walter Stabler, 
E. D. Livingston and P. W. Kniskern Given 


The Eastern Underwriter 


While the guaranteeing of real estate 
mortgages by surety companies is a 
comparatively new function, it is being 
watched with considerable interest by a 
number of prominent executives. The 
prevailing opinion is that if the surety 
companies will build up an organization 
of experts in real estate loans, there is 
no reason why they should not do a 
large and successful business and be of 
assistance to small investors in guaran- 
tecing their mortgage purchases. In 
fact, one New York company now has a 
mortgage bond guarantee department in 
full operation which performs a service 
of investigating, selecting and identify- 
ing sound mortgages in good com- 
munities. 

Feeling that the matter is worthy of 
careful thought several of its students 
have given their views to THe EAstTERN 
UNDERWRITER on the two following 
questions : ; 

1. Do you think that a sound system 
for guaranteeing the principal and in- 
terest of real estate mortgages can be 
worked out on a feasible plan so that 
the mortgage can become a_ more 
popular investment and thereby increase 
the amount of money values for per- 
manent construction ? 


2. Do you believe that it would re- 


quire the organization of a separate cor- 
poration for this specific purpose or is 
money now invested in the insurance 
business available for this purpose? If 
it is available, should any separate and 
distinct method of carrying reserves be 
set up as differentiated from the ordi- 
nary methods of carrying reserves in 
other lines of business? 


Cautions Mortgage Investors 


Walter Stabler, comptroller of the 
Metropolitan Life and well-known 
throughout the country as an authority 
on real estate, feels that such mortgages 
have become a very popular investment 
with life insurance companies and with 
the public. Mr. Stabler also approves 
of surety companies guaranteeing pay- 
ment of principal and interest on mort- 
gages issued by other corporations and 
on bonds put out by some of the bond 
houses. His comment follows : 

“The investment of life insurance com- 
panies in mortgages is increasing and 
on November 30, 1925, amounted to 
$3,796,318,000, or about 40.8% of the 
adinitted assets, at that time, of forty- 
one companies doing 82% of the busi- 
ness of the country. Very many life in- 
surance companies that formerly in- 
vested only in farm mortgages have 
come to diversify their mortgage invest- 
ments by loaning in cities on all kinds 
of business and residence property. The 
general public’s interest in mortgages as 
shown by the business being done by 
the existing mortgage guarantee com- 
panies, incorporated for that particular 
purpose, and also by the investment in 
bond issues put out by some of the real 


estate bond houses. Very little of this 
class of business, however is guaran- 
teed, except in some cases, in a rather 
indefinite way. 

“I advocate very strongly that persons 
who do purchase real estate mortgages 
or real estate bonds and who have no 
experience in this class of investment 
field, buy guaranteed mortgages issued 
by corporations financially strong and of 
high reputation. Bonds put out by some 
of the bond houses are, in most cases, 
very much in excess of what is con- 
sidered the proper proportion of loan 
to values and if there should come a 
period of depression, I am afraid that 
many of these will not pan out as 
promised. 


Sees No Need for Separate Corporation 

“Whether or not a separate and dis- 
tinct method of carrying reserves for 
possible losses should be set up, I am 


unable to advise, but my impression is, , 


that with well established mortgage 
guarantce companies, their losses are so 
small as to be negligible. No man, hav- 
ing charge of mortgage investments and 
who exercises proper care and judgment, 
should ever make a loan that will mean 
material loss to the fund he has in 
charge. I think, therefore, that the 
capital and surplus of existing com- 
panies and the capital and surplus of 
any newly organized company would 
probably be sufficient to provide for any 
losses that might come. I would suggest 
a consultation with some of our good 
mortgage companies here who can, -I 
have no doubt, give satisfaction on this 
particular question.” 


Sees Tieup with Building & Loan 
Associations 

Edwin D. Livingston, surety bond 
specialist in New York City and for- 
merly vice-president of the Indepen- 
dence Indemnity, believes that a surety 
company can safely guarantee for a very 
low premium any mortgages on which 
substantial building and loan associations 
made loans. Mr. Livingston is connected 
with a building and loan association in 
an Eastern city which has been in busi- 
ness for over forty years and has loaned 
millions of dollars on first mortgages. 
Losses and expenses, he says, arising 
out of foreclosures have been in- 
finitesimal. “It is true,” continued Mr. 
Livingston, “that this association oper- 
ates locally but its local machinery, 
which is very simple, can be duplicated 
in any center in which the surety com- 
pany desires to operate. It is also true 
that the loans of this building associa- 
tion are mostly on small properties. 
When the fundamental principles of 
lending money on small properties 1s 
understood, the same principles with 
certain modifications can be used on 
properties of any size. , 

“Therefore, if the surety companies 
will not attempt to operate in any 
locality until after the establishment of 
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a local plant at least as efficient as the 
plant of a reputable building and loan 
association, and will guarantee only 
mortgages acceptable to the surety 
company as an investment, then the 
mortgage guarantee business is evidently 
safer than many other surety lines which 
are freely accepted. 
Sees Promising Future 

Continuing Mr. Livingston said: “I am 
confident that a plan can be devised to 
guarantee principal and interest of real 


‘estate mortgages, which would be safe 


for the guarantor and make such class 
of investment more popular. Increased 
popularity would probably produce more 
mortgage money which would either 
accelerate construction or, if not so 
needed, would tend to decrease the yield 
to investors. 

“If the demand for a guaranteed real 
estate mortgage were universal, the 
supply of money available for such 
guaranteed mortgages would probably 
exceed the supply of mortgages accep- 
table to guarantors. The guaranteed 
mortgage would undoubtedly have a 
market ability equivalent to Stock 
Exchange securities without the same 
danger of depreciation of principal, and 
be on a par as to yield with high grade 
bonds. 

“In conducting the business country- 
wide, the surety company is the most 
available vehicle. There exists no 
necessity for special reserves; if the 
business is conducted along certain well 
known and well tried lines, the losses 
should be small, indicating no reserve 
requirement greater than on _ surety 
undertakings generally. In passing on 
a proposal, the surety companies should 
employ the same,men who pass upon 
investments. When a surety company 
vuarantees a real estate mortgage, it 
should be prepared to take over such 
mortgage as an investment; assuming 
that out of a large number of mort- 
gages of a certain standard, the com- 
pany may be called upon to acquire a 
few.” 

Has Complete Mortgage Department 

W. Kniskern, who is in charge of 
the mortgage bond guarantee depart- 
ment for the National Surety, believes 
that when the utmost care is exercised 
in underwriting the most uninformed 
individual may purchase guaranteed 
mortgage notes bearing the guarantee 
of his company with full confidence that 
a substantial local mortgage company 
believes it is a good loan and guarantees 


it. His further comment on THE 


K.ASTERN UNbDERWRITER questions follow: 


1. “My answer is yes and the National 
Surety has developed a system which, I 
believe, accomplishes these ends. We 
view our mortgage bond guarantee de- 
partment in the same economic position 
to the great body of individual investors 
as the mortgage department of any 
large life insurance company is to its 
own corporation. That is, we perform 
a service of investigating, ‘selecting and 
identifying sound mortgages in good 
communities. We express our confi- 
dence in our judgment by placing all of 
the assets of this company back of it in 
the form of a guarantee of payment of 
principal and interest. We intend to 
spend the premium paid for our guar- 
antee in the form of service of this kind 
as distinguished from and preventing 
the payment of any of it for losses. 

“To actually accomplish this ideal or 
theory, we have set up a complete mort- 
gage department with personnel expe- 
rienced in all of the various lines, 
namely, appraising, law, fire insurance, 
title insurance, etc. We protect our- 
selves against all of the hazards of title 
by title insurance, the hazard of the 
elements by fire and tornado and earth- 
quake insurance when it seems advis- 
able, and we further require all of the 
offering companies which send loans’ to 
us to guarantee to us that the loans will 
be paid. 

Care Used in Underwriting 

“The care which we exercise in under- 
writing this mortgage guarantee is such 
that the most uninformed individual may 
purchase guaranteed mortgage notes 
Learing the guarantee of the National 
Surety with full confidence that a sub- 
stantial, highstanding, local mortgage 
company believes it a good loan and 
guarantees it; that we have carefully re- 
viewed all of the details of the loan and 
in their wider experience believe in the 
loan and know it to be sound. The in- 
vestor cannot lose either principal or 
interest until both the originating com- 
pany and our company are exhausted 
and the possibility of any jeopardy of 
assets of either company is practically 
eliminated by the careful underwriting. 

“Such a plan cannot fail to make a 
sound means for the movement of in- 
vestment funds from one part of the 
country to another and to permit the 
accumulation into large totals of the 
small contributions of the individual in- 
vestor. 

National Business Not Effected by 

Regional Slumps 


2. “We do not believe that a separate 
corporation for this specific purpose 1s 
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Kimberly Mill of Kimberly-Clark Company, Kimberly, Wisconsin, Manufacturers of Book, Magazine and Rotogravure Papers 





APER is one of 

the essentials. 
Used in many differ- 
ent ways by people 
all over the world 
every day, it is a 
necessary part of our 
business and _ per- 
sonal life. 


Among the more 
important of the 
Manufacturers car- 
rying “INDEPEN- 
DENCE PROTEC- 
TION” are the 
owners of the plants 
shown here. 





John Strange Paper Company, Menasha, Wisconsin, Manufacturing Magazine Pa ay eG f 
- per nterior View o 
Manufacturers of Kraft, Board and Mill Wrappers Kimberly-Clark Company’s Mill at Niagara, Wis. 

























Menasha Printing and Carton Company, Menasha, Wisconsin, Manufacturers of Paper Cartons and Wrappers 
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as desirable as having the mortgage note 
guarantee business combined with other 
surety lines. 

“The distribution of risk is one of the 
essentials to any insurance plan. The 
local mortgage company which guar- 
antees its own mortgages has its risk 
confined to its own immediate district 
and confined to its one business; namely, 
mortgages, so that its entire liability is 
affected by local conditions in real 
estate. 

“The company who guarantees mort- 
gages on a national basis has its entire 
risk affected by any unfavorable condi- 
tions in the real estate field, but it is 
very probable that unfavorable circum- 
stances will not exist in all localities in 
which it is operating at the same time. 
A company who has confined its guar- 
antees to Chicago, for instance, suffers 
seriously if there is a marked real estate 
depression in Chicago; but the com- 
pany whose risk is spread throughout 
the United States is only affected in a 
comparatively small way by a marked 
real estate depression in Chicago. 

“The surety company which guaran- 
tees throughout the United States 
enjoys this benefit of spread of risk and 
furthermore, if we assume a serious real 
estate depression throughout the United 
States, the suretv company still has its 
many other lines of business which are 
producing profits with which to meet 
any real estate situation. 

“From this line of reasoning it seems 
to me very appropriate and economically 
proper that the surety companies should 
enter the field of the guaranteed mort- 
gage note, provided, of course, that they 
enter this field and follow the regularly 
accepted principles of conservative 
mortgage underwriting. 

Not Necessary to Set Up Specific 

Reserves 

“As to reserves, it would not seem 
necessary or desirable for the surety 
companies to set up any reserve against 
these mortgage note guarantees other 
than the usual premium reserve. It 
has been found in the past that the 
general surety business can be written 
without any specific reserve for any 
particular bond and no other bond 
written by any surety company has the 
salvage value that the real estate mort- 
gage bond has. The National Surety 
confines its guarantees to loans which 
do not exceed 60% of a conservative 
value of the prope~ and the methods 
are available for the surety company to 
realize upon this real estate in order to 
provide funds for any claims made, or 
paid. To accomplish this, it is necessary 
that the guarantee of payment. shall 
carry an option period on the principal 
of from twelve to eighteen months. 
Every mortgage note guarantee which 
we execute is supported by city im- 
proved real estate as collateral whose 
conservative today’s value is not less 
than 1662/3 per cent. of the face value 
of the obligation guaranteed. Further 
reserves seem entirely unnecessary. 


INCORPORATION COMPLETED 
Yorkshire Indemnity to Transact 
Liability and Automobile Business; 
Initial Capital and Surplus 
Each $600,000 
The Yorkshire Indemnity, new 
casualty running mate of the Yorkshire 
Insurance Co. of York, England, has 
been incorporated. It will 
transact liability and automobile business 
as provided for. under sub-divisions 3 
and 9 of section 70 of the laws of New 
York State. It is understood that the 
iMitial capital and surplus will be $600,- 

000 each. 


The incorporators of the Yorkshire 
Indemnity are: Ernest B. Boyd, George 
S. Frank, Floyd R. DuBois, Malcolm B. 
Dutcher, Frank B. Martin, Wallace 
Kelly, Leslie C. Ferguson, Luther R. 
Hayes, August A. Knoepfle, Henry F. 
Burns, Louis C. Schimoler, Murray Mc- 
Connell and William S. Goss. 
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We Invite Your Inquiry —: 


We are equipped to give unusual 
co-operation in the following lines: 


AUTOMOBILE AND GENERAL LIABILITY 
PROPERTY DAMAGE AND COLLISION 
WORKMEN’S COMPENSATION 
ACCIDENT AND HEALTH 


MANUFACTURERS’ LIABILITY INSURANCE CO. 
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BANQUET TO L. F. EGGERDING 





Retires. as Secretary from Faulhaber 
& Heard, Inc., Succeeded by A. S. 
McNear 


A testimonial banquet was tendered 
to Louis F. Eggerding, retiring secretary 
of Faulhaber & Heard, Inc., Newark 
agency, last Friday night at the Pro- 
gress Club at which more than fifty 
members of the organization were pres- 
ent. Mr. Eggerding leaves the agency 
to enter the restaurant business in New 
York City, becoming associated with the 
Stanley Food Co. 

Alexander S. McNear succeeds Mr. 
Fggerding as new secretary of Faulhaber 
& Heard, Inc. Mr. McNear has been 
with the agency since its inception last 
May and is well-known as an experi- 
enced underwriter. He was with the 
Home for fifteen years; left insurance 
for a time to handle some family affairs 
in the coal business; re-entered insur- 
ance with the Aetna Life in its Newark 
office where he acted as special agent 
before making his present connection. 

Faulhaber & Heard, Inc., is now wind- 
ing’ up its tenth month and is in a 
flourishing condition. 


ARCHITECT JONES IN ALBANY 

Sullivan W. Jones, state architect, who 
conducted the recent surety investiga- 
tion in New York City, presented his 
report to Governor Alfred Smith this 
wee’, recommending the elimination of 
surety bonds on all work coming under 
the supervision of the state architect. 





SURETY CHIEFS AND BEHA 





Confer on Regulation of Fidelity and 
Surety Acquisition Costs; Plan 
Ready by April 1 
Interest in the regulation of fidelity 
and surety lines reached its crescendo 
last week when more than a score of 
surety company executives met with 
Superintendent of Insurance James A. 
Beha at the Hotel Astor in an initial 
session on this subject. Mr. Beha out- 
lined the conditions which now prevail 
in the fidelity and surety business that 
indicate improper practices and then 
spoke frankly on how the competition 
for business had developed excessive 
commission rates at many points. He 
had no definite proposition of his own 
to suggest as to the remedy but was 
anxious that the executives get together 
and draw up a practical plan to be 
adopted at the earliest possible date. 
The company presidents among them- 
selves elected Charles R. Miller, presi- 
dent of the Fidelity & Deposit as chair- 
man and have set the date of April 1, 
by which time a proposition for the 
limitation of acquisition costs will be 
submitted for the approval of all com- 
panies. Roscoe R. Gilkey, secretary- 
treasurer of the Surety Association of 
America, is assisting Mr. Miller and his 

committee in drawing up this plan. 





Jenjamin O. Fielding has joined the New 
York office of the U. S. Fidelity & Guar- 
anty as special agent for the development 
of accident and health business among the 
brokers. Mr. Fielding was for ten years 
with the Travelers and Aetna. 
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N. J : Aetna Agents Sit 
In On Two-Day Session 


W. J. MORCOM COMPLIMENTED 








Conference in Newark Reviews Casual- 
ty Field Problems; National Adver- 
tising Praised; W. L. Mooney 
Present 





Success has crowned the efforts of the 
Aetna Affiliated Companies in their sec- 
ond series of two-day educational con- 
ferences which started on March 1 at 
the Newark branch office. The schedule 
called for a series of short, informal 
discussions on miscellaneous casualty 
problems, to be delivered by the agents, 
branch office managers and home office 
officials. These sessions are now being 
held in cities as far West as Des Moines. 

The Newark meeting, held at the New- 
ark Athletic Club, was well attended by 
more than 175, including office man- 
agers, field specials, agents in North- 
ern New Jersey and company exec- 
utives. It was opened by an address 
of welcome by W. J. Morcom, manager 
of the Newark branch office, followed 
by a greeting from the home office by 
W. L. Mooney, vice-president, who ex- 
plained that the conference was purely 
educational in scope to give a thorough 
and better understanding to the daily 
problems confronting the agent “on the 
firing line.” 

National Advertising Helping 


A discussion on the Aetna’s advertis- 
ing program followed, led by W. S. 
Chapin, advertising manager of the 
company. It was developed that the 
national advertising has established a 
point of contact for the field forces with 
their prospects. Several agents said 
that they had calls from people who had 
seen these advertisements in the mag- 
azines and had called upon the agent 
for additional information. Robert Hul- 
bert, an Aetna agent in Orange, N. J., 
told how he consistenly used space in 
his local newspaper. He said it had 
been a tremendous help to him in paving 
the way to the prospect. 

Bond production largely occupied the 
afternoon session, with talks by Clyde 
W. Quick, superintendent of the bond 
department at the Newark branch, and 
Wilmot M. Smith, vice-president. Mr. 
Quick gave a practical twist to his ex- 
planation of the various bonds, such as 
fidelity, surety, contract arid administra- 
tion. He emphasized why it was neces- 
sary to underwrite some carefully and 
others more freely. He also suggested 
arguments to use in soliciting fidelity 
bonds saying that no matter how honest 
a man might be, sometime he might get 
into financial straits and his moral fab- 
ric might break under the strain. It 
was wise, Mr. Quick recommended, to 
guard against such an unforeseen hap- 

” pening. 

One of the features of the conference 
was the banquet Monday night which 
had a large turn-out to hear Vice-Pres- 
ident Mooney talk on the splendid 
growth in business as compared with 
the growth of the nation. J. Herbert 
Reid, Newark representative of the 
company, talked on loyalty and R. H. 
Stout, Red Bank agent, spoke on con- 
fidence. 


The Aetna Plan of Bonding Protection 


The :Aetna plan of insurance and 
bonding protection was discussed on 
Tuesday. This plan has been adver- 
tised nationally to the prospect and 
provides a complete service for advis- 
ing a business man whether or not he 
is properly insured. The home office, 
branch office and agent all work to- 
gether in giving a thorough consider- 
ation to the proper coverage as well as 
the proper rates a man should have. 
After an appraisal of his property the 
Aetna expert is able to tell whether the 
prospect is under or over-insured and 
makes his recommendation accordingly. 

(Continued on page 33) 
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A. E. Forrest Recalls 
Early Days in A. & H. 


PRAISE FOR J. A. BATTERSON 


Health & Accident Conference at Detroit 
Gets Glimpse of Pioneer Personali- 
ties; How a Great Business Started 


Probably one of the most interesting 
glimpses into the personalities of the ac- 
cident business in its early days was pre- 
sented to the Health & Accident Un- 
derwriters Conference in annual session 
this week at Detroit by Alfred E. For- 
rest, vice-president and general manager 
of the North American Accident. Mr. 
Forrest, himself, is a veteran in the busi- 
ness, having experienced most of its 
vicissitudes in his long career as an acci- 
dent underwriter and executive. 

“We must make our bow,” said Mr. 
Forrest, “to James A. Batterson, founder 
of the Travelers, who brought over from 
England in 1864 the idea of insuring 
against accidents. Mr. Batterson showed 
us the way and although for a while the 
Travelers waged an uphill fight against 
the prevalent indifference and skepticism 
of the public, it was not long before the 
popularity of accident insurance 
prompted numerous other agencies to 
exploit and emulate the success of the 
originator. 

J. A. Nolan a Big Figure in West 

“Credit for the popularizing of acci- 
dent insurance in the west,” continued 
Mr. Forrest, “must be given to John A. 
Nolan, of Chicago, Travelers’ general 
agent in 1885 and still holding that title 
today. Health insurance was unknown. 
The established standard premium $25,00 
a year failed of appeal at a time when a 
full meal—roast beef, potatoes and cof- 
fee, as well as bread and butter, could 
be had for twenty-five cents. Only 
dogged persistence won a footing for 
this new undertaking and many times 
Mr. Nolan was shown out the front 
door, only to return through the back 
entrance with renewed energy. Solici- 
tors of insurance were shunned as a 
pest. 

The insurance companies of the nine- 
ties gave out immense territories to gen- 
eral agents who employed other agents 
and solicitors. W. A. Alexander repre- 
sented the Fidelity & Casualty in 1885 
as he does today. Both Mr, Nolan and 
Mr. Alexander, who had contracts cov- 
ering many states, had their offices in 
the Home Insurance Company’s building 
in Chicago. They were not exactly 
friends; at least not to the point of 
speaking to each other. Competition was 
bitter even with only three companies 
in a field which should have supported 
ten times that number. In 1900 sixteen 
mutuals were selling accident insurance 
in Illinois, four locals and twelve that 
had musfered sufficient assets to get 
over the very low interstate bars exist- 
ing then. Every state had its full quota 
in numbers but not in strength, <A 
couple of death losses in any one year 
would have put a quietus on the activi- 


ties of almost any of them until fresh 
funds were raised, not through assess- 
ments, but by the owners, and every man 
owned his own mutual, in fact, if not in 
law.” 

Mr. Forrest pointed out the lack of 
initiative in the matter or phraseology 
in contract among these mutual pion- 
cers; they copied the policies and other 
literature of the stock companies and 
simply cut the established premium to a 
figure which the public could not re- 
sist. 


Early Companies in the Field 

Commenting on some of the pioneers 
in the business, Mr. Forrest mentioned 
the Preferred Accident, then a mutual, 
organized by K. C. Atwood, erstwhile 
employe of the predecessor to Edson S. 
Lott’s U. S. Casualty, introducing the 
first “frill” in the business. This was 
an experiment of adding four dollars to 
a $12 a year premium for the $25 stock 
company coverage, and; doubling the 
benefits provided for in the policy if a 
railroad wreck was the source of the 
claim. Such a policy successfully raised 
rates to the profit point and incidentally 
gave the business quite a boost in the 
public eye. 

“The U. S. Mutual Accident Associa- 
tion, presided over by James R. Pitcher 
and William Brosmith, mow vice-presi- 
dent and general counsel of the Trav- 
elers, also sold a $25 stock company 
coverage to preferred risks. The cash 
and invested assets of this company, 
considered at that time the largest mu- 
tual in America, totalled in 1890 $200,000 
and the: Preferred, $49,420. These were 
the mutual giants of that time and judg- 
ing from what the receivers found in 
that same year when their most power- 
ful competitor, the Union Mutual of 
Chicago gave up the ghost, it would be 
safe to allow a liberal discount for cash 
on all figures given, as the Union Mu- 
tual’s assets were advertised as greater 
than the greatest. 

“One might hear of, but never en- 
counter, ethics in those benighted days,” 
continued Mr. Forrest in his interesting 
reminiscent vein. “Many mutuals fell by 
the wayside. Survival was a matter of 
cold, selfish consideration, God-given 
brains and good luck—principally good 
luck, and the fool-killer certainly favor- 
ed a few, miraculously sparing clients of 
some associations through a distortion of 
averages bringing confusion to others.” 
Mr. Forrest said that although a list of 
deceased mutuals for the years 1885 to 
1900 might look formidable, it would not 
mean much since these organizations 
were generally taken over by other mu- 
tuals until finally the risks landed in a 
stock company which was new or in 
one using old business as an inducement 
for investment of capital. 

When Competition Was Bitter 

Following a word of praise for the 
benevolent associations which pioneered 
in the writing of a combination accident 
and sickness policy, Mr. Forrest’s talk 
brought him to his first convention in 
1891 when the Mutual Accident Asso- 
ciation managers gathered for an acci- 
dent session at the meeting of the mu- 
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tual life companies. “The sky was 
overcast,” he said, “and delegates went 
home ready to push still further down 
rather than raise a competitor who was 
struggling. This gathering of accident 
men was small but they constituted the 
nucleus of a fine organization to come 
later. Brosmith and Pitcher of the U. 
S. Mutual; Chase of the Manufacturers 
of Geneva; Ben F. Dwyer and Franklyn 
J. Moore of the New England of Bos- 
ton; Quincy and Cutter of the Mutual 
Accident of the Northwest; Kingsbury 
of the Odd Fellows, Boston; W. K. Bel- 
lis and William Hooper of the Railway 
Officials of Indianapolis, were the nota- 
bles. These men carried the torch, and, 
falling, handed it on. There was not the 
expected segregation into cliques; each 
man or pair of men representing one 
company flocked by themselves—lone 
wolves wiith teeth against all comers. 
W. K. Bellis as an Organizer 

“It was W. K. Bellis, who termed 
himself ‘Hykes after six o’clock,’ who 
ferrited out the scheme of the larger 
fry to eat the little fish, using the acci- 
dent section to catch them. It was Bel- 
lis before six o'clock, a lovable man at 
all hours and smart, who sent out the 
fiery cross and gathered the clan at Nia- 
gara Falls in December, 1891, where, 
in a small bedroom in a frame hotel into 
which he was carried suffering from 
rheumatism, the International Associa- 
tion of Accident Underwriters was born. 
Mr. Cutter served as its president until 
B. F. Dwyer was elected in 1891. Then 
followed C. H. Bunker in ’97; George 
E. McNeill in ’98; Edward Trevett in 
1900, and Franklyn J. Moore in 1901 
which was the turning point in the In- 
ternational’s history. Succeeding presi- 


dents of the association were Edson §. 
Lott in 1903; William Brosmith, 1906; 
H. G. B. Alexander, 1906; Walter Faxon, 
1909; A. E. Forrest, 1911, in which year 
through amalgamation of the Board of 
Casualty Underwriters with the Interna- 
tional, the Accident and Health organi- 
zation again took shelter under the wing 
of a more powerful body and has since 
been carried on as a bureau. Experi- 
ence has demonstrated that this was a 
wise move, because of the heavy drafts 
in the way of talent and funds found nec- 
essary and readily contributed in the 
handling of disability insurance since 
that date. 
The “Investigation” in 1911 

Mr. Forrest then told how sickness 
insurance was voted down at a meeting 
of the International Association in 1899; 
how the spirit of adventure was greater 
in mutual than in stock company man- 
agers; how Franklyn J. Moore, presi- 
dent of the International in 1901 and a 
newcomer into stock company rank, 
recommended that stock companies be 
brought into convention with the once 
despised mutuals, which they did in 
great numbers. “The mutual men _ be- 
came stars of lesser magnitude,” said 
Mr. Forrest, “but fully alive to the fact 
that through the invasion they were 
provided opportunity for enlargement of 
perspective.” He then cited the “inves- 
tigation” of the industrial accident and 
health companies in 1911 and the pub- 
lication of villifying reports of examiners 
findings, many exaggerated, which he 
said probably had a good effect as it 
taught companies the folly of permitting 
agents and adjustors to write letters pat- 
ting themselves on the back for smart 
settlements which they did not make. 
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Morris Fishbein On 
Control of Disease 


VIEWS OF CHICAGO EDITOR 





Ignorance Is Principal Friend of Sick- 
ness; Mankind Making Constant 
Headway to Overcome It 





Visitors at the Health & Accident Un- 
derwriters Conference this week in De- 
troit were interested in the talk by Dr. 
Morris Fishbein, editor of the “Journal 
of American Medical Association and 
Hygeia,” who gave a scholarly review of 
the progress made in the prolongation 
of life by the proper control of disease. 
Dr. Fishbein said that with the beginning 
of an actual science of medicine, men be- 
gan to rely less and less upon what might 
be called the mere hope of improve- 
ment. They came to the conclusion that 
no matter how willing the heart and 
hand, human assistance was of but little 
avail unless guided by exact knowledge. 

It was, however, frequently difficult 
for men to conceive how germs in one’s 
body could produce such deadly effects. 
Dr. Fishbein gave a humorous example 
of this ignorance when he told the story 
of the elderly German citizen whose 
dentist had told him that he had pyo- 
rrhea. “What’s that?” he asked. “It’s 
a disease,” said his dentist, “that is 
caused by germs. The germs are so 
small that you can’t see them. More than 
a million of them can be put on the 
head of a pin. “Oh, vell,” said the pa- 
tron of dental science, “if they’s so small 
like dot, I guest I don’t need to be so 
much afraid from them.” 

Typhoid—A Romance of Medicine 

Dr. Fishbein then took his listeners 
back to the early days of typhoid con- 
trol, saying that this disease was a pre- 
ventable and an _ eradicable disease 
which many sanitarians confidently an- 
ticipated would be exterminated com- 
pletely. Typhoid Mary, a historical car- 
rier of the typhoid fever, was a cook in 
New York City who served death in 
the food in several boarding houses until 
the city health authorities found it pos- 
sible to isolate her where her typhoid 
distributing proclivities would do no 
harm. More interesting still, said Dr. 
Fishbein, was the case of a woman in 
New York with four daughters. The 
woman was a typhoid carrier and the 
daughters, perhaps through subacute 
infections from their mother, were im- 
mune to the disease, But all of the four 
sons-in-law came down with the disease. 
This, said the speaker, shows how dan- 
gerous it may be to marry into some 
families. 

Commenting on the elimination of yel- 
low fever, Dr. Fishbein said: “Just pre- 
vious to the beginning of the present 
century yellow fever was one of the 
great plagues of the world. In armies 
of northern men going into tropical 
zones it passed like a holocaust wiping 
out hundreds of thousands. Then came 
the study by the great yellow fever com- 
mission headed by Walter Reed, by Gor- 
gas, by Carroll and Lazear. That com- 
mission found that the disease could be 
controlled by the elimination of the 
mosquito which carries it from man to 
man, In the conquest of yellow fever 
Physicians have been martyrs to the 
cause of medical investigation but mar- 
tyrs in a successful cause. Once the nat- 
ture of yellow fever and its mode of 
transmission were established the great 
health foundations set about its control. 
William Crawford Gorgas devoted the 
declining years of his life to leading the 
attack as did also Henry R. Carter. 

“The great sanitary campaign which 
made the Panama Canal Zone safer than 
the United States as a place in which 
to live, was applied throughout the 
World. So thoroughly has yellow fever 
been eradicated that today the only 
Cases reported are numbered by ones 
and twos instead of by tens of thou- 
Sands, They are found, moreover, in 
Such places as El Salvador, in the in- 
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terior of three countries in South Amer- 
ica and on the Gold Coast and Nigeria 
in Africa.” 

Another disease, smallpox, might well 
be eradicated from the world were it not 
for the blind superstition and hatreds 
of unthinking men and the sentimental 
women. Before the period of Edward 
Jenner, said Dr. Fishbein, almost every- 
one showed the scars and pits of small- 
pox recovery. The person so marked 
today may well owe his appearance to 
his own carelessness or to the neglect 
of his parents. 

A Suggestion to Sob-Sisters of the 

Press 


A bit of pathos was discerned in Dr, 


Fishbein’s observations on child birth. 
In 1900 he said 170 babies died out of 
every thousand that were born. Today 
only seven or eight per cent of babies 
fail to reach their first birthday, and in 
some communities in our own country 
this number has been lowered. ‘What 
a pity after all is the death of the in- 
fant,” he said. “For almost a year its 
mother has carried it beneath her heart, 
has lived for it, sacrificed for it, saved 
for it, borne for it travail and sorrow, 
Then, the seed, having flowered, the 
blossom, like a butterfly, passes in a 
day.” This sorrow could be avoided, in 
his opinion, if more attention was given 
to the care of mothers previous to the 
birth of their children and to the care of 
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mothers during the actual birth process. 
Sob-sisters of the press, he said, might 
better turn their ability to urging a so- 
lution of this problem instead of wring- 
ing the hearts of our Babbittry in be- 
half of the release of some youthful 
criminal. 


Control of Scarlet Fever and Diph- 
theria 

Commenting on the dangerous ages of 
mankind, Dr. Fishbein spoke of the pe- 
riod before seven years when the child 
is first beginning to mingle with persons 
outside of its own home. It comes into 
contact with such diseases as measles, 
scarlet fever, diphtheria, chicken-pox, 
whooping cough, infantile paralysis and 
mumps, all of which, strange as it may 
seem, medical science has not yet iso- 
lated as to bacterial cause or even con- 
tended that it may in every instance be 
a bacterium. “For two of these dis- 
eases at least,” said Dr. Fishbein, “med- 
ical science has found not only the cause, 
but also the method of certain diagnosis, 
the possibility of determining whether 
or not a person is likely to succumb to 
the disease or to resist it fully, and fi- 
nally how to make him resistant and to 
cure him should he become infected. 
These are diphtheria and scarlet fever 
and medical accomplishments in their 
control and extermination should put to 
flight all of the doubters of modern med- 
icine and should bring to its support 
that interest both in power and in funds 
that which means continued progress, 

“Before von Behring prepared the an- 
titoxin for diphtheria,’ observed Dr. 
Fishbein, “the death rate was represent- 
ed by a straight line indicating a con- 
stant mortality of about 150 for each 
100,000 persons. With his discovery 
there came a sharp decline, a precipitous 
declivity, a thin perpendicular thread on 
the cross-barred field that meant the 
saving of 100,00 lives in every year. Then 
came the discovery of the Schick test 
which made it possible to find out even 
before the disease made its appearance 
in the community whether or not a per- 
son was likely to fall ill if exposed. If 
the patient showed no resistance to the 
disease he could receive an injection 
of material which would increase his 
resisting power. This test was applied 
safely to more than a million children in 
New York City alone.” Dr. Fishbein 
predicted that the consistent application 
of our present knowledge of this distase 
to its treatment and its control may 
see in time its complete eradication, 





N. J. Aetna Sessions 


(Continued from page 31) 
Robert D, Connolly, Phillipsburg, N. J., 
agent, took the agent’s point of view 
on this matter, telling how pleased his 
assureds were with the service they 
had received without charge from the 
Aetna. 

Another interesting talk was by E. 
C. Higgins, secretary of the company, 
on the selection of workmen’s com- 
pensation and public liability lines. He 
predicted a more satisfactory experi- 
ence in workmen’s compensation and 
emphasized that while some large lines 
were in bad condition as far as experi- 
ence was concerned, they were being 
improved by the safety engineering 
facilities, inspection work and other co- 
operation which the company gave. 

Mr. Higgins felt that public liability 
should be more strenuously solicited by 
the agent. A recent investigation by all 
companies indicated, he said, that less 
than 50% of the compensation policies 
in force carried public liability insur- 
ance, 

Praise from W. J. Morcom 

Branch Manager Morcom brought 
the conference to a_ successful close 
Tuesday afternoon by expressing -his 
appreciation for the large attendance 
and loyal support he had received from 
the entire agency force since he became 
manager of the office. Under his lead- 
ership it has shown an increase in vol- 
ume from April, 1925, to January, 1926, 
of approximately $300,000. 
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One Hundred Members 
in A. & H. Conference 


Vv. D. CLIFF ‘ON, ITS HISTORY 


Organization Has Made Splendid Prog- 
Elevating Standard and 
Morale of Business 


ress In 


\mong the interesting speeches at the 
Health & Accident Underwriters Con 
ference in Detroit this week was the 
talk by V. D. Cliff, president of the 
Federal Casualty, who touched on the 
origin of the conference Mr. Cliff re 


viewed some of the trials and tribula 
tions of the early days in health and ac 
cident underwriting, saying the exper 
ienced accident underwriter of those 
days, both stock and mutual companies, 
were prejudiced against and would have 
naught to do with health insurance or 
any one engaged in it. Mr. Cliff added 
that the history of health insurance 


justified this attitude, 
during the constructive period in 
the nineties they were branded every- 
thing but sane underwriters. 
The Growth of the Conference 

A feature of Mr. Cliff's talk 
review of the remarkable progress made 
by the conference. He said: “Ten com 
panies comprised the membership at the 


prior to 1890 fully 
since 


was his 


birth of the Conference. Three years 
later at Philadelphia forty-four com 
panies were represented. Now there are 


hundred members en- 
annual premium income 
seventy millions. 
two outstanding 


upwards of one 
rolled with an 
of approximately 
These facts present 
features of extraordinary import—First 
the great service and benefit that is 
being rendered the army of wage-earn 
ers of the country by the Conference 
companies through the millions paid an 
nually to disabled patrons and benefi 
ciaries. Secondly—the remarkable prog 





ress of the Conference in elevating the 
standard and business morals of health 
and accident underwriting which is re- 
flected in superior service to our policy- 
holders at a lower cost and in turn a 


higher degree of respect for and con- 
fidence in the companies concerned. 
Past, Present and Future 
“In looking back over a period of 


thigty-five years of continuous service, 
one can naturally recall many delightful 
experiences and some thrills of satis- 
faction in the accomplishment of certain 
ends, but the two factors that to me 
stand out most prominently of all are the 
knowledge of having been one of the 
yroup who participated in the early 
struggles of creating and later assisting 
‘n placing health insurance on a prac- 
tical and firm foundation—and_ second- 
lv. in having been one of the founders 
of the Conference, to which association 
we are all greatly indebted for its stab- 
ilizing influence. We of the old school 
can view with complacency the onward 
march of you younger men, expecting 
you to break records and establish new 
ones—Not that we are through—on the 
contrary, we intend to be present when 
Golden Jubilee 


you are celebrating the 

of the Conference with its added laurels 
and prestige gained in the meantime, 
and in this resolution T am sure my 
friends Forrest, Curtis, Alexander and 
other ‘youngsters’ will heartily join.” 


J. B. BOYER’S NEW POST 

J. B. Boyer of Chicago, who was coun- 
sel of the United States National Life 
& Casualty Co. up to the time of its 
consolidation, is now vice-president and 
general counsel of the National ‘Acci- 
dent & Health Insurance Co. of Phil 
adelphia. 
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ANOTHER SIGN OF PROGRESS 

The Commercial Casualty is planning 
to build a second addition this spring to 
its home office on Washington Street, 
Newark. The new section will extend 
the brick addition in the rear of the old 
Jallentine home about 150 feet more to- 
ward Plane Street. 


Sketch of Lee A. e A. Phillips 


(Continued from page 3) 


turned to the development of business 
properties in Los Angeles. He is large- 
ly given the credit for the development 
of the West Seventh Street retail section 
in Los Angeles, a project that required 
more than modicum of vision and cour- 
age when it was launched, but which has 
since fully justified the hopes of its or- 
The new Pacific Mutual Build- 
ing, Pacific Finance Building, the Bilt- 
more Hotel, and the more recent Pacific 
Finance Building just completed, are 
business buildings erected and financed 
under his direction. 

A glance at the list of corporations in 
which Mr. Phillips is interested as a di- 
rector and officer epitomizes the range 
of his activities: 

Executive vice-president, Pacific Mu- 
tual Life Insurance Co., in charge of in- 
vestments; president, Pacific Finance 
Corporation; president, Rule & Sons, in- 
surance brokers; president, Pioneer Se- 
curities Corporation; chairman, Califor- 
nia Delta Farms, Inc.; vice-president, 
Gladding, McBean & Co., clay products; 
president, Pacific Indemnity Co., just or- 
ganized; president, Central Investment 
Corporation; director, First National 
Bank of Los Angeles; director, National 
Surety Co., of New York; director, Bow- 
man-Biltmore Hotels Corporation; di- 
rector, California Trust Co., Los An- 
geles 


iginator. 


BANKERS? INDEMNITY PLANS 








To Operate At First in New Jersey, 
Expanding As Progress Permits; 
Stock Issue Over-subscribed 
The Rankers’ Indemnity which was or- 
ganized last week in Newark, N. J., will 
confine its operations at first to New 
Jersey, expanding gradually into other 
states as the progress of the company 
permits, according to Frederick E. Wil- 
kens, vice-president and general man- 
ager of the new company. Mr. Wilkens 
said that the company will be tempor- 
arily quartered in the Weiss Building 
on Broad Street and will move into the 
Military Park Building when jt js 

opened for occupancy on May 1, 

Mr. Wilkens as vice- -president and 
general manager will be in active charge 
of the underwriting which will be de- 
voted principally to automobile liability 
and property damage insurance. He 
was manager of the New York office of 
the Commercial Casualty for twelve 
years and recently was superintendent 
of the Globe Indemnity automobile de- 
partment. 

Milliken & Pell, the investment house 
which is handling the stock issue of the 
Bankers’ Indemnity reports over-sub- 
scription. 


G. E. BRENNEN OUT FOR SENATE 


Chicago Manager of U. S. F. & G. For 
Repeal or Modification of Volstead 
Act and Home Rule 

George E. Brennen, Democratic Na- 
tional Committeeman in Illinois, who 
in business life is manager of the U. S, 
Fidelity & Guaranty in Chicago, has 
entered the race for U. S. Senator. Be- 
fore a clamorous meeting of Democrats 
on Tuesday night Mr. Brennen said he 
would run on two main issues: repeal 
or modification of the Volstead Act and 
home rule for Chicago and down-state 
cities. 











Accident, Automobile Liability, 


Collision. 
Burglary. 


tractors’ Liability, Credit. 


tor Liability 


Breakage. 
Fly-wheel Breakage. 


General Liability, Golf 
Group Accident and Sickness. 


Health, Hold-Up. 
Landlords’ Liability, Larceny. 


Manufacturers’ Liability, 
Liability. 


Liability. 
Plate Glass, Public Liability. 
Salary, Steam Boiler. 


Teams Liability, 
Damage, Theatre, 


Use and Occupancy. 
Workmen’s Compensation. 
Workmen’s Collective. 


Teams 
Theft. 








The LONDON urites: 


Auto- 
mobile Property Damage, Automobile 


Contractors’ Contingent Liability, Con- 


Electrical Machinery Breakage, ane 
Elevator P 
Damage, Employers’ Liability, tae 


and Game, 


Marin« 


Owners’ Liability, Owners’ Construction 


Property 


SOUTHTUOTOONUALEEAPAEAEAEAETETAEAET Te 








THE SUPER-SERVICE COMPANY 








The 


customer. 


HEAD OFFICE: 








SUUUUUATUUNUDGQNNONUUAUHAOEEOUAAGOGGOUOUUOEUUOGGOOOGGOGOUOOUOAOOEROEGGOGUOBUOOAGOOAOOUOOOOAGOOOOOOOOOOAAAAUTOO EAA 





55 Fifth Ave., New York 





“LONDON” must produce results—not excuses. 
to him to make good at claim-paying time, not merely with money but service. So it 
is only natural that the agent, in turn, should look to his company to make good 
up to the limit of the legitimate expectations he has raised in the mind of his 


It makes no difference whether the cover be accident and health, steam boiler, credit, 
burglary or liability, the “LONDON” comes through. 


Because it has worked for many years with agents who are particular and demand 
the best in casualty facilities and cooperation, the “LONDON?” is trained to the Super- 
Service such agents expect. 


No Double Headers—We Do Not Compete with Our Own Agents. 


LONDON GUARANTEE & ACCIDENT 


COMPANY, LTD. 


‘UNITED STATES BOARD 
F. W. LAWSON—Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co., Ltd., of London - 
D. R. Forgan, Vice Chairman, National Bank of Republic - - - 
Fred L. Gray, of Fred L. Gray Co., Gen. Agents - - - 
W. C. Potter, President, Guaranty Trust Company of New York - 
Geo. D. Webb, of Conkling, Price & Webb, Gen. Agents - - - 
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Cc. M. BERGER 
United States Manager 
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OCCUPANCY 





Arkansas and Mississippi have inaugurated 
the 1926 Windstorm season. A tornado and 
heavy windstorm are responsible for the loss of 


many 


property. The entire town of Tisdale, Missis- 
sippi, was virtually demolished. 


It 


Windstorm Insurance in The Home Insur- 
ance Company of New York protects against 
this unpreventable cause of loss. Its cost is 
reasonable. It can be sold now. SELL IT. 


Windstorms Are With 


lives and considerable destruction of 


recalls to mind the terrific destruction 
caused in five mid-western states just about a 
year ago. Then there was the visitation to New 
Kngland last fall when wind ripped its destruc- 
tive way through Woburn, Massachusetts, and 
adjoining towns. 


Us Again 






























































Profits and Commissions-Rain 
Riot and Civil Commotion-Rents 
Tourists Baqgage Explosion 
Earthquake-Registered Mail 
Rental Values — Parcel Post 
Water Damage Hail 
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ORGANIZED 185% CASH CAPITAL $18,000,000 











ra ——— <THE PACTERN” SAU 


emma THE EASTERN 
sz peer | UNDERWRITER le att SY 


—" 


























Page 36 


March 5, 1926 

















“IF YOU WOULD WIN A 
MAN TO YOUR CAUSE—- 
first convince him that you are 
his true friend. Therein is a 
drop of honey which catches his 
heart, which, say what you will, 
is the greatest highroad to his 
reason.” 
—A, LINCOLN 





The Highroad to Reason 


In certain lines of business, there may occasionally be room for “high- 
pressure’ salesmanship. But seldom in insurance. 


Few insurance-buyers are temperamentally equipped to appreciate’ 
thumbscrew selling methods; still fewer insurance-salesmen are qualified 
to apply them successfully. 


The more an insurance prospect seems to enjoy an argument, the less his 
probable pleasure at finding himself on the losing side; the more promises 
he requires before he is “‘sold,” the less his subsequent gratitude at either 
disillusionment or fulfilment; the more energy consumed in warming his 
insurance-interest, the cooler his enthusiasm at renewal time. 


More insurance will be sold--and more permanently sold—when more 
agents can imbue their salesmanship with a recognizable friendliness and 
sincerity of interest; when they can practice the truth that quiet convic- 
tion avails more than bombast, that guarantees are worth more than 
guesses, that performance counts more than do promises. 


The Travelers agent is not handicapped in placing insurance, nor in mak- 
ing it adequate in amount and permanent in standing. He finds it 
comparatively easy to make his prospects his friends. For behind his own 
individuality, there is a Company background that justifies his convic- 
tions, attests his sincerity, and guarantees his service—the personality 
of a neighborly, friendly Company— 


The largest multiple-line insurance 
organization in the world 
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THe Travecers INsuRANCE CoMPpANY THe TrAvecers INpemnirry Company THe Travecers Fire Insurance COMPANY 
LIFE L. F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 


LIABILITY HEALTH AUTOMOBILE STEAM BOILER COMPENSATION GROUP BURGLARY PLATE GLASS AIRCRAFT MACHINERY INLAND MARIN& 
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